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ABOUT THIS REPORT
In this annual report, unless otherwise indicated, references to:

Costamare ,the Company , we , our , us orsimilar terms when used in a historical context refer to Costamare In
any one or more of its subsidiaries or their predecessors, or to such entities collectively, except that when such
terms are used in this annual report in reference to the common stock, the 7.625% Series B Cumulative
Redeemable Perpetual Preferred Stock (the Series B Preferred Stock ) or the 8.50% Series C Cumulative
Redeemable Perpetual Preferred Stock (the Series C Preferred Stock and, together with the Series B Preferred
Stock, the Preferred Stock ), they refer specifically to Costamare Inc.;
currency amounts in this annual report and the accompanying prospectus are in U.S. dollars; and
all data regarding our fleet and the terms of our charters is as of February 27, 2015; 13 of our 68 containerships,
including nine newbuilds, have been acquired pursuant to the Framework Deed dated May 15, 2013 (the

Framework Agreement ), between the Company and its wholly-owned subsidiary, Costamare Ventures Inc.
( Costamare Ventures ), on the one hand, and York Capital Management Global Advisors LLC and its affiliated
fund, Sparrow Holdings, L.P. (collectively, together with certain affiliated funds it manages or advises, York ), on
the other, by vessel-owning joint venture entities in which we hold a minority equity interest (any such entity,
referred to as a Joint Venture entity , and any such jointly-owned vessel, including any vessel under construction,
referred to as a Joint Venture vessel ). The parties entered into an Amended and Restated Framework Agreement on
October 1, 2014, but such agreement will only become effective upon the closing of an initial public offering by
Costamare Partners LP, our wholly-owned subsidiary, of common units representing limited partnership interests.
See Item 4. Information on the Company B. Business Overview Our Fleet, Acquisitions and Newbuild Vessels .

We use the term twenty foot equivalent unit ( TEU ), the international standard measure of containers, in describing the
capacity of our containerships.

FORWARD-LOOKING STATEMENTS

All statements in this annual report that are not statements of historical fact are forward-looking statements within the
meaning of the United States Private Securities Litigation Reform Act of 1995. The disclosure and analysis set forth in
this annual report includes assumptions, expectations, projections, intentions and beliefs about future events in a
number of places, particularly in relation to our operations, cash flows, financial position, plans, strategies, business
prospects, changes and trends in our business and the markets in which we operate. These statements are intended as
forward- looking statements . In some cases, predictive, future-tense or forward-looking words such as believe , intend |,
anticipate , estimate , project , forecast , plan , potential , may , should , could and expect and similar e
intended to identify forward-looking statements, but are not the exclusive means of identifying such statements. In
addition, we and our representatives may from time to time make other oral or written statements which are
forward-looking statements, including in our periodic reports that we file with the Securities and Exchange
Commission ( SEC ), other information sent to our security holders, and other written materials.

Forward-looking statements include, but are not limited to, such matters as:

general market conditions and shipping industry trends, including charter rates, vessel values and factors affecting
supply and demand;
our continued ability to enter into time charters with existing customers as well as new customers;
our contracted revenue;
future operating or financial results and future revenues and expenses;
our future financial condition and liquidity;
il
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our ability to obtain financing to fund capital expenditures, acquisitions and other corporate activities, funding by
banks of their financial commitments, and our ability to meet our obligations under our credit facilities and comply
with our loan covenants;

the overall health and condition of the U.S. and global financial markets, including the value of the U.S. dollar
relative to other currencies;

the financial health of our counterparties, both to our time charters and our credit facilities, and the ability of such
counterparties to perform their obligations;

future, pending or recent acquisitions of vessels or other assets, business strategy, areas of possible expansion and
expected capital spending or operating expenses;

our ability to complete the formation of a proposed master limited partnership;

our expectations relating to dividend payments and our ability to make such payments;

our expectations about availability of existing vessels to acquire or newbuilds to purchase, the time that it may take
to construct and take delivery of new vessels, including our newbuild vessels currently on order, or the useful lives
of our vessels;

availability of key employees and crew, length and number of off-hire days, dry-docking requirements and fuel and
insurance costs;

our anticipated general and administrative expenses;

our ability to leverage to our advantage our managers relationships and reputation within the container shipping
industry;

expiration dates and extensions of charters;

our fees and expenses payable under the group management agreement, as amended from time to time;

expected compliance with financing agreements and the expected effect of restrictive covenants in such
agreements;

environmental and regulatory conditions, including changes in laws and regulations or actions taken by regulatory
authorities;

expected cost of, and our ability to comply with, governmental regulations and maritime self-regulatory
organization standards, as well as standards imposed by our charterers applicable to our business;

requirements imposed by classification societies;

risks inherent in vessel operation, including terrorism, piracy and discharge of pollutants;

potential disruption of shipping routes due to accidents, political events, piracy or acts by terrorists;

potential liability from future litigation;

our cooperation with our joint venture partners and any expected benefits from such joint venture arrangement;
our business strategy and other plans and objectives for future operations; and

other factors discussed in Item 3. Key Information D. Risk Factors of this annual report.

We caution that the forward-looking statements included in this annual report represent our estimates and assumptions
only as of the date of this annual report about factors that are beyond our ability to control or predict, and are not
intended to give any assurance as to future results. Any of these factors or a combination of these factors could
materially affect future results of operations and the ultimate accuracy of the forward-looking statements.
Assumptions, expectations, projections, intentions and beliefs about future events may, and often do, vary from actual
results and these differences can be material. As a result, the forward-looking events discussed in this annual report
might not occur and our actual results may differ materially from those anticipated in the forward-looking statements.
Accordingly, you should not unduly rely on any forward-looking

iii
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statements. Factors that might cause future results to differ include, but are not limited to, the following:

changes in law, governmental rules and regulations, or actions taken by regulatory authorities;

changes in economic and competitive conditions affecting our business;

potential liability from future litigation;

length and number of off-hire periods and dependence on affiliated managers; and

other factors discussed in Item 3. Key Information D. Risk Factors of this annual report.
We undertake no obligation to update or revise any forward-looking statements contained in this annual report,
whether as a result of new information, future events, a change in our views or expectations or otherwise. New factors
emerge from time to time, and it is not possible for us to predict all of these factors. Further, we cannot assess the
impact of each such factor on our business or the extent to which any factor, or combination of factors, may cause
actual results to be materially different from those contained in any forward-looking statement.

v
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PART I
ITEM 1. IDENTITY OF DIRECTORS, SENIOR MANAGEMENT AND ADVISERS
Not applicable.
ITEM 2. OFFER STATISTICS AND EXPECTED TIMETABLE
Not applicable.
ITEM 3. KEY INFORMATION
A. Selected Financial Data

The following table presents selected consolidated financial and other data of Costamare Inc. for each of the five years
in the five-year period ended December 31, 2014. The table should be read together with Item 5. Operating and
Financial Review and Prospects . The selected consolidated financial data of Costamare Inc. is a summary of and is
derived from our audited consolidated financial statements and notes thereto, which have been prepared in accordance
with U.S. generally accepted accounting principles ( U.S. GAAP ). Our audited consolidated statements of income,
stockholders equity and cash flows for the years ended December 31, 2012, 2013 and 2014 and the consolidated
balance sheets at December 31, 2013 and 2014, together with the notes thereto, are included in Item 18. Financial
Statements and should be read in their entirety.

Year Ended December 31,
2010 2011 2012 2013 2014

(Expressed in thousands of U.S. dollars, except for share and per share data)
STATEMENT OF INCOME
Revenues:
Voyage revenue $ 353,151 $ 382,155 $§ 386,155 $ 414,249 $ 483,995
Expenses:
Voyage expenses 2,076 4,218 5,533 3,484 3,608
Voyage expenses related parties 410 2,877 2,873 3,139 3,629
Charter agreement early termination
fee 9,500
Vessels operating expenses 102,771 110,359 112,462 115,998 120,815
General and administrative expenses 1,224 4,958 4,045 8,517 7,708
Management fees related parties 11,256 15,349 15,171 16,580 18,469
Amortization of dry-docking and
special survey costs 8,465 8,139 8,179 8,084 7,814
Depreciation 70,887 78,803 80,333 89,958 105,787
Amortization of prepaid lease rentals 4,024
(Gain) / Loss on sale of vessels, net (9,588) (13,077) 2,796 (518) (2,543)
Foreign exchange (gains) / losses, net 273 (133) (110) (8) (7
Operating income $ 155877 $ 170,662 $ 154,873 $ 169,015 $ 214,691

Other Income / (expenses):
Interest income $ 1,449 $ 477 $ 1,495 $ 543 $ 815
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Interest and finance costs (71,949) (75,441) (74,734) (74,533) (95,562)
Swaps breakage cost (10,192)
Equity in net earnings of investments 692 (3,428)
Other, net 306 603 (43) 822 3,294

Gain / (Loss) on derivative

instruments, net (4,459) (8,709) (462) 6,548 5,469

Total other income (expenses) $ (74,653) $ (83,070) $ (73,744) $ (65,928) $ (99,604)
Net Income $ 81224 $ 87592 $ 81,129 $ 103,087 $ 115,087

Earnings allocated to Preferred Stock (1,536) (11,909)




Net income available
to Common
Stockholders

Earnings per common
share, basic and
diluted

Weighted average
number of shares,
basic and diluted
OTHER
FINANCIAL DATA
Net cash provided by
operating activities
Net cash (used in) /
provided by investing
activities

Net cash (used in) /
provided by financing
activities

Net increase /
(decrease) in cash and
cash equivalents
Dividends and
distributions paid
Ratio of earnings to
fixed charges™)

Ratio of earnings to
fixed charges and
preferred stock
dividends)
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2010

Year Ended December 31,

2011

2012

2013

2014

(Expressed in thousands of U.S. dollars, except for share and per share data)

$ 81,224

$ 1.65

49,113,425

$ 127,946

(23,850)

43,396

147,492
(10,000)

2.18

2.18

BALANCE SHEET DATA (at year

end)

Total current assets
Total assets

Total current
liabilities

Total long-term debt,
including current
portion

Total stockholders
equity

$ 211,212
1,828,782

184,788

1,341,737

362,142

2010

$

$

$

87,592

1.45

60,300,000

195,179

(283,758)

26,801

(61,778)
(61,506)

2.16

2.16

138,851

1,982,545

226,589

1,443,420

329,986

$

$

$

81,129

1.20

67,612,842

168,114

(236,509)

237,720

169,325
(73,089)

2.00

2.00

299,924

2,311,334

249,411

1,561,889

520,452

$

$

$

101,551

1.36

74,800,000

186,681

(621,056)

260,433

(173,942)
(81,515)

2.19

2.14

136,563

2,685,842

294,980

1,867,576

656,949

Average for the Year Ended December 31,

2011

2012

2013

$ 103,178

$ 1.38

74,800,000

$ 243,270

(119,263)

(104,297)

19,710
(93,074)

2.25

1.99

$ 157,975

2,714,740

290,376

1,519,941

802,642

2014

10
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FLEET DATA
Number of vessels 42.4 47.8 46.8 49.6 54.5
TEU capacity 211,185 231,990 237,975 263,899 317,006

() For purposes of calculating these ratios:

earnings consist of pre-tax income from continuing operations (which includes non-cash unrealized gains and
losses on derivative financial instruments not designated as a hedge) plus fixed charges, net of capitalized interest
and capitalized amortization of deferred financing fees;

fixed charges represent interest incurred (whether expensed or capitalized) and amortization of deferred financing
costs (whether expensed or capitalized) and accretion of discount; and

preferred stock dividends refers to the amount of pre-tax earnings that is accrued for dividends on outstanding
preferred stock. Beginning on August 7, 2013, we had 2,000,000 shares of Series B Preferred Stock outstanding,
and beginning on January 21, 2014, we had 4,000,000 shares of Series C Preferred Stock outstanding.

B. Capitalization and Indebtedness

Not applicable.
C. Reasons for the Offer and Use of Proceeds

Not applicable.

11
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D. Risk Factors
Risks Inherent in Our Business

Our growth depends upon continued increases in world and regional demand for chartering containerships, and
the slow pace of global economic recovery may impede our ability to continue to grow our business.

The ocean-going container shipping industry is both cyclical and volatile in terms of charter rates and profitability.
According to Clarkson Research, containership charter rates peaked in 2005, with the Containership Timecharter Rate
Index (a per TEU weighted average of 6-12 month time charter rates of Panamax and smaller vessels (1993=100))
reaching 172 points in March and April 2005, and generally stayed strong until the middle of 2008, when the effects
of the economic crisis began to affect global container trade, driving the Containership Timecharter Rate Index to a
10-year low of 32 points in the period from November 2009 to January 2010. As of the end of December 2014, the
Containership Timecharter Rate Index stood at 47 points.

According to Clarkson Research, demand for containerships declined significantly, following the onset of the global
economic downturn. After growing by just 4.0% in 2008, container trade contracted by 9.2% in 2009 before
rebounding by 13.8% in 2010. While container trade grew by a CAGR of 5.0% per annum between 2010 and 2013
and is estimated to have risen by 6.0% in 2014 and is projected to grow by a further 6.7% in 2015, such projections
are subject to a wide range of risks. In 2014, worldwide trade volumes increased, but containership supply continued
to exceed demand during the year as more large vessels were delivered. In addition, according to Clarkson Research,
as of January 2015, the containership order-book for vessels with carrying capacity of 8,000-12,000 TEU represented
29% of the existing fleet capacity, and for vessels with carrying capacity of 12,000 TEU and above, the containership
order-book represented 58% of the existing fleet capacity, both increasing the expected future supply of larger vessels
and having a spillover effect on the market segment for smaller vessels. An oversupply in the containership market
may negatively affected time charter rates for both short- and long-term periods as well as box freight rates charged by
liner companies to shippers.

Freight rates have become more volatile since the downturn in 2009 and, despite some short-term improvements,
freight rates have remained under pressure. Starting from the second half of 2014, liner companies, to which we seek
to charter our containerships, have benefited from the recent collapse in the price of oil. Relatively weak trade growth
coupled with the on-going delivery of high capacity containerships has placed significant pressure on certain trade
routes as well. The continuation of such low freight rates or any further declines in freight rates, coupled with a
sudden increase in oil price, would negatively affect liner companies and could lower prevailing charter rates. Weak
or volatile conditions in the containership sector may affect our ability to generate cash flows and maintain liquidity,
as well as adversely affect our ability to obtain financing.

The factors affecting the supply and demand for containerships are outside of our control, and the nature, timing and
degree of changes in industry conditions are unpredictable. The factors that influence demand for containership
capacity include:

supply and demand for products shipped in containers;

changes in global production of products transported by containerships;
global and regional economic and political conditions;

developments in international trade;

environmental and other regulatory developments;

the distance container cargo products are to be moved by sea;

changes in seaborne and other transportation patterns;

port and canal congestion; and

12
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The factors that influence the supply of containership capacity include:

the availability of financing;

the price of steel and other raw materials;

the number of newbuild vessel deliveries;

the availability of shipyard capacity;

the scrapping rate of older containerships;

the number of containerships that are out of service;

changes in environmental and other regulations that may limit the useful lives of containerships;

the price of fuel; and

the economics of slow steaming.
Our ability to re-charter our containerships upon the expiration or termination of their current time charters and the
charter rates payable under any renewal options or replacement time charters will depend upon, among other things,
the prevailing state of the containership charter market, which can be affected by consumer demand for products
shipped in containers. If the charter market is depressed when our containerships time charters expire, we may be
forced to re-charter our containerships at reduced or even unprofitable rates, or we may not be able to re-charter them
at all and/or we may be forced to scrap them, which may reduce or eliminate our earnings or make our earnings
volatile. The same issues will be faced if we acquire additional vessels and attempt to obtain long-term time charters
as part of our acquisition and financing plan.

Our liner company customers have been placed under significant financial pressure, thereby increasing our
charter counterparty risk.

The continuing weakness in demand for container shipping services and the oversupply of large containerships (as

well as potential oversupply of smaller size vessels due to a cascading effect) places our liner company customers

under financial pressure. Any future declines in demand could result in worsening financial challenges to our liner
company customers and may increase the likelihood of one or more of our customers being unable or unwilling to pay

us contracted charter rates. We expect to generate most of our revenues from these charters and if our charterers fail to
meet their obligations to us, we will sustain significant losses which could have a material adverse effect on our

financial condition and results of operations. One of our charterers, Zim Integrated Shipping Services ( ZIM ), finalized
the terms of its comprehensive financial restructuring plan with its shareholders and its creditors, including vessel and
container lenders, ship-owners, shipyards, unsecured lenders and bond holders, in July 2014. Based on this agreement,
the Company has been granted charter extensions and has been issued equity securities representing 1.2% of ZIM s
equity and approximately $8.2 million principal amount of unsecured interest bearing notes maturing in 2023. If the

fair value of the ZIM equity and debt securities fall below their carrying values, we may be required to record an
impairment charge in our financial statements, which could adversely affect our results of operations. In addition,

there can be no assurance that there will be no further concessions or modification to the charter arrangements with

ZIM. See Item 4. Information on the Company B. Business Overview Our Fleet, Acquisitions and Newbuild Vessels .

An oversupply of containership capacity may prolong or further depress the current charter rates and adversely
affect our ability to re-charter our existing containerships at profitable rates or at all.

From 2005 through the first quarter of 2010, the containership order-book was at historically high levels as a
percentage of the in-water fleet. Although order-book volumes have decreased as deliveries of previously ordered
containerships increased substantially, some renewed ordering in late 2012 of mainly larger vessels maintained the
order-book at average levels. According to Clarkson Research, as of January 2015, the containership order-book for
vessels with carrying capacity of 8,000-12,000 TEU

14
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represented 29% of the existing fleet capacity, and for vessels with carrying capacity of 12,000 TEU and above, the
containership order-book represented 58% of the existing fleet capacity. An oversupply of large newbuild vessel
and/or re-chartered containership capacity entering the market, combined with any future decline in the demand for
containerships, may result in a reduction of charter rates and may decrease our ability to re-charter our containerships
other than for reduced rates or unprofitable rates, or we may not be able to re-charter our containerships at all.

Weak economic conditions throughout the world, particularly the Asia Pacific region and a renewed European
Union sovereign debt crisis, could have a material adverse effect on our business, financial condition and results of
operations.

The global economy remains relatively weak, when compared to the period prior to the 2008-2009 financial crisis.
The current global recovery is proceeding at varying speeds across regions and is still subject to downside risks
stemming from factors like fiscal fragility in advanced economies, high sovereign debt levels, highly accommodative
macroeconomic policies and persistent difficulties in access to credit. In particular, concerns regarding the possibility
of a renewed financial crisis in Greece and a possible exit from the eurozone may disrupt financial markets, and may
lead to weaker consumer demand in the European Union, the United States, and other parts of the world. The
deterioration in the global economy has caused, and may continue to cause, a decrease in worldwide demand for
certain goods shipped in containerized form. In addition, the possibility of a renewed financial crisis in Greece may
spread throughout Europe and could impact the global economy and have a material adverse effect on our business.

We anticipate that a significant number of port calls made by our containerships will continue to involve the loading
or unloading of container cargoes in ports in the Asia Pacific region. In recent years, China has been one of the world s
fastest growing economies in terms of gross domestic product, which has had a significant impact on shipping
demand. However, if China s growth in gross domestic product declines and other countries in the Asia Pacific region
experience slowed or experience negative economic growth in the future, this may negatively affect the fragile
recovery of the economies of the United States and the European Union, and thus, may negatively impact container
shipping demand. For example, the possibility of sovereign debt defaults by European Union member countries,
including Greece, and the possibility of market reforms to float the Chinese renminbi, either of which development
could weaken the Euro against the Chinese renminbi, could adversely affect consumer demand in the European

Union. Moreover, the revaluation of the renminbi may negatively impact the United States demand for imported
goods, many of which are shipped from China in containerized form. Such weak economic conditions could have a
material adverse effect on our business, results of operations and financial condition and our ability to pay dividends
to our stockholders.

Disruptions in world financial markets and the resulting governmental action could have a material adverse impact
on our results of operations, financial condition and cash flows.

Global financial markets and economic conditions have been severely disrupted and volatile in recent years and
remain subject to significant vulnerabilities, such as the deterioration of fiscal balances and the rapid accumulation of
public debt, continued deleveraging in the banking sector and a limited supply of credit. Credit markets as well as the
debt and equity capital markets were exceedingly distressed during 2008 and 2009 and have been volatile since that
time. The continuing sovereign debt crisis in Greece and other eurozone countries, civil unrest in Ukraine and
advances of terrorist organizations in the Middle East have led to increased volatility in global credit and equity
markets. These issues, along with the re-pricing of credit risk and the difficulties currently experienced by financial
institutions have made, and will likely continue to make, it difficult to obtain financing. As a result of the disruptions
in the credit markets and higher capital requirements, many lenders have increased margins on lending rates, enacted
tighter lending standards, required more restrictive terms (including higher collateral ratios for advances, shorter
maturities and smaller loan amounts), or have refused to refinance existing debt at all. Furthermore, certain banks that
have historically been significant lenders to the shipping industry have reduced or ceased lending
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activities in the shipping industry. Additional tightening of capital requirements and the resulting policies adopted by
lenders, could further reduce lending activities. We may experience difficulties obtaining financing commitments or
be unable to fully draw on the capacity under our committed term loans in the future if our lenders are unwilling to
extend financing to us or unable to meet their funding obligations due to their own liquidity, capital or solvency
issues. We cannot be certain that financing will be available on acceptable terms or at all. If financing is not available
when needed, or is available only on unfavorable terms, we may be unable to meet our future obligations as they come
due. Our failure to obtain such funds could have a material adverse effect on our business, results of operations and
financial condition, as well as our cash flows, including cash available for dividends to our stockholders. In the
absence of available financing, we also may be unable to take advantage of business opportunities or respond to
competitive pressures.

In addition, as a result of the ongoing economic slump in Greece resulting from the sovereign debt crisis and the
related austerity measures implemented by the Greek government, our operations in Greece may be subjected to new
regulations that may require us to incur new or additional compliance or other administrative costs and may require
that we pay to the Greek government new taxes or other fees. Furthermore, the change in the Greek government and
potential shift in its policies may undermine Greece s political and economic stability and may lead it exit the
eurozone, which may adversely affect our operations and those of our managers located in Greece. We also face the
risk that capital controls, strikes, work stoppages, civil unrest and violence within Greece may disrupt our shoreside
operations and those of our managers located in Greece.

We are dependent on our charterers and other counterparties fulfilling their obligations under agreements with us,
and their inability or unwillingness to honor these obligations could significantly reduce our revenues and cash

Sflow.

We expect that our containerships will continue to be chartered to customers mainly under long-term fixed rate time
charters. Payments to us under these time charters are and will be our sole source of operating cash flow. Many of our
charterers finance their activities through cash from operations, the incurrence of debt or the issuance of equity. Since
2008, there has been a significant decline in the credit markets and the availability of credit, and the equity markets
have been volatile. The combination of a reduction of cash flow resulting from lower demand for our ships due to
declines in world trade, a reduction in borrowing bases under any credit facilities and the lack of availability of debt or
equity financing may result in a significant reduction in the ability of our charterers to make charter payments to us.
Additionally, we could lose a time charter if the charterer exercises certain specified, limited termination rights.

If we lose a time charter because the charterer is unable to pay us or for any other reason, we may be unable to
re-deploy the related vessel on similarly favorable terms or at all. Also, we will not receive any revenues from such a
vessel while it is un-chartered, but we will be required to pay expenses necessary to maintain and insure the vessel and
service any indebtedness on it. The combination of any surplus of containership capacity and the expected increase in
the size of the world containership fleet over the next few years may make it difficult to secure substitute employment
for any of our containerships if our counterparties fail to perform their obligations under the currently arranged time
charters, and any new charter arrangements we are able to secure may be at lower rates. Furthermore, the surplus of
containerships available at lower charter rates and lack of demand for our customers liner services could negatively
affect our charterers willingness to perform their obligations under our time charters, particularly if the charter rates in
such time charters are significantly above the prevailing market rates. Accordingly we may have to grant concessions
to our charterers in the form of lower charter rates for the remaining duration of the relevant charter or part thereof, or
to agree to re-charter vessels coming off charter at reduced rates compared to the charter then ended. While we have
agreed in certain cases to charter rate re-arrangements entailing reductions for specified periods, we have been
compensated for these adjustments by, among other things, subsequent rate increases, so that the aggregate payments
under the charters are not materially reduced, and in some cases we also have arranged for term extensions. However,
there is no assurance that any future charter re-arrangements will be on similarly favorable terms.
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The loss of any of our charterers, time charters or vessels, or a decline in payments under our time charters, could have
a material adverse effect on our business, results of operations and financial condition and our ability to pay dividends
to our stockholders.

We may, among other things, enter into shipbuilding contracts, provide performance guarantees relating to
shipbuilding contracts or to charters, enter into credit facilities or other financing arrangements, accept commitment
letters from banks, or enter into insurance contracts and interest or exchange rate swaps. Such agreements expose us to
counterparty credit risk. The ability and willingness of each of our counterparties to perform its obligations under a
contract with us will depend upon a number of factors that are beyond our control and may include, among other
things, general economic conditions, the state of the capital markets, the condition of the ocean-going container
shipping industry and charter hire rates. Should a counterparty fail to honor its obligations under agreements with us,
we could sustain significant losses, which in turn could have a material adverse effect on our business, results of
operations and financial condition and our ability to pay dividends to our stockholders.

A limited number of customers operating in a consolidating industry comprise a large part of our revenues. The
loss of these customers could adversely affect our results of operations, cash flows and competitive position.

Our customers in the containership sector consist of a limited number of liner companies. A.P. Moller-Maersk A/S

( A.P. Moller-Maersk ), Mediterranean Shipping Company, S.A. ( MSC ), members of the Evergreen Group

( Evergreen ), Hapag Lloyd Aktiengesellschaft ( Hapag Lloyd ) and Cosco Container Lines Co., Ltd. ( COSCO ) together
represented 91%, 93% and 94% of our revenue in 2012, 2013 and 2014, respectively. We expect that a limited number
of leading liner companies will continue to generate a substantial portion of our revenues. The cessation of business
with these liner companies or their failure to fulfill their obligations under the time charters for our containerships
could have a material adverse effect on our financial condition and results of operations, as well as our cash flows. In
addition, any consolidations or alliances involving our customers could further increase the concentration of our
business. We could lose a customer or the benefits of our time charter arrangements for many different reasons,
including if the customer is unable or unwilling to make charter hire or other payments to us because of a deterioration
in its financial condition, disagreements with us or otherwise. If any of these customers terminate their charters or are
unable to perform under its charters and we are not able to find replacement charters on similar terms, we will suffer a
loss of revenues that could have a material adverse effect on our business, results of operations and financial condition
and our ability to pay dividends to our stockholders. See Item 4. Information on the Company B. Business
Overview Our Fleet, Acquisitions and Newbuild Vessels .

A decrease in the level of China s export of goods or an increase in trade protectionism could have a material
adverse impact on our charterers business and, in turn, could cause a material adverse impact on our results of
operations, financial condition and cash flows.

China exports considerably more goods than it imports. Our containerships are deployed on routes involving
containerized trade in and out of emerging markets, and our charterers container shipping and business revenue may
be derived from the shipment of goods from the Asia Pacific region to various overseas export markets including the
United States and Europe. Any reduction in or hindrance to the output of China-based exporters could have a material
adverse effect on the growth rate of China s exports and on our charterers business. For instance, the government of
China has recently implemented economic policies aimed at increasing domestic consumption of Chinese-made
goods. This may have the effect of reducing the supply of goods available for export and may, in turn, result in a
decrease of demand for container shipping. Additionally, though in China there is an increasing level of autonomy and
a gradual shift in emphasis to a market economy and enterprise reform, many of the reforms, particularly some limited
price reforms that result in the prices for certain commodities being principally determined by market forces, are
unprecedented or experimental and may be subject to revision, change or abolition. The level of
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imports to and exports from China could be adversely affected by changes to these economic reforms by the Chinese
government, as well as by changes in political, economic and social conditions or other relevant policies of the
Chinese government.

Our operations expose us to the risk that increased trade protectionism will adversely affect our business. If global
economic recovery is undermined by downside risks and the economic downturn continues, governments may turn to
trade barriers to protect their domestic industries against foreign imports, thereby depressing the demand for shipping.
Specifically, increasing trade protectionism in the markets that our charterers serve has caused and may continue to
cause an increase in (i) the cost of goods exported from China, (ii) the length of time required to deliver goods from
China and (iii) the risks associated with exporting goods from China, as well as a decrease in the quantity of goods to
be shipped.

Any increased trade barriers or restrictions on trade, especially trade with China, would have an adverse impact on our
charterers business, operating results and financial condition and could thereby affect their ability to make timely
charter hire payments to us and to renew and increase the number of their time charters with us. This could have a
material adverse effect on our business, results of operations and financial condition and our ability to pay dividends
to our stockholders.

We conduct a substantial amount of business in China, including through one of our managers, Shanghai
Costamare, a Chinese corporation, and our time charters with COSCO. The legal system in China is not fully
developed and has inherent uncertainties that could limit the legal protections available to us.

The Chinese legal system is based on written statutes and their legal interpretation by the Standing Committee of the
National People s Congress. Prior court decisions may be cited for reference but have limited precedential value. Since
1979, the Chinese government has been developing a comprehensive system of commercial laws, and considerable
progress has been made in introducing laws and regulations dealing with economic matters such as foreign
investment, corporate organization and governance, commerce, taxation and trade. However, because these laws and
regulations are relatively new, and because of the limited volume of published cases and their non-binding nature,
interpretation and enforcement of these laws and regulations involve uncertainties. We do a substantial amount of
business in China, including through one of our managers, Shanghai Costamare Ship Management Co., Ltd.

( Shanghai Costamare ), a Chinese corporation which, as of February 27, 2015, operated 13 vessels that were
exclusively manned by Chinese crews, including two vessels purchased pursuant to the Framework Agreement with
York, which exposes us to potential litigation in China. Additionally, we have charters with COSCO, a Chinese
corporation, and though these charters are governed by English law, we may have difficulties enforcing a judgment
rendered by an English court (or other non-Chinese court) in China. Such charters, and any additional charters that we
enter into with Chinese customers, may be subject to new regulations in China that may require us to incur new or
additional compliance or other administrative costs and may require that we pay to the Chinese government new taxes
or other fees. Changes in laws and regulations, including with regards to tax matters, and their implementation by
local authorities could affect our vessels chartered to Chinese customers as well as our vessels calling to Chinese ports
and could have a material adverse effect on our business, results of operations and financial condition and our ability
to pay dividends to our stockholders.

We may be unable to obtain additional debt financing for future acquisitions of vessels and to fund payments in
respect of the newbuild orders.

We intend to borrow against unencumbered containerships in our existing fleet and vessels we may acquire in the
future as part of our growth plan. Our ability to borrow against the ships in our existing fleet and any ships we may
acquire in the future largely depends on the value of the ships, which in turn depends in part on charter hire rates and
the creditworthiness of our charterers. The actual or perceived credit quality of our charterers, and any defaults by
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them, and any decline in the market value of our fleet may materially affect our ability to obtain the additional capital
resources that we will require to purchase additional vessels or may significantly increase our costs of
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obtaining such capital. Our inability to obtain additional financing or committing to financing on unattractive terms
could have a material adverse effect on our business, results of operations and financial condition and our ability to
pay dividends to our stockholders.

We have not obtained financing for four newbuilds ordered pursuant to the Framework Agreement. The ownership
structure under the Framework Agreement and the lack of time charters for these four newbuilds may make it more
difficult or expensive to obtain third party debt financing for these newbuilds.

Our ability to pay dividends or to redeem our Preferred Stock may be limited by the amount of cash we generate
from operations following the payment of fees and expenses, by the establishment of any reserves, by restrictions in
our debt instruments and by additional factors unrelated to our profitability.

We intend to pay regular quarterly dividends. The declaration and payment of dividends (including cumulative
dividends payable with respect to our Preferred Stock) is, however, subject to the discretion of our board of directors
and the requirements of Marshall Islands law. The timing and amount of any dividends declared will depend on,
among other things (a) our earnings, financial condition, cash flow and cash requirements, (b) our liquidity, including
our ability to obtain debt and equity financing on acceptable terms as contemplated by our vessel acquisition strategy,
(c) restrictive covenants in our existing and future debt instruments and (d) provisions of Marshall Islands law
governing the payment of dividends.

The international containership industry is highly volatile, and we cannot predict with certainty the amount of cash, if
any, that will be available for distribution as dividends or to redeem our Preferred Stock in any period. Also, there
may be a high degree of variability from period to period in the amount of cash, if any, that is available for the
payment of dividends or the redemption of our Preferred Stock and our obligation to pay dividends to holders of our
Preferred Stock will reduce the amount of cash available for the payment of dividends to holders of our common
stock. The amount of cash we generate from operations and the actual amount of cash we will have available for
dividends will vary based upon, among other things:

the charter hire payments we obtain from our charters as well as our ability to re-charter the vessels and the rates

obtained upon the expiration of our existing charters;

the due performance by our charterers of their obligations;

our fleet expansion strategy and associated uses of our cash and our financing requirements;

delays in the delivery of newbuild vessels and the beginning of payments under charters relating to those vessels;

the level of our operating costs, such as the costs of crews, lubricants and insurance;

the number of unscheduled off-hire days for our fleet and the timing of, and number of days required for, scheduled

dry-docking of our containerships;

prevailing global and regional economic and political conditions;

changes in interest rates;

the effect of governmental regulations and maritime self-regulatory organization standards on the conduct of our

business;

changes in the basis of taxation of our activities in various jurisdictions;

modification or revocation of our dividend policy by our board of directors;

the dividend policy adopted by Costamare Ventures and the vessel-owning entities for the Joint Venture vessels;

and

the amount of any cash reserves established by our board of directors.
The amount of cash we generate from our operations may differ materially from our net income or loss for the period,
which will be affected by non-cash items. We may incur other expenses or liabilities that could reduce or eliminate the
cash available for distribution as dividends.
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In addition, our credit facilities and other financing agreements prohibit the payment of dividends if an event of
default has occurred and is continuing or would occur as a result of the payment of such dividends.

For more information regarding our financing arrangements, please read Item 5. Operating and Financial Review and
Prospects .

In addition, Marshall Islands law generally prohibits the payment of dividends other than from surplus (retained
earnings and the excess of consideration received for the sale of shares above the par value of the shares) or if there is
no surplus, from the net profits for the current and prior fiscal year, or while a company is insolvent or if it would be
rendered insolvent by the payment of such a dividend. We may not have sufficient surplus or net profits in the future
to pay dividends, and our subsidiaries may not have sufficient funds, surplus or net profits to make distributions to us.
As a result of these and other factors, we may pay dividends during periods when we record losses and may not pay
dividends during periods when we record net income. We can give no assurance that dividends will be paid in the
future or the amounts of dividends which may be paid.

We may have difficulty properly managing our growth through acquisitions of new or secondhand vessels and we
may not realize expected benefits from these acquisitions, which may negatively impact our cash flows, liquidity
and our ability to pay dividends to our stockholders.

We intend to grow our business by ordering newbuild vessels and through selective acquisitions of high-quality
secondhand vessels to the extent that they are available. Our future growth will primarily depend on:

the operations
of the shipyards
that build any
newbuild
vessels we may
order;

locating and
identifying
suitable
high-quality
secondhand
vessels;
obtaining
required
financing on
acceptable
terms;
consummating
vessel
acquisitions;
enlarging our
customer base;
hiring
additional
shore-based
employees and
seafarers;
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continuing to

meet technical

and safety

performance

standards; and

managing joint

ventures or

significant

acquisitions and

integrating the

new ships into

our fleet.
During periods in which charter rates are high, ships values are generally high as well, and it may be difficult to
consummate ship acquisitions or enter into shipbuilding contracts at favorable prices. In addition, any vessel
acquisition may not be profitable at or after the time of acquisition and may not generate cash flows sufficient to
justify the investment. We may not be successful in executing any future growth plans and we cannot give any
assurance that we will not incur significant expenses and losses in connection with such growth efforts. Other risks
associated with vessel acquisitions that may harm our business, financial condition and operating results include the
risks that we may:

fail to realize anticipated benefits, such as new customer relationships, cost-savings or cash flow enhancements;
be unable to hire, train or retain qualified shore and seafaring personnel to manage and operate our growing
business and fleet;
decrease our liquidity by using a significant portion of available cash or borrowing capacity to finance acquisitions;
significantly increase our interest expense or financial leverage if we incur additional debt to finance acquisitions;
incur or assume unanticipated liabilities, losses or costs associated with any vessels or businesses acquired; or
incur other significant charges, such as impairment of goodwill or other intangible assets, asset devaluation or
restructuring charges.

10
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Unlike newbuild vessels, secondhand vessels typically do not carry warranties as to their condition. While we
generally inspect existing vessels prior to purchase, such an inspection would normally not provide us with as much
knowledge of a vessel s condition as we would possess if it had been built for us and operated by us during its life.
Repairs and maintenance costs for secondhand vessels are difficult to predict and may be substantially higher than for
vessels we have operated since they were built. These costs could decrease our cash flows, liquidity and our ability to
pay dividends to our stockholders.

Our operations and results may be adversely affected by the Framework Agreement or by a default by our partner
under the Framework Agreement.

The joint venture governed by the Framework Agreement is the exclusive joint venture of the Company for the
acquisition of new vessels during a commitment period ending May 15, 2015, unless terminated earlier in certain
circumstances (although we may acquire vessels outside the joint venture where York rejects a vessel acquisition
opportunity). If York decides to participate in a new vessel acquisition, we will hold a 25% to 49% equity interest in
such vessel. An Amended and Restated Framework Agreement was executed by the parties thereto on October 1,
2014, which would extend the commitment period to May 15, 2020 and increase the range of our equity interest in
each Joint Venture vessel to a range of 25% to 75%. Such Amended and Restated Framework Agreement will only
become effective upon the closing of an initial public offering by Costamare Partners LP, our wholly- owned
subsidiary, of common units representing limited partnership interests. There is no assurance that the proposed initial
public offering will be consummated. See Item 4. Information on the Company B. Business Overview Our Fleet,
Acquisitions and Newbuild Vessels .

The operation of the Framework Agreement may increase certain administrative burdens, delay decision-making,
make it more difficult to obtain debt financing and complicate the operation of the vessels acquired under the
Framework Agreement. For example, the Framework Agreement requires that decisions regarding the Joint Venture
vessel s acquisition be made jointly by Costamare and York. If York fails to cooperate in the acquisition process, we
may not be able to consummate the acquisition in a timely and cost-effective manner. In addition, our managers may
face conflicts of interest in the course of managing both our wholly-owned vessels and the Joint Venture vessels, the
outcome of which may favor the Joint Venture vessels.

Furthermore, if York were to delay or default in meeting its commitments under the Framework Agreement to provide
equity or under any guarantee it provides to support a shipbuilding contract or a charter, our commercial relations with
shipbuilders and charterers could be adversely affected. Under such circumstances, we may be required to provide
additional funding.

Delay in the delivery of our newbuild vessels on order, or any future newbuild vessel orders, could adversely affect
our earnings.

The expected delivery dates under our current shipbuilding contracts for newbuild vessels, and any additional
shipbuilding contracts we may enter into in the future, may be delayed for reasons not under our control, including,
among other things:

quality or engineering programs;

changes in governmental regulations or maritime self-regulatory organization standards;

work stoppages or other labor disturbances at the shipyard;

bankruptcy of or other financial crisis involving the shipyard;

financial instability of the lenders under our committed credit facilities, resulting in potential delay or inability to
draw down on such facilities;
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financial instability of the charterers under our agreed time charters for the newbuild vessels, resulting in potential
delay or inability to charter the newbuild vessels;
a backlog of orders at the shipyard;
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any delay or
default by our
joint venture
partner in
meeting its
financial
commitments;
political, social
or economic
disturbances;
weather
interference or
a catastrophic
event, such as a
major
earthquake, fire
or other
accident;
requests for
changes to the
original vessel
specifications;
shortages of or
delays in the
receipt of
necessary
construction
materials, such
as steel; and
an inability to
obtain requisite
permits or
approvals.
If the seller of any newbuild vessel we have contracted to purchase is not able to deliver the vessel to us as agreed, or
if we cancel a purchase agreement because a seller has not met his obligations, it may result in a material adverse
effect on our business, results of operations and financial condition and our ability to pay dividends to our
stockholders.

Rising crew and other vessel operating costs may adversely affect our profits.

Acquiring and renewing long-term time charters with leading liner companies depend on a number of factors,
including our ability to man our containerships with suitably experienced, high-quality masters, officers and crews.
Our success will depend in large part on our managers ability to attract, hire, train and retain highly skilled and
qualified personnel. In recent years, the limited supply of and the increased demand for well-qualified crew, due to the
increase in the size of the global shipping fleet, has created upward pressure on crewing costs, which we bear under
our time charters. Changing conditions in the home country of our seafarers, such as increases in the local general
living standards or changes in taxation, may make serving at sea less appealing and thus further reduce the supply of
crew. If we cannot retain sufficient numbers of quality onboard seafaring personnel, our fleet utilization will decrease,
which could also have a material adverse effect on our business, results of operations and financial condition and our
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ability to pay dividends to our stockholders. Furthermore, increases in crew costs and other vessel operating costs such
as insurance, repairs and maintenance, and lubricants may adversely affect our profitability.

Fuel price fluctuations may have an adverse effect on our profits.

The cost of fuel is a significant factor in negotiating charter rates and can affect us in both direct and indirect ways.
This cost will be borne by us when our containerships are employed on voyage charters or contracts of affreightment.
We currently have no voyage charters or contracts of affreightment, but we may enter into such arrangements in the
future, and to the extent we do so, an increase in the price of fuel beyond our expectations may adversely affect our
profitability. Even where the cost of fuel is borne by the charterer, which is the case with all of our existing time
charters, that cost will affect the level of charter rates that charterers are prepared to pay. Rising costs of fuel will
make our older and less fuel efficient vessels less competitive compared to the more fuel efficient newer vessels and
may limit their employment opportunities and force us to employ them at a discount compared to the charter rates
commanded by more fuel efficient vessels or not at all. Falling costs of fuel may lead our charterers to abandon slow
steaming, thereby releasing additional capacity into the market and exerting downward pressure on charter rates.

The price and supply of fuel is unpredictable and fluctuates based on events outside our control, including
geo-political developments, supply and demand for oil, actions by members of the OPEC and other oil and gas
producers, economic or other sanctions levied against oil and gas producing countries, war and unrest in oil producing
countries and regions, regional production patterns and environmental concerns and regulations.

We must make substantial capital expenditures to maintain the operating capacity of our fleet and acquire vessels,
which may reduce or eliminate the amount of cash for dividends to our stockholders.

We must make substantial capital expenditures to maintain the operating capacity of our fleet and we generally expect
to finance these maintenance capital expenditures with cash balances or
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credit facilities. In addition, we will need to make substantial capital expenditures to acquire vessels in accordance
with our growth strategy. Expenditures could increase as a result of, among other things, the cost of labor and
materials, customer requirements and governmental regulations and maritime self-regulatory organization standards
relating to safety, security or the environment. Significant capital expenditures, including to maintain the operating
capacity of our fleet, may reduce or eliminate the amount of cash available for distribution to our stockholders.

The aging of our fleet may result in increased operating costs in the future, which could adversely affect our
earnings.

In general, the cost of maintaining a vessel in good operating condition increases with the age of the vessel. As our
fleet ages, we will incur increased costs. Older vessels may require longer and more expensive dry-dockings, resulting
in more off-hire days and reduced revenue. Older vessels are typically less fuel efficient and more costly to maintain
than more recently constructed vessels due to improvements in engine technology. In addition, older vessels are often
less desirable to charterers. Governmental regulations and safety or other equipment standards related to the age of a
vessel may also require expenditures for alterations or the addition of new equipment to our vessels and may restrict
the type of activities in which our containerships may engage.

Our current fleet of 68 containerships, including nine newbuild vessels on order, as of February 27, 2015, of which
nine newbuilds and four existing vessels are Joint Venture vessels, had an average age (weighted by TEU capacity) of
7.9 years. See Item 4. Information on the Company B. Business Overview Our Fleet, Acquisitions and Newbuild
Vessels . We cannot assure you that, as our vessels age, market conditions will justify such expenditures or will enable
us to profitably operate our older vessels.

Unless we set aside reserves or are able to borrow funds for vessel replacement, at the end of the useful lives of our
vessels our revenue will decline, which would adversely affect our business, results of operations and financial
condition.

Our current fleet of 68 containerships, including nine newbuild vessels on order, as of February 27, 2015, of which
nine newbuilds and four existing vessels are Joint Venture vessels, had an average age (weighted by TEU capacity) of
7.9 years. See Item 4. Information on the Company B. Business Overview Our Fleet, Acquisitions and Newbuild
Vessels . Unless we maintain reserves or are able to borrow or raise funds for vessel replacement, we will be unable to
replace the older vessels in our fleet. Our cash flows and income are dependent on the revenues earned by the
chartering of our containerships. The inability to replace the vessels in our fleet upon the expiration of their useful
lives could have a material adverse effect on our business, results of operations and financial condition and our ability
to pay dividends to our stockholders.

Containership values decreased significantly since 2008 and have remained at depressed levels through 2014.
Containership values may decrease further and over time may fluctuate substantially. If these values are low at a
time when we are attempting to dispose of a vessel, we could incur a loss.

Containership values can fluctuate substantially over time due to a number of different factors, including:

prevailing economic conditions in the markets in which containerships operate;
reduced demand for containerships, including as a result of a substantial or extended decline in world trade;
increases in the supply of containership capacity;
changes in prevailing charter rates;
the costs of building new vessels; and
13
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the cost of retrofitting or modifying existing ships to respond to technological advances in vessel design or

equipment, changes in applicable environmental or other regulations or standards, or otherwise.
If the market values of our vessels further deteriorate, we may be required to record an impairment charge in our
financial statements, which could adversely affect our results of operations. In addition, any such deterioration in the
market values of our vessels could trigger a breach under our credit facilities, which could adversely affect our
operations. If a charter expires or is terminated, we may be unable to re-charter the vessel at an acceptable rate and,
rather than continue to incur costs to maintain the vessel, may seek to dispose of it. Our inability to dispose of the
containership at a reasonable price could result in a loss on its sale and could materially and adversely affect our
business, results of operations and financial condition and our ability to pay dividends to our stockholders.

Our growth depends on our ability to expand relationships with existing charterers, establish relationships with
new customers and obtain new time charters, for which we will face substantial competition from new entrants and
established companies with significant resources.

One of our principal objectives is to acquire additional containerships in conjunction with entering into additional
long-term, fixed-rate charters for these vessels. The process of obtaining new long-term, fixed-rate charters is highly
competitive and generally involves an intensive screening process and competitive bids, and often extends for several
months. Generally, we compete for charters based upon charter rate, customer relationships, operating expertise,
professional reputation and containership specifications, including size, age and condition.

In addition, as vessels age, it can be more difficult to employ them on profitable time charters, particularly during
periods of decreased demand in the charter market. Accordingly, we may find it difficult to continue to find profitable
employment for our older vessels.

We face substantial competition from a number of experienced companies, including state-sponsored entities and
financial organizations. Some of these competitors have significantly greater financial resources than we do, and can
therefore operate larger fleets and may be able to offer better charter rates. In the future, we may also face competition
from reputable, experienced and well-capitalized marine transportation companies, including state-sponsored entities,
that do not currently own containerships, but may choose to do so. Any increased competition may cause greater price
competition for time charters, as well as for the acquisition of high-quality secondhand vessels and newbuild vessels.
Further, since the charter rate is generally considered to be one of the principal factors in a charterer s decision to
charter a vessel, the rates offered by our competitors can place downward pressure on rates throughout the charter
market. As a result of these factors, we may be unable to re-charter our containerships, expand our relationships with
existing customers or to obtain new customers on a profitable basis, if at all, which could have a material adverse
effect on our business, results of operations and financial condition and our ability to pay dividends to our
stockholders.

Due to our lack of diversification, adverse developments in the containership transportation business could reduce
our ability to service our debt obligations and pay dividends to our stockholders.

We rely exclusively on the cash flow generated from charters for our containerships. Due to our lack of
diversification, an adverse development in the container shipping industry would have a significantly greater impact
on our financial condition and results of operations than if we maintained more diverse assets or lines of business. An
adverse development could also impair our ability to service debt or pay dividends to our stockholders.
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We may have more difficulty entering into long-term, fixed-rate time charters if a more active short-term or spot
container shipping market develops.

One of our principal strategies is to enter into long-term, fixed-rate time charters in both strong and weak charter rate
environments, although in weaker charter rate environments we would generally expect to target somewhat shorter
charter terms. If more containerships become available for the spot or short-term charter market, we may have
difficulty entering into additional long-term, fixed-rate time charters for our containerships due to the increased supply
of containerships and the possibility of lower rates in the spot market. We may then have to charter more of our
containerships for shorter periods. As a result, our revenues, cash flows and profitability could then reflect fluctuations
in the short-term charter market and become more volatile. In addition, an active short-term or spot charter market
may require us to enter into charters based on changing market prices, as opposed to contracts based on fixed rates,
which could result in a decrease in our revenues and cash flows, including our ability to pay dividends to our
stockholders, if we enter into charters during periods when the market price for container shipping is depressed.

We may be unable to re-charter our vessels at profitable rates, if at all, upon their time charter expiry.

As of February 27, 2015, the current time charters for 19 of our 59 containerships in the water, including the charters
for our four Joint Venture vessels in the water, will expire before the end of 2015. We have options to extend the
charters for two of these vessels for successive one year periods. While we generally expect to be able to obtain time
charters for our vessels within a reasonable period prior to their time charter expiry, we cannot be assured that this will
occur in any particular case, or at all. In addition, demand for containerships may weaken and we may be unable to
secure re- chartering rates that are as profitable as the current time charters. If we are unable to re-charter these
containerships or obtain new time charters at favorable rates, it could have a material adverse effect on our business,
results of operations and financial condition and our ability to pay dividends to our stockholders.

We are a holding company and we depend on the ability of our subsidiaries to distribute funds to us in order to
satisfy our financial obligations and to make dividend payments.

We are a holding company and our subsidiaries conduct all of our operations and own all of our operating assets,
including our ships. We have no significant assets other than the equity interests in our subsidiaries. As a result, our
ability to pay our obligations and to make dividend payments depends entirely on our subsidiaries and their ability to
distribute funds to us. The ability of a subsidiary to make these distributions could be affected by a claim or other
action by a third party, including a creditor, or by the law of their respective jurisdiction of incorpora
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