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The information in this prospectus is not complete and may be changed. We may not sell these securities until the registration statement filed
with the Securities and Exchange Commission is effective. This prospectus is not an offer to sell these securities and it is not soliciting an offer
to buy these securities in any jurisdiction where the offer or sale is not permitted.

SUBJECT TO COMPLETION, DATED OCTOBER 16, 2013

PRELIMINARY PROSPECTUS

Shares

Common Stock

$ per share
This is the initial public offering of Egalet Corporation. We are offering shares of our common stock. Prior to this offering, there has been
no public market for our common stock. The initial public offering price of our common stock is expected to be between $ and

$ per share.
We intend to apply for listing of our common stock on the NASDAQ Global Market under the symbol "EGLT."

We are an "emerging growth company" under applicable Securities and Exchange Commission rules and will be eligible for reduced public
company reporting requirements. See "Summary Implications of Being an Emerging Growth Company."

Investing in our common stock involves risks. See ''Risk Factors'' beginning on page 13.

Per Share Total
Public offering price $ $
Underwriting discount $ $
Proceeds, before expenses, to us $ $
We have granted the underwriters a 30-day option to purchase up to additional shares of common stock to cover over-allotments on the
same terms and conditions set forth above.
The underwriters expect to deliver the shares on or about , 2013.

Neither the Securities and Exchange Commission nor any state securities commission has approved or disapproved of these securities or
determined if this prospectus is truthful or complete. Any representation to the contrary is a criminal offense.

Stifel JMP Securities
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Canaccord Genuity Janney Montgomery Scott

The date of this prospectus is , 2013.
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Until and including , 2013 (25 days after the commencement of this offering), all dealers that buy, sell or trade shares of our

common stock, whether or not participating in this offering, may be required to deliver a prospectus. This delivery requirement is in
addition to the dealers' obligation to deliver a prospectus when acting as underwriters and with respect to their unsold allotments or
subscriptions.

You should rely only on the information contained or incorporated by reference in this prospectus. We have not authorized anyone to provide
you with information different from that after paragraph contained in this prospectus. We are offering to sell shares of common stock and
seeking offers to buy shares of common stock only in jurisdictions where offers and sales are permitted. The information contained in this
prospectus is accurate only as of the date of this prospectus, regardless of the time of delivery of this prospectus or of any sale of the common
stock.

For investors outside the United States: neither we nor the underwriters have done anything that would permit this offering or possession or
distribution of this prospectus in any jurisdiction where action for that purpose is required, other than in the United States. Persons outside the
United States who come into possession of this prospectus must inform themselves about, and observe any restrictions relating to, the offering of
the shares of common stock and the distribution of this prospectus outside the United States.
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PROSPECTUS SUMMARY

This summary highlights certain information about us and this offering contained elsewhere in this prospectus. Because it is only a summary,
it does not contain all of the information that you should consider before investing in shares of our common stock and it is qualified in its
entirety by, and should be read in conjunction with, the more detailed information appearing elsewhere in this prospectus. Before you decide to
invest in our common stock, you should read the entire prospectus carefully, including "Risk Factors" beginning on page 13 and the financial
statements and related notes included in this prospectus.

non non non

Unless the context indicates otherwise, as used in this prospectus, the terms "Egalet," "we," "us," "our," "our company" and "our business"
refer both to Egalet Corporation and Egalet Limited on a consolidated basis giving effect to the Share Exchange discussed under "Summary Our
Corporate Information."” "Egalet US" refers to Egalet Corporation and "Egalet UK" refers to Egalet Limited. The Egalet logo is our trademark
and Egalet is our registered trademark. All other trade names, trademarks and service marks appearing in this prospectus are the property of their
respective owners. We have assumed that the reader understands that all such terms are source-indicating. Accordingly, such terms, when first
mentioned in this prospectus, appear with the trade name, trademark or service mark notice and then throughout the remainder of this prospectus
without the trade name, trademark or service mark notices for convenience only and should not be construed as being used in a descriptive or
generic sense.

Overview
Our Company

We are a specialty pharmaceutical company developing and planning to commercialize proprietary, abuse-deterrent oral products for the
treatment of pain and in other indications. Using our proprietary technology platform, we have developed a pipeline of clinical-stage,
opioid-based product candidates in tablet form that are specifically designed to deter abuse by physical and chemical manipulation while also
providing the ability to tailor the release of the active pharmaceutical ingredient, or API.

Our lead product candidate, Egalet-001, is an abuse-deterrent, extended-release, oral morphine formulation in development for the treatment
of moderate to severe pain. There are currently no commercially available abuse-deterrent formulations of morphine, and we believe that
Egalet-001, if approved, would fill a significant unmet need in the marketplace. We are conducting Phase 1 clinical trials of Egalet-001 and we
plan to initiate pivotal trials to establish the bioequivalence of Egalet-001 to MS-Contin®, a currently approved oral morphine formulation, in
the first quarter of 2014 and submit a new drug application, or NDA, to the U.S. Food and Drug Administration, or FDA, in the fourth quarter of
2014.

Our second product candidate, Egalet-002, is an abuse-deterrent, extended-release, oral oxycodone formulation in development for the
treatment of moderate to severe pain. We believe that Egalet-002, if approved, will have advantages over commercially available, long-acting,
abuse-deterrent oxycodone products due to its differentiated abuse-deterrent properties and a pharmacokinetic, or PK, profile that demonstrates
low peak-to-trough concentration variability in drug exposure. We have conducted Phase 1 trials of Egalet-002 and have completed initial abuse
deterrence studies in compliance with the FDA draft guidance. We plan to initiate the first of two Phase 3 trials for Egalet-002 in the fourth
quarter of 2014 and to submit an NDA to the FDA in the first half of 2016.

IMS Health, or IMS, a healthcare information firm, estimates that total U.S. sales of analgesic narcotics, or opioids, for therapeutic purposes
were $8.3 billion for the 12 months ended September 30, 2012. Of this total opioid market, long-acting opioids accounted for approximately
$4.1 billion in total sales on 14.8 million prescriptions. Egalet-001 and Egalet-002 will target this long-acting opioid market. Long-acting
morphine-based products and oxycodone-based products are the two most commonly
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prescribed long-acting, oral opioids, with over 13.3 million prescriptions in the aggregate resulting in sales of $3.4 billion in the United States
for the 12 months ended September 30, 2012.

Drug-related deaths, 40% of which involved the use of opioids in 2008 according to the National Center for Health Statistics, became the
leading cause of accidental death in the United States in 2009, surpassing deaths caused by automobile accidents, according to a 2011 report by
the U.S. Centers for Disease Control and Prevention. A 2011 research report prepared by the Substance Abuse and Mental Health Services
Administration of the U.S. Department of Health and Human Services, or SAMHSA, estimated that nearly 35 million Americans have used
prescription pain relievers, including opioid-containing drugs, for non-prescription purposes at least once in their lifetime. The total costs of
prescription drug abuse were estimated to be up to $72.5 billion annually for public and private healthcare payors in the United States, according
to a 2013 report in the American Journal of Managed Care.

Prescription medications, particularly opioids, are prone to being abused through physical and chemical manipulation for the purpose of
increasing drug concentration in the bloodstream in order to accelerate and intensify their effects. Common methods of manipulating
medications in pill or tablet form include crushing in order to swallow, snort or smoke, and dissolving in order to inject. Our product candidates
are specifically designed to deter these common methods of abuse, as well as to prevent alcohol dose dumping, which is the acceleration of the
release of the API by consuming alcohol at the same time.

In reaction to the increasing costs and other consequences of widespread prescription opioid abuse, the U.S. government and a number of state
legislatures have introduced, and in some cases have enacted, legislation and regulations intended to encourage the development and adoption of
abuse-deterrent forms of pain medications. In January 2013, the FDA issued draft guidance that for the first time outlined a regulatory pathway
for the approval of drugs with abuse-deterrent claims in their product label. In addition to our planned clinical trials for Egalet-001 and
Egalet-002, we are currently conducting abuse deterrence studies with both product candidates in accordance with the FDA draft guidance, with
the goal of obtaining abuse-deterrent claims in our product labels.

We plan to seek U.S. regulatory approval of Egalet-001 and Egalet-002 pursuant to Section 505(b)(2) of the U.S. Federal Food, Drug, and
Cosmetic Act, or Section 505(b)(2), which permits companies to rely upon the FDA's previous findings of safety and effectiveness for an
approved product, such as morphine and oxycodone. If either of our clinical-stage product candidates achieves regulatory approval, we intend to
establish our own specialty sales force to market the product in the United States by targeting physicians specializing in pain management. To
supplement our internal U.S. sales force, we intend to contract with third parties to access sales representatives who target primary care and
internal medicine physicians in the United States.

Our technology can be applied broadly across different classes of pharmaceutical products and can be used to develop combination products
that include multiple APIs with similar or different release profiles. In addition to our two clinical-stage product candidates, we are developing a
portfolio of preclinical, abuse-deterrent product candidates for the treatment of pain and in other indications. We exclusively own the rights to
Egalet-001, Egalet-002 and our technology platform.

Members of our management team have substantial experience in product development, manufacturing, clinical development, regulatory
affairs and sales and marketing and have been closely involved with the development and commercialization of several pain and central nervous
system products, including Opana®, Zyprexa® and Prozac®. We believe this experience will help us to successfully develop and commercialize
our abuse-deterrent product candidates.

Our Abuse Deterrence Technology Platform

We have created two distinct drug delivery systems, each with novel abuse-deterrent features and the ability to control the release profile of
the API. Our one-component system is used to produce tablets, such
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as Egalet-001, that consist of a hard matrix that is difficult to crush, grind or dissolve and that also controls the release of the API. The matrix,
which contains the API as well as inactive agents known as excipients, erodes over time in the gastrointestinal, or GI, tract, releasing the API.
Our two-component system is used to produce tablets, such as Egalet-002, that consist of a matrix similar to the matrix that is a part of our
one-component system, but that is surrounded by a water-impermeable, non-eroding, hard shell made of polylactic acid that creates a cylinder,
with the API-containing matrix exposed at both ends. The shell serves to limit the portion of the matrix's surface area that is exposed to the GI
tract, which allows us to tailor the release rate of the API and makes it even more difficult to crush or grind the tablet, thereby enhancing its
abuse-deterrent properties.

We use an injection molding technology that is used in the manufacture of medical devices, including implants and diagnostics, to create our
matrix and shell. We believe that we are the first company to combine standard pharmaceutical production with plastic injection molding to
produce orally delivered pharmaceutical products.

We believe that our systems offer the following advantages:

Abuse Deterrence. Abusers often seek to accelerate the absorption of opioids into the bloodstream by crushing in order to swallow,
snort or smoke, or dissolving in order to inject, the drug. Tablets produced using our systems have physical and chemical barriers
intended to deter these common methods of abuse. Using our systems, we have produced oral formulations of morphine and
oxycodone that are difficult to crush, grind or vaporize, and that also resist dissolution into an injectable form by becoming gelatinous
in the presence of water and other common household solvents. We believe that tablets made using our proprietary technology deter

the most common methods of manipulating opioids for the purpose of abuse.

Ability to Tailor Release. In our tablets, the API is integrated into the matrix, which makes it difficult for abusers to extract quickly.
However, when the tablet is exposed to GI fluids, the matrix erodes, thereby releasing the API. Using our technology, we can change
the amount and composition of the polymer used to create the matrix formulation and can vary the surface area of the matrix exposed
to the GI tract. By varying the matrix composition and surface area, we can control the rate of erosion of the matrix and the rate of
release of the API which allows us to develop products with immediate release, or IR, extended release, or ER, and sustained release,

or SR, profiles.

Broad Applicability. Our technology can also be used to develop other abuse-deterrent products with other APIs, as well as
combination products containing two APIs that can be released at the same or different rates. We have developed prototypes and
conducted feasibility studies of these combination products, both independently and in collaboration with major pharmaceutical
companies.

Our Product Candidates
Egalet-001

Our lead product candidate, Egalet-001, is an abuse-deterrent, extended-release, oral morphine formulation. Egalet-001 utilizes our
proprietary one-component system, which allows the development of customized ER profiles. Egalet-001 consists of an approved and
well-characterized drug substance, morphine sulfate, together with inactive ingredients deemed safe for chronic oral use. Morphine-based
products, including MS-Contin, have been available in the U.S. market for many years and have a well-established safety profile. All ingredients
in Egalet-001 are present in approved drug products on the U.S. market. We are developing Egalet-001 for administration two to three times a
day.

According to IMS, long-acting morphine was the most commonly prescribed long-acting opioid in the United States for the 12 months ended
September 30, 2012 with sales of approximately $560 million on
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7.1 million prescriptions. We believe that Egalet-001, if approved, would provide patients and physicians with the following benefits when
compared to existing morphine-based products:

Abuse-deterrent features: Egalet-001 is designed to resist the most common methods of abuse, including crushing in order to
swallow, snort or smoke, and dissolving in order to inject. Egalet-001 uses our one-component system, which is designed to enhance

the deterrence of abuse by injection in particular, which is the most common method of abuse of morphine-based products.

No alcohol dose dumping: Egalet-001 slows the release of the API in the presence of alcohol, contrary to the effects seen with some
other morphine-based products, in which the release of the API is accelerated in the presence of alcohol.

No food effect: The PK profile of Egalet-001 is similar to that of other long-acting morphine formulations with or without the
presence of food. This feature provides more consistent pain relief, as well as improved patient convenience.

Morphine only: Egalet-001 has the potential to be the first abuse-deterrent, ER morphine product that does not contain opioid-receptor
antagonists. Abuse-deterrent products with antagonists include additional APIs that may have adverse effects.

Convenient dosing: Egalet-001 offers patients the option of a convenient two to three times daily dosing regimen, thereby increasing
the likelihood of patient adherence. We intend to make Egalet-001 in 15, 30, 60 and 100 mg doses, which are consistent with currently

available morphine formulations.

Consistent relief: Two to three times a day dosing can offer around-the-clock pain relief. Egalet-001, with its ER profile, is designed
to provide consistent relief of moderate to severe chronic pain over an eight- or 12-hour period per dose.

We plan to seek approval of Egalet-001 under the FDA's Section 505(b)(2) approval pathway, and as a result we believe that Egalet-001
should have an accelerated path to approval if we are able to establish bioequivalence. We have conducted a Phase 1 clinical trial of Egalet-001
and plan to initiate pivotal trials of Egalet-001 in the first quarter of 2014 to establish its bioequivalence to MS-Contin. We also plan to conduct
additional abuse deterrence studies in the fourth quarter of 2013, in accordance with the FDA draft guidance, with the goal of obtaining
abuse-deterrent claims in our product label. We intend to rely on the FDA's previous conclusions of safety with respect to MS-Contin, and we do
not expect that any additional preclinical safety studies will be required for our formulation. Based on the expected timing of our studies and
trials, we anticipate submitting an NDA for Egalet-001 in the fourth quarter of 2014.

Egalet-002

Our second product candidate, Egalet-002, is an abuse-deterrent, extended-release, oral oxycodone formulation. Egalet-002 utilizes our
proprietary two-component system, which allows the development of customized ER profiles. Egalet-002 consists of an approved and
well-characterized drug substance, oxycodone hydrochloride, together with inactive ingredients deemed safe for chronic oral use.
Oxycodone-based products, including OxyContin OP®, have been available in the United States for many years and have a well-established
safety profile. All ingredients in Egalet-002 have been used in approved drug products in the U.S. market, other than polylactic acid, or PLA, an
inactive substance contained in the shell.

Oxycodone-based products are the market leader in sales among long-acting opioids in the United States. IMS estimates that U.S. sales of
long-acting oxycodone totaled approximately $2.8 billion for the 12 months ended September 30, 2012 on approximately 6.2 million
prescriptions. We believe that

10
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Egalet-002, if approved, would provide patients and physicians with the following benefits when compared to existing oxycodone-based
products:

Abuse-deterrent features: Egalet-002 was developed to address the most common methods of abuse, including crushing in order to
swallow, snort or smoke, and dissolving in order to inject. Egalet-002 uses our two-component system, which is designed to enhance
the deterrence of abuse by crushing and snorting in particular, which is the most common method of manipulating oxycodone-based
products for the purpose of abuse.

PK profile: We believe that Egalet-002 provides less peak-to-trough concentration variability in drug exposure when compared to
OxyContin OP, which we believe will result in Egalet-002 having fewer side effects and providing better and more consistent pain

relief, resulting in reduced use of rescue medication to treat breakthrough pain.

No alcohol dose dumping: Egalet-002 slows the release of the API in the presence of alcohol, contrary to the effects seen with other
oxycodone products.

No formulation-related food effect: The PK profile of Egalet-002 is similar to that of other long-acting oxycodone formulations in the
presence of food.

Consistent relief and convenient dosing: Egalet-002, with its ER profile, is designed to provide consistent relief of moderate to severe
chronic pain for a 12-hour period per dose. Egalet-002 permits twice-daily dosing, consistent with currently available oxycodone
formulations, to provide around-the-clock pain relief. We intend to make Egalet-002 in 10, 20, 40 and 80 mg doses, which are
consistent with currently available oxycodone formulations.

We plan to seek approval of Egalet-002 under the Section 505(b)(2) approval pathway, and as a result we believe that Egalet-002 could have
an accelerated path to approval. We have conducted Phase 1 trials of Egalet-002 and have completed initial abuse deterrence studies in
compliance with the FDA draft guidance. We plan to initiate the first of two Phase 3 safety and efficacy trials of Egalet-002 in the fourth quarter
of 2014, which have been designed to demonstrate the safety and efficacy of Egalet-002 and a PK profile that exhibits low peak-to-trough
concentration variability in drug exposure. In addition to the safety and efficacy trials, we intend to initiate additional abuse deterrence studies in
the fourth quarter of 2013, in accordance with the FDA draft guidance, with the goal of obtaining abuse-deterrent claims in our product label.
Based on the expected timing of our studies and trials, we anticipate submitting an NDA for Egalet-002 in the first half of 2016.

Preclinical Programs

We have developed prototypes, conducted feasibility studies and are exploring additional applications of our technology, both on our own and
in collaboration with major pharmaceutical companies, to develop single-agent and combination products for indications other than pain in
which potential for abuse exists. We have completed initial research and development efforts on 13 potential product candidates, including
candidates containing hydrocodone and hydromorphone, two other commonly prescribed opioids.

Based on preclinical development we have performed, we intend to select a third abuse-deterrent, opioid product candidate, to be designated
Egalet-003, based on a number of factors, including market opportunity and competitive dynamics. Once selected, we intend to initiate clinical
trials in 2014 with this product candidate. We plan to also seek regulatory approval for this product candidate under the Section 505(b)(2)
approval pathway.

11
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Our goal is to be a leading specialty pharmaceutical company focused on the development, manufacture and commercialization of
abuse-deterrent pharmaceutical products. Our strategy for achieving this goal is to:

Develop and obtain FDA approval for Egalet-001 as an abuse-deterrent morphine product for the treatment of moderate to severe
pain. We are developing Egalet-001 to treat moderate to severe chronic pain in patients requiring around-the-clock opioid therapy. We

intend to demonstrate bioequivalence to MS-Contin and plan to submit an NDA in the fourth quarter of 2014.

Develop and obtain FDA approval for Egalet-002 as an abuse-deterrent oxycodone product for the treatment of moderate to severe
pain. We are developing Egalet-002 to treat moderate to severe chronic pain in patients requiring around-the-clock opioid therapy. We
intend to demonstrate safety, efficacy and a PK profile that exhibits low peak-to-trough concentration variability in drug exposure and

plan to submit an NDA in the first half of 2016.

Commercialize Egalet-001 and Egalet-002. If either of our clinical-stage product candidates achieve regulatory approval, we intend to
establish our own specialty sales force to market the product in the United States by targeting physicians specializing in pain
management. To supplement our internal U.S. sales force, we intend to contract with third parties to access sales representatives who
target primary care and internal medicine physicians in the United States. We will seek to license the development and commercial
rights to our products outside the United States to a third-party organization that has an established track record of success in

commercializing pain products outside the United States.

Leverage our proprietary technology platform to develop additional product candidates and create out-licensing opportunities. We
plan to employ our technology to develop additional abuse-deterrent products containing APIs other than morphine and oxycodone. In
addition, we will seek to out-license our proprietary technology in areas outside of our current focus, such as for abuse-deterrent
combination products, and in therapeutic areas beyond the treatment of pain.

Risks Related to Our Business

Our ability to implement our business strategy is subject to numerous risks and uncertainties. As an early-stage pharmaceutical company, we
face many risks inherent in our business and our industry generally. You should carefully consider all of the information set forth in this
prospectus and, in particular, the information under the heading "Risk Factors," prior to making an investment in our common stock. These risks
include, among others, the following:

we currently generate no revenue and may never become profitable;

we may require additional capital to fund our operations, and if we fail to obtain the necessary financing, we may be unable to
complete the development and commercialization of our product candidates;

our success is primarily dependent on the regulatory approval and commercialization of Egalet-001 and Egalet-002, our lead product
candidates;

we are subject to regulatory approval processes that are lengthy, time-consuming and unpredictable, and we may not obtain approval
for any of our product candidates from the FDA;

our ability to market and promote any approved products as abuse-deterrent will be determined by the FDA-approved labeling for such
products;

12



Edgar Filing: Egalet Corp - Form S-1

our product candidates contain controlled substances, the manufacture, use, sale, importation, exportation and distribution of which are
subject to significant government regulation;
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we face substantial competition, which may result in others discovering, developing or commercializing products before or more
successfully than we do;

we depend on the performance of third parties, including contract research organizations and manufacturers, to conduct our preclinical
studies and clinical trials, and if they do not successfully carry out their contractual duties or meet expected deadlines, we may not be

able to obtain regulatory approval for or commercialize our product candidates;

we currently have no sales or marketing capabilities and, if we are unable to develop our own sales and marketing capabilities or enter
into strategic alliances with marketing partners, we may not be successful in commercializing our product candidates;

we may be unable to recruit or retain key personnel, including our senior management team; and

it is difficult and costly to protect our intellectual property rights.
Our Corporate Information

Egalet US was incorporated in Delaware in August 2013 and prior to this offering had nominal assets and no operations. Egalet UK, formed
in July 2010, currently owns all of our assets and operations and acquired them in July 2010 from Egalet A/S, which was founded under the laws
of Denmark. Egalet A/S is a shareholder of Egalet UK. In , 2013, prior to the consummation of this offering all of the issued and
outstanding ordinary and preferred shares of Egalet UK were exchanged for an identical number of shares of common stock and preferred stock
of Egalet US, which resulted in Egalet UK becoming a wholly owned subsidiary of Egalet US. We refer to this transaction in this prospectus as
the Share Exchange.

Our primary executive offices are located at 101 Lindenwood Drive, Suite 225, Malvern, Pennsylvania 19355 and our telephone number is

(484) 875-9273. Our website address is www.egalet.com. The information contained in, or that can be accessed through, our website is not part
of this prospectus. The historical consolidated financial statements included in this prospectus are those of Egalet UK, since Egalet US has no
operations.

Implications of Being an Emerging Growth Company

We are an "emerging growth company," as defined in Section 2(a) of the Securities Act of 1933, as amended, or the Securities Act, as
modified by the Jumpstart Our Business Act, or JOBS Act. As such, we are eligible to take advantage of exemptions from various reporting
requirements that are applicable to other public companies that are not "emerging growth companies," including, but not limited to:

not being required to comply with the auditor attestation requirements of Section 404 of the Sarbanes-Oxley Act of 2002, or the
Sarbanes-Oxley Act;

being permitted to present only two years of audited financial statements and only two years of related Management's Discussion and
Analysis of Financial Condition and Results of Operations;

reduced disclosure obligations regarding executive compensation;

not being required to comply with any requirement that may be adopted by the Public Company Accounting Oversight Board
regarding mandatory audit firm rotation or a supplement to the auditor's report providing additional information about the audit and the

financial statements; and
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exemptions from the requirements of holding a nonbinding advisory vote on executive compensation and stockholder approval of any
golden parachute payments not previously approved.

We have taken advantage of some of the reduced reporting burdens in this prospectus and may take advantage of additional exemptions in the
future. Accordingly, the information contained herein may be different than the information provided by other public companies. We do not
know if some investors will
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find our shares less attractive as a result of our utilization of these or other exemptions. The result may be a less active trading market for our
shares and our share price may be more volatile.

In addition, Section 107 of the JOBS Act also provides that an "emerging growth company" can take advantage of the extended transition
period provided in Section 7(a)(2)(B) of the Securities Act for complying with new or revised accounting standards. In other words, an
"emerging growth company" can delay the adoption of certain accounting standards until those standards would otherwise apply to private
companies. We have irrevocably elected not to avail ourselves of this exemption from new or revised accounting standards and, therefore, we
will be subject to the same new or revised accounting standards as other public companies that are not emerging growth companies.

We will remain an "emerging growth company" until the earliest of (a) the last day of the first fiscal year in which our annual gross revenues
exceed $1.0 billion, (b) the date that we become a "large accelerated filer" as defined in Rule 12b-2 under the Securities Exchange Act of 1934,
as amended, or the Exchange Act, which would occur if the market value of our shares that are held by non-affiliates exceeds $700 million as of
the last business day of our most recently completed second fiscal quarter, (c) the date on which we have issued more than $1.0 billion in
nonconvertible debt during the preceding three-year period or (d) the last day of our fiscal year containing the fifth anniversary of the date on
which shares of our common stock become publicly traded in the United States.
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Common stock offered by us
Over-allotment option to purchase additional shares

Common stock to be outstanding after this offering
Use of proceeds

Proposed NASDAQ Global Market symbol
Risk factors

Unless otherwise noted, the information in this prospectus assumes:

THE OFFERING

shares
We have granted the underwriters an option for a period of 30 days
to purchase up to additional shares of common stock.

shares
We estimate that the net proceeds from this offering will be
approximately $ million, or approximately $ million if
the underwriters exercise their over-allotment option in full,
assuming an initial public offering price of $ per share, which
is the midpoint of the price range set forth on the cover page of this
prospectus, after deducting estimated underwriting discounts and
commissions and estimated offering expenses payable by us. We
expect to use the proceeds of this offering to fund the research and
development and establish commercial manufacturing capability for
Egalet-001, Egalet-002 and our preclinical product candidates, and
for working capital and general corporate purposes. See "Use of
Proceeds" on page 51.
EGLT
You should read the "Risk Factors" section of, and all of the other
information set forth in, this prospectus for a discussion of factors to
consider carefully before deciding to invest in shares of our common
stock.

no exercise by the underwriters of their over-allotment option to purchase up to additional shares of common stock from us;

the completion of the Share Exchange; and

the conversion of 4,441,217 shares of preferred stock of Egalet US into 4,441,217 shares of common stock of Egalet US, which will

occur immediately prior to consummation of this offering.

The number of shares of common stock to be outstanding after this offering is based on 5,518,140 ordinary shares of Egalet UK outstanding
as of June 30, 2013 and gives effect to the Share Exchange and conversion of 4,441,217 shares of preferred stock into shares of common stock

of Egalet US and the issuance of an aggregate of

shares of our common stock upon the conversion of all outstanding principal and

accrued interest on convertible promissory notes in the aggregate principal amount of $15.0 million, which we issued in April 2013 and August
2013 and refer to as the convertible bridge notes, and which convert automatically upon the closing of this offering, assuming the initial public
offering price in this offering is $ per share, the midpoint of the range set forth on the cover page of this
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prospectus, and assuming that this offering is closed on , 2013. This amount excludes, as of that date:

up to 500,000 shares of our common stock issuable upon exercise of warrants that may become exercisable immediately prior to the
consummation of this offering; and

shares of our common stock to be reserved for future issuance under our equity incentive plans following this offering.

10
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SUMMARY CONSOLIDATED FINANCIAL DATA

The following summary consolidated historical financial information relates to Egalet UK and its consolidated subsidiary, which upon
effectiveness of the Share Exchange became directly controlled by Egalet US. Prior to the Share Exchange, Egalet US had nominal assets and no
operations. The summary consolidated historical statement of operations data of Egalet UK and its consolidated subsidiary for the years ended
December 31, 2011 and 2012 has been derived from the audited consolidated financial statements of Egalet UK appearing elsewhere in this
prospectus and has been prepared in accordance with United States generally accepted accounting principles, or U.S. GAAP. The balance sheet
data as of June 30, 2013 and the statement of operations data for the six months ended June 30, 2012 and 2013 is derived from Egalet UK's
unaudited condensed consolidated financial statements appearing elsewhere in this prospectus and have been prepared in accordance with
U.S. GAAP. Our historical results are not necessarily indicative of the results that may be expected in the future, and our interim period results
are not necessarily indicative of the results of operations that may be expected for our full year performance or for any other interim period. The
summary consolidated historical financial data of Egalet UK should be read together with "Management's Discussion and Analysis of Financial
Condition and Results of Operations" and the consolidated financial statements and unaudited condensed consolidated financial statements of
Egalet UK and related notes included elsewhere in this prospectus.

Year Ended Six Months Ended
December 31, June 30,
2011 2012 2012 2013
Consolidated Statement of Operations Data:
Revenues $ 626,000 $ 1,201,000 $ 719,000 $
Operating expenses:
Research and development 4,466,000 4,256,000 1,912,000 2,163,000
General and administrative 2,068,000 2,241,000 1,081,000 1,971,000
Total operating expenses 6,534,000 6,497,000 2,993,000 4,134,000
Loss from operations (5,908,000) (5,296,000) (2,274,000) (4,134,000)
Interest expense 513,000 75,000 76,000 1,367,000
Loss (gain) on foreign currency exchange 36,000 27,000 20,000 (11,000)
549,000 102,000 96,000 1,356,000
Net loss $ (6,457,000) $ (5,398,000) $ (2,370,000) $ (5,490,000)
Per share information:
Net loss per ordinary share, basic and diluted $ (6.00) $ (5.01) $ 2.20) $ (5.10)
Basic and diluted weighted average ordinary shares outstanding 1,076,923 1,076,923 1,076,923 1,076,923
Pro forma information:
Pro forma net loss per ordinary share, basic and diluted
Pro forma basic and diluted weighted average ordinary shares outstanding
As of June 30, 2013
Pro Forma
Actual Pro Forma(1) As Adjusted(2)(3)
Consolidated Balance Sheet Data:
Cash $ 3,108,000 $ $
Total assets 5,663,000
Total liabilities 2,519,000
Accumulated deficit (17,258,000)
Total stockholders' (deficit) equity (11,813,000)

6]
Gives pro forma effect to the Share Exchange, the conversion of all outstanding shares of Egalet US preferred stock into 4,441,217 shares of Egalet US
common stock, which will occur immediately prior to the consummation of this offering, the issuance of convertible bridge notes in August 2013 and
our receipt of $10.0 million in net proceeds from that issuance, and the issuance of an aggregate of shares of Egalet US common stock upon the
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conversion of all outstanding principal and accrued interest on the convertible bridge notes, assuming the initial public offering price in this offering is
$ per share,
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the midpoint of the price range set forth on the cover page of this prospectus, and assuming that this offering is closed on ,2013.

Gives further effect to the sale of shares of our common stock in this offering, assuming an initial public offering price of $ per
share, which is the midpoint of the price range set forth on the cover page of this prospectus, after deducting estimated underwritten discounts and
commissions and estimated offering expenses payable by us.

A $1.00 increase or decrease in the assumed initial public offering price of $ per share, which is the midpoint of the price range set forth on the
cover page of this prospectus, would increase or decrease the pro forma as adjusted amount of each of cash, total assets and total stockholders' (deficit)
equity by $ million, assuming the number of shares of common stock offered by us, as set forth on the cover page of this prospectus, remains
the same and after deducting estimated underwriting discounts and commissions and estimated offering expenses payable by us. Each increase or
decrease of 1.0 million shares in the number of shares of common stock offered by us at the assumed public offering price would increase or decrease
the pro forma as adjusted amount of each of cash, total assets and total stockholders' (deficit) equity by $ million, after deducting estimated
underwriting discounts and commissions and estimated offering expenses payable by us.

12
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RISK FACTORS

Investing in our common stock involves a high degree of risk. You should carefully consider the risks described below, together with the other
information contained in this prospectus, including our financial statements and the related notes appearing at the end of this prospectus, before
making your decision to invest in shares of our common stock. We cannot assure you that any of the events discussed in the risk factors below
will not occur. These risks could have a material and adverse impact on our business, results of operations, financial condition and cash flows,
and our future prospects would likely be materially and adversely affected. If that were to happen, the trading price of our common stock could
decline, and you could lose all or part of your investment.

Risks Related to Our Financial Position and Capital Needs
We have incurred significant losses since our inception and anticipate that we will continue to incur losses in the future.

We are a clinical-stage pharmaceutical company. Investment in biopharmaceutical product development is highly speculative because it
entails substantial upfront capital expenditures and significant risk that a product candidate will fail to gain regulatory approval or become
commercially viable. We have not generated any revenue from product sales to date, and we continue to incur significant research, development
and other expenses related to our ongoing operations. As a result, we are not profitable and have incurred losses in each period since our
inception in 2010. For the year ended December 31, 2012 and the six months ended June 30, 2013, Egalet UK reported a net loss of $5.4 million
and $5.5 million, respectively, and we had an accumulated deficit of $17.3 million at June 30, 2013.

We expect to continue to incur losses for the foreseeable future, and we expect these losses to increase as we continue our development of,
and seek regulatory approvals for, our product candidates, and begin to commercialize any approved products. We may encounter unforeseen
expenses, difficulties, complications, delays and other unknown factors that may adversely affect our business. The size of our future net losses
will depend, in part, on the rate of future growth of our expenses and our ability to generate revenues. If any of our product candidates fail in
clinical trials or do not gain regulatory approval, or if approved, fail to achieve market acceptance, we may never become profitable. Even if we
achieve profitability in the future, we may not be able to sustain profitability in subsequent periods. Our prior losses and expected future losses
have had and will continue to have an adverse effect on our stockholders' equity and working capital.

Our auditors have expressed substantial doubt as to our ability to continue as a going concern in their report.

In its report on Egalet UK's consolidated financial statements for the year ended December 31, 2012, our independent registered public
accounting firm included an explanatory paragraph expressing substantial doubt regarding our ability to continue as a going concern. A "going
concern" opinion means, in general, that our independent registered public accounting firm has substantial doubt about Egalet UK's ability to
continue its operations without continuing infusions of capital from external sources. This opinion could impair our ability to finance our
operations through the sale of debt or equity securities or commercial bank loans.

We currently generate no revenue from the sale of products and may never become profitable.

To date, we have not generated any revenues from Egalet-001 and Egalet-002, our clinical-stage product candidates and have generated
$2.0 million in total revenue since our inception from feasibility and collaboration agreements. Our ability to generate additional revenue and
become profitable depends upon our ability to successfully commercialize products, including any of our product candidates, or other product
candidates that we may in-license or acquire in the future. Even if we are able to successfully achieve regulatory approval for these product
candidates, we do not know when any of these products will
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generate revenue for us, if at all. Our ability to generate revenue from our current or future product candidates also depends on a number of
additional factors, including our ability to:

successfully complete development activities, including the necessary clinical trials;

complete and submit NDAs to the FDA and obtain regulatory approval for indications for which there is a commercial market;

complete and submit applications to, and obtain regulatory approval from, foreign regulatory authorities;

set a commercially viable price for our products;

obtain commercial quantities of our products at acceptable cost levels;

develop a commercial organization capable of sales, marketing and distribution for the products we intend to sell ourselves in the
markets in which we have retained commercialization rights;

find suitable distribution partners to help us market, sell and distribute our approved products in other markets; and

obtain coverage and adequate reimbursement from third-party, including government, payors.

In addition, because of the numerous risks and uncertainties associated with product development, including that our product candidates may
not advance through development or achieve the endpoints of applicable clinical trials, we are unable to predict the timing or amount of
increased expenses, or when or if we will be able to achieve or maintain profitability. Even if we are able to complete the process described
above, we anticipate incurring significant costs associated with commercializing these products.

Even if we are able to generate revenues from the sale of our products, we may not become profitable and may need to obtain additional
funding to continue operations. If we fail to become profitable or are unable to sustain profitability on a continuing basis, then we may be unable
to continue our operations at planned levels and be forced to reduce our operations.

If we require additional capital to fund our operations and we fail to obtain necessary financing, we may be unable to complete the
development and commercialization of our product candidates.

Our operations have consumed substantial amounts of cash since inception. We expect to continue to spend substantial amounts to advance
the clinical development of our product candidates and launch and commercialize any product candidates for which we receive regulatory
approval, including potentially building our own commercial organization to address selected markets. We believe that the net proceeds from
this offering, together with existing cash and interest thereon, will be sufficient to fund our projected operating requirements for at least the
next months. However, we may require additional capital for the further development and commercialization of our product candidates and
may also need to raise additional funds sooner to in order to accelerate development of our product candidates.

We cannot be certain that additional funding will be available on acceptable terms, or at all. If we are unable to raise additional capital in
sufficient amounts or on terms acceptable to us we may have to significantly delay, scale back or discontinue the development or
commercialization of one or more of our products or product candidates or one or more of our other research and development initiatives. We
also could be required to:

seek collaborators for one or more of our current or future product candidates at an earlier stage than otherwise would be desirable or
on terms that are less favorable than might otherwise be available; or
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relinquish or license on unfavorable terms our rights to technologies or product candidates that we otherwise would seek to develop or
commercialize ourselves.
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Our forecast of the period of time through which our financial resources will be adequate to support our operations is a forward-looking
statement and involves risks and uncertainties, and actual results could vary as a result of a number of factors, including the factors discussed
elsewhere in this "Risk Factors" section. We have based this estimate on assumptions that may prove to be wrong, and we could utilize our
available capital resources sooner than we currently expect. Our future funding requirements, both near and long-term, will depend on many
factors, including, but not limited to:

the initiation, progress, timing, costs and results of clinical trials for our product candidates, particularly Egalet-001 and Egalet-002,
and any future product candidates we may in-license;

the clinical development plans we establish for these product candidates;

the ability to obtain abuse-deterrent claims in the labels for these product candidates;

the number and characteristics of product candidates that we in-license and develop;

the outcome, timing and cost of regulatory approvals by the FDA and comparable foreign regulatory authorities, including the
potential for the FDA or comparable foreign regulatory authorities to require that we perform more studies than those that we currently

expect;

the cost of filing, prosecuting, defending and enforcing any patent claims and other intellectual property rights;

the effect of competing technological and market developments;

the cost and timing of completion of commercial-scale outsourced manufacturing activities; and

the cost of establishing sales, marketing and distribution capabilities for any product candidates for which we may receive regulatory
approval in regions where we choose to commercialize our products on our own.

Raising additional capital may cause dilution to our existing stockholders, restrict our operations or require us to relinquish rights to our
technologies or product candidates.

We may seek additional capital through a combination of private and public equity offerings, debt financings, receivables or royalty
financings, strategic partnerships and alliances and licensing arrangements. To the extent that we raise additional capital through the sale of
equity or convertible debt securities, your ownership interest will be diluted, and the terms may include liquidation or other preferences that
adversely affect the rights of existing stockholders. Debt, receivables and royalty financings may be coupled with an equity component, such as
warrants to purchase stock, which could also result in dilution of our existing stockholders' ownership. The incurrence of indebtedness would
result in increased fixed payment obligations and could also result in certain restrictive covenants, such as limitations on our ability to incur
additional debt, limitations on our ability to acquire or license intellectual property rights and other operating restrictions that could adversely
impact our ability to conduct our business and may result in liens being placed on our assets and intellectual property. If we were to default on
such indebtedness, we could lose such assets and intellectual property. If we raise additional funds through strategic partnerships and alliances
and licensing arrangements with third parties, we may have to relinquish valuable rights to our product candidates, or grant licenses on terms
that are not favorable to us.

We have a limited operating history, which may make it difficult for you to evaluate the success of our business to date and to assess our
future viability.

Egalet UK was formed in July 2010. Our revenue-generating operations to date have been limited to providing services under various
collaborative and research and development arrangements, organizing and staffing our company, acquiring product and technology rights, and
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conducting product development activities for our product candidates. We have not yet obtained regulatory approval for any of our product
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candidates. Consequently, any predictions about our future success, performance or viability may not be as accurate as they could be if we had a
longer operating history or approved products on the market.

Our ability to use our net operating loss carryforwards and certain other tax attributes may be limited.

Our foreign net operating losses, or NOLs, generated by Egalet UK's operations may be carried forward indefinitely but may become subject
to an annual limitation. Upon potential examination by the statutory or governing authority, it may be determined that we experienced a greater
than 50% change in share capital, which would limit the availability and use of existing foreign NOLSs to offset our taxable income, if any, in the
future.

In addition, under Section 382 of the Internal Revenue Code of 1986, as amended, if a corporation undergoes an "ownership change,"
generally defined as a greater than 50% change (by value) in its equity ownership over a three-year period, the corporation's ability to use its
pre-change NOLs and other pre-change tax attributes (such as research tax credits) to offset its post-change income may be limited. We may also
experience ownership changes in the future as a result of subsequent shifts in our stock ownership. As a result, if we earn net taxable income, our
ability to use our pre-change NOL carryforwards to offset U.S. federal taxable income may be subject to limitations, which could potentially
result in increased future tax liability to us. In addition, at the state level, there may be periods during which the use of NOLs is suspended or
otherwise limited, which could accelerate or permanently increase state taxes owed.

Risks Related to the Clinical Development and Regulatory Approval of Our Product Candidates
Development of our product candidates is not complete, and we cannot be certain that our product candidates will be commercialized.

To date, we have only generated an aggregate of $2.0 million in revenues from various collaborative and research and development
arrangements. To be profitable, we must successfully research, develop, obtain regulatory approval for, manufacture, introduce, market and
distribute our product candidates under development. For our lead product candidates, Egalet-001 and Egalet-002, and each additional product
candidate that we intend to commercialize, we must successfully meet a number of critical developmental milestones, including:

selecting and developing a drug delivery platform technology to deliver the proper dose of drug over the desired period of time;

determining the appropriate drug dosage;

developing drug dosages that will be tolerated, safe and effective;

demonstrating the drug formulation will be stable for commercially reasonable time periods;

demonstrating through clinical trials that the drug is safe and effective in patients for the intended indication; and

completing the manufacturing development and scale-up to permit manufacture of our product candidates in commercial quantities
and at acceptable prices.

The time necessary to achieve these developmental milestones for any individual product candidate is long and uncertain, and we may not
successfully complete these milestones for any of our product candidates in development. We have not yet completed development of any
product. We may not be able to finalize the design or formulation of any product candidate. In addition, we may select components, solvents,
excipients or other ingredients to include in our product candidates that have not been previously approved for use in pharmaceutical products,
which may require us to perform additional studies and may delay clinical testing and regulatory approval of our product candidates. Even after
we complete the design of a product candidate, the product candidate must still be shown to be bioequivalent to an approved drug
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or safe and effective in required preclinical studies and clinical trials before approval for commercialization.

We are continuing to test and develop our product candidates and may explore possible design or formulation changes to address
bioequivalence, safety, efficacy, manufacturing efficiency and performance issues. We may not be able to complete development of any product
candidates that will be safe and effective and that will have a commercially reasonable treatment and storage period. If we are unable to
complete development of Egalet-001, Egalet-002 or any of our other product candidates, we will not be able to earn revenue from them.

If we are unable to design, conduct and complete clinical trials successfully, our product candidates will not be able to receive regulatory
approval.

In order to obtain FDA approval for any of our product candidates, we must submit to the FDA an NDA with substantial evidence that
demonstrates that the product candidate is both safe and effective in humans for its intended use. This demonstration requires significant
research, preclinical studies and clinical trials.

Clinical trials are time-consuming, very expensive and difficult to design and implement, in part because they are subject to rigorous
requirements. We could encounter problems that cause abandonment or repetition of clinical trials. If patients participating in clinical trials
suffer drug-related adverse reactions during the course of such clinical trials, or if we or the FDA believe that participating patients are being
exposed to unacceptable health risks, such clinical trials will have to be suspended or terminated. Suspensions, termination or the need to repeat
a clinical trial can occur at any stage.

The clinical trial success of each of our product candidates designed to reduce potential risks of unintended use and abuse depends on
reaching statistically significant changes in patients' symptoms based on clinician-rated scales. There is a lack of consensus regarding
standardized processes for assessing clinical outcomes based on clinician-rated scales. Accordingly, the scores from our clinical trials may not
be reliable, useful or acceptable to the FDA or other regulatory agencies.

Changes in standards related to clinical trial design could affect our ability to design and conduct clinical trials as planned. For example, we
have conducted or will conduct clinical trials comparing our product candidates to both placebo and other approved drugs, but regulatory
authorities may not allow us to compare our product candidates to a placebo in a particular clinical indication where approved products are
available. In that case, both the cost and the amount of time required to conduct a clinical trial could increase. The FDA may disagree with our
trial design and our interpretation of data from clinical trials, or may change the requirements for approval even after it has reviewed and
commented on the design for our clinical trials. The FDA may also approve a product candidate for fewer or more limited indications than we
request, or may grant approval contingent on the performance of costly post-approval clinical trials. In addition, the FDA may not approve the
labeling claims that we believe are necessary or desirable for the successful commercialization of our product candidates. Approval may be
contingent on a Risk Evaluation and Mitigation Strategy, or REMS, which could limit the labeling, distribution or promotion of a drug product.

Any of these delays or additional requirements could cause our product candidates to not be approved, or if approved, significantly impact the
timing and commercialization of our product candidates and significantly increase our overall costs of drug development.

If we are unable to conduct and complete clinical trials on schedule, or if there is a delay in the approval process, the cost of seeking
necessary regulatory approvals will be significantly increased.

The clinical trial process also consumes a significant amount of time. The length of clinical trials will depend upon, among other factors, the
number of patients required to be enrolled in such studies and the rate of trial site and patient enrollment. We may fail to obtain adequate levels

of patient enrollment in our
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clinical trials. Delays in planned patient enrollment may result in increased costs, delays or termination of clinical trials. In addition, even if we
enroll the number of patients we expect in the time frame we expect, such clinical trials may not provide the data necessary to support regulatory
approval for the product candidates for which they were conducted. Additionally, we may fail to effectively oversee and monitor these clinical
trials, which would result in increased costs or delays of our clinical trials. Even if these clinical trials are completed, we may fail to complete
and submit an NDA as scheduled.

Even if clinical trials are completed as planned, their results may not support expectations or intended marketing claims. The clinical trials
process may fail to demonstrate that our product candidates are safe and effective for indicated uses. Such failure may cause us to abandon a
product candidate and could delay development of other product candidates, or the FDA could require additional studies, in which case we
would have to expend additional time and resources which would likely delay the date of potentially receiving regulatory approval. The approval
process may also be delayed by changes in government regulation, future legislation or administrative action or changes in FDA policy that
occur prior to or during our regulatory review. Delays in obtaining regulatory approvals would:

delay commercialization of, and product revenues from, our product candidates; and

diminish the competitive advantages that we may have otherwise enjoyed, which would have an adverse effect on our operating results
and financial condition.

Because the results of preclinical studies and early-stage clinical trials are not necessarily predictive of future results, Egalet-001, Egalet-002
or any other product candidate we advance into additional clinical trials may not continue to have favorable results or receive regulatory
approval.

Success in preclinical studies and early clinical trials does not ensure that later clinical trials will generate adequate data to demonstrate the
efficacy and safety of an investigational drug. Many companies in the pharmaceutical and biotechnology industries, including those with greater
resources and experience, have suffered significant setbacks in clinical trials, even after reporting promising results in earlier clinical trials.
Despite the results reported in earlier clinical trials for Egalet-001 and Egalet-002, we do not know whether the clinical trials we may conduct
will demonstrate adequate efficacy and safety or otherwise provide adequate information to result in regulatory approval to market any of our
product candidates in any particular jurisdiction. If later-stage clinical trials do not produce favorable results, our ability to achieve regulatory
approval for any of our product candidates may be compromised.

If we fail to obtain the necessary regulatory approvals, or if such approvals are limited, we will not be able to commercialize our product
candidates, and we will not generate product revenues.

Even if we comply with all FDA pre-approval regulatory requirements, the FDA may not determine that some or all of our product candidates
are safe and effective, and we may never obtain regulatory approval for some or all of our product candidates. If we fail to obtain regulatory
approval for some or all of our product candidates, we will have fewer commercial products, if any, and correspondingly lower product
revenues, if any. Even if our product candidates receive regulatory approval, such approval may involve limitations on the indications and
conditions of use or marketing claims for our products. Further, later discovery of previously unknown problems or adverse events could result
in additional regulatory restrictions, including withdrawal of products. The FDA may also require us to perform lengthy Phase 4 post-approval
clinical efficacy or safety trials. These trials could be very expensive. In addition, the FDA may not approve the labeling claims that we believe
are necessary or desirable for the successful commercialization of our product candidates.

In jurisdictions outside the United States, we must receive marketing authorizations from the appropriate regulatory authorities before
commercializing our product candidates. Regulatory approval processes outside the United States generally include requirements and risks
similar to, and in many cases in excess of, the risks associated with FDA approval.
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If the FDA does not conclude that our product candidates are sufficiently bioequivalent to approved drugs, or if the FDA does not allow us
to pursue the Section 505(b)(2) approval pathway as anticipated, the approval pathway for those product candidates will likely take
significantly longer, cost significantly more and entail significantly greater complications and risks than anticipated, and the FDA may not
approve those product candidates.

A key element of our strategy is to seek FDA approval for Egalet-001 and Egalet-002 through the Section 505(b)(2) regulatory pathway.
Section 505(b)(2) of the Federal Food, Drug, and Cosmetic Act, or FFDCA, permits the filing of an NDA where at least some of the information
required for approval comes from studies not conducted by or for the applicant and for which the applicant has not obtained a right of reference.
Such reliance is typically predicated on a showing of bioequivalence or comparable bioavailability to an approved drug.

If the FDA does not allow us to pursue the Section 505(b)(2) approval pathway as anticipated, or if we cannot demonstrate bioequivalence or
comparable bioavailability of our product candidates to approved products, we may need to conduct additional clinical trials, provide additional
data and information, and meet additional standards for regulatory approval. If this were to occur, the time and financial resources required to
obtain FDA approval for these product candidates, and complications and risks associated with these product candidates, would likely
substantially increase. Moreover, our inability to pursue the Section 505(b)(2) approval pathway could result in new competitive products
reaching the market more quickly than our product candidates, which could hurt our competitive position and our business prospects. Even if we
are allowed to pursue the Section 505(b)(2) approval pathway, we cannot assure you that our product candidates will receive the requisite
approvals for commercialization on a timely basis, if at all.

In addition, notwithstanding the approval of a number of products by the FDA under Section 505(b)(2) over the last few years, pharmaceutical
companies and others have objected to the FDA's interpretation of Section 505(b)(2). If the FDA's interpretation of Section 505(b)(2) is
successfully challenged, the FDA may change its policies and practices with respect to Section 505(b)(2) regulatory approvals, which could
delay or even prevent the FDA from approving any NDA that we submit under Section 505(b)(2).

Even if our product candidates are approved under Section 505(b)(2), the approval may be subject to limitations on the indicated uses for
which the products may be marketed or to other conditions of approval, or may contain requirements for costly post-marketing testing and
surveillance to monitor the safety or efficacy of the products.

The regulatory approval processes of the FDA and comparable foreign regulatory authorities are lengthy, time-consuming and inherently
unpredictable, and if we are ultimately unable to obtain regulatory approval for our product candidates, our business will be substantially
harmed.

The time required to obtain approval by the FDA and comparable foreign regulatory authorities is unpredictable but typically takes many
years following the commencement of preclinical studies and clinical trials and depends upon numerous factors, including the substantial
discretion of the regulatory authorities. In addition, approval policies, regulations, or the type and amount of clinical data necessary to gain
approval varies among jurisdictions and may change during the course of a product candidate's clinical development. We have not obtained

regulatory approval for any product candidate, and it is possible that none of our existing product candidates or any future product candidates we
may in-license, acquire or develop will ever obtain regulatory approval.

Our product candidates could fail to receive regulatory approval from the FDA or a comparable foreign regulatory authority for many reasons,
including:

disagreement with or disapproval of the design or implementation of our clinical trials;

failure to demonstrate that a product candidate is safe and effective for its proposed indication;

failure to sufficiently deter abuse;
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failure of clinical trials to meet the level of statistical significance required for approval;

failure to demonstrate that a product candidate's clinical and other benefits outweigh its safety risks;

a negative interpretation of the data from our preclinical studies or clinical trials;

deficiencies in the manufacturing processes or failure of third-party manufacturing facilities with whom we contract for clinical and
commercial supplies to pass inspection; or

insufficient data collected from clinical trials of our product candidates or changes in the approval policies or regulations that render
our preclinical and clinical data insufficient to support the submission and filing of an NDA or to obtain regulatory approval.

The FDA or a comparable foreign regulatory authority may require more information, including additional preclinical or clinical data to
support approval, which may delay or prevent approval and our commercialization plans, or cause us to abandon the development program.
Even if we obtain regulatory approval, our product candidates may be approved for fewer or more limited indications than we request, such
approval may be contingent on the performance of costly post-marketing clinical trials, or we may not be allowed to include the labeling claims
necessary or desirable for the successful commercialization of such product candidate. In addition, if our product candidate produces undesirable
side effects or safety issues, the FDA may require the establishment of a REMS, or a comparable foreign regulatory authority may require the
establishment of a similar strategy, that may, for instance, restrict distribution of our products and impose burdensome implementation
requirements on us. For example, we expect that certain of our product candidates, if approved, including Egalet-001 and Egalet-002, will be
subject to REMS. Any of the foregoing scenarios could materially harm the commercial prospects for our product candidates.

In order to market and sell our products outside of the United States, we must obtain separate marketing approvals and comply with numerous
and various regulatory requirements and regimes, which can involve additional testing, may take substantially longer than the FDA approval
process, and still generally includes all of the risks associated with obtaining FDA approval. In addition, in many countries outside the United
States, it is required that the product be approved for reimbursement before the product can be approved for sale in that country. FDA approval
does not ensure approval by regulatory authorities in other countries or jurisdictions, approval by one regulatory authority outside the United
States does not ensure approval by regulatory authorities in other countries or jurisdictions or by the FDA, and we may not obtain any regulatory
approvals on a timely basis, if at all. We may not be able to file for marketing approvals and may not receive necessary approvals to
commercialize our products in any market. If we are unable to obtain approval of any of our product candidates by regulatory authorities in the
European Union, China or another country, the commercial prospects of that product candidate may be significantly diminished and our business
prospects could decline.

QOur ability to market and promote our products in the United States by describing their abuse-deterrent features will be determined by the
FDA-approved labeling for them.

The commercial success of our product candidates will depend upon our ability to obtain FDA approved labeling describing their
abuse-deterrent features or benefits. Our failure to achieve FDA approval of product labeling containing such information will prevent or
substantiality limit our advertising and promotion of the abuse-deterrent features of our product candidates in order to differentiate them from
other opioid products containing the same active ingredients. This would make our products less competitive in the market.

The FDA has publicly stated that explicit claims that a product is expected to result in a meaningful reduction of abuse must be supported by
randomized, double-blind, controlled clinical studies of the abuse potential of the drug and that explicit claims that a product has demonstrated
reduced abuse in the community will be required to be supported by post-marketing data, including formal post-marketing
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studies evaluating the effect of abuse-deterrent formulations. Although we intend to conduct such studies, there can be no assurance that our
product candidates in development will receive FDA-approved labeling that describes the abuse-deterrent features of such products. If the FDA
does not approve labeling containing such information, we will not be able to promote such products based on their abuse-deterrent features,
may not be able to differentiate such products from other opioid products containing the same active ingredients, and may not be able to charge a
premium above the price of such other products.

Because the FDA closely regulates promotional materials and other promotional activities, even if the FDA initially approves product labeling
that includes a description of the abuse-deterrent characteristics of our product, the FDA may object to our marketing claims and product
advertising campaigns. This could lead to the issuance of warning letters or untitled letters, suspension or withdrawal of our products from the
market, recalls, fines, disgorgement of money, operating restrictions, injunctions or criminal prosecution. Any of these consequences would
harm the commercial success of our products.

We anticipate that Egalet-001 and Egalet-002 will be subject to mandatory REMS programs, which could delay the approval of these product
candidates and increase the cost, burden and liability associated with the commercialization of these product candidates.

The FDA has indicated that some opioid drugs formulated with the active ingredients fentanyl, hydromorphone, methadone, morphine,
oxycodone, oxymorphone, and others will be required to have a REMS to ensure that the benefits of the drugs continue to outweigh the risks.
The FDA has approved a REMS for extended release, or ER, and long-acting, or LA, opioids as part of a federal initiative to address prescription
drug abuse and misuse. The REMS introduces new safety measures designed to reduce risks and improve the safe use of ER/LA opioids, while
ensuring access to needed medications for patients in pain. The ER/LA opioid REMS affects more than 20 companies that manufacture these
opioid analgesics. Under the new REMS, companies are required to make education programs available to prescribers based on an FDA
Blueprint. It is expected that companies will meet this obligation by providing educational grants to continuing education providers, who will
develop and deliver the training. The REMS also requires companies to make available FDA-approved patient education materials on the safe
use of these drugs. The companies must perform periodic assessments of the implementation of the REMS and the success of the program in
meeting its goals. The FDA will review these assessments and may require additional elements to achieve the goals of the program.

We anticipate that Egalet-001 and Egalet-002 will be subject to the REMS requirement. There may be increased cost, administrative burden
and potential liability associated with the marketing and sale of these types of product candidates subject to the REMS requirement, which could
reduce the commercial benefits to us from the sale of these product candidates.

Our product candidates contain controlled substances, the manufacture, use, sale, importation, exportation and distribution of which are
subject to regulation by state, federal and foreign law enforcement and other regulatory agencies.

Egalet-001 and Egalet-002 contain, and our future product candidates will likely contain, controlled substances which are subject to state,
federal and foreign laws and regulations regarding their manufacture, use, sale, importation, exportation and distribution. Egalet-001 and
Egalet-002 contain active ingredients that are classified as controlled substances under the Controlled Substances Act of 1970, or CSA, and
regulations of the United States Drug Enforcement Administration, or DEA. A number of states also independently regulate these drugs as
controlled substances. Chemical compounds are classified by the DEA as Schedule I, II, III, IV or V substances, with Schedule I substances
considered to present the highest risk of substance abuse and Schedule V substances the lowest risk. The active ingredients in our lead product
candidates Egalet-001 and Egalet-002, morphine and oxycodone, are listed by the DEA as Schedule II controlled substances under the CSA. For
our product candidates containing controlled substances, we and our suppliers, manufacturers, contractors, customers and distributors are
required to
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obtain and maintain applicable registrations from state, federal and foreign law enforcement and regulatory agencies and comply with state,
federal and foreign laws and regulations regarding the manufacture, use, sale, importation, exportation and distribution of controlled substances.
For example, all Schedule II drug prescriptions must be signed by a physician, physically presented to a pharmacist and may not be refilled
without a new prescription. Furthermore, the amount of Schedule II substances that can be obtained for clinical trials and commercial
distribution is limited by the CSA and DEA regulations. We may not be able to obtain sufficient quantities of these controlled substances in
order to complete our clinical trials or meet commercial demand, if our product candidates are approved for marketing.

In addition, controlled substances are also subject to regulations governing manufacturing, labeling, packaging, testing, dispensing, production
and procurement quotas, recordkeeping, reporting, handling, shipment and disposal. These regulations increase the personnel needs and the
expense associated with development and commercialization of product candidates that include controlled substances. Failure to obtain and
maintain required registrations or to comply with any applicable regulations could delay or preclude us from developing and commercializing
our product candidates that contain controlled substances and subject us to enforcement action. Because of their restrictive nature, these
regulations could limit commercialization of our product candidates containing controlled substances.

Conducting clinical trials of our product candidates and any future commercial sales of a product candidate may expose us to expensive
product liability claims, and we may not be able to maintain product liability insurance on reasonable terms or at all.

We currently carry clinical trial insurance, but we do not carry product liability insurance. Even if we successfully commercialize one or more
of our product candidates, we may face product liability claims, regardless of FDA approval for commercial manufacturing and sale. Product
liability claims may be brought against us by subjects enrolled in our clinical trials, patients, healthcare providers or others using, administering
or selling our products. If we cannot successfully defend ourselves against claims that our product candidates or products caused injuries, we
could incur substantial liabilities. We may not be able to obtain insurance coverage at a reasonable cost or in an amount adequate to satisfy any
liability that may arise. Regardless of merit or eventual outcome, liability claims may result in:

decreased demand for any product candidates or products that we may develop;

termination of clinical trial sites or entire trial programs;

injury to our reputation and significant negative media attention;

withdrawal of clinical trial participants;

significant costs to defend the related litigation;

substantial monetary awards to trial subjects or patients;

loss of revenue;

diversion of management and scientific resources from our business operations;

the inability to commercialize any products that we may develop; and

an increase in product liability insurance premiums or an inability to maintain product liability insurance coverage.

Our inability to obtain sufficient product liability insurance at an acceptable cost to protect against potential product liability claims could
prevent or inhibit the commercialization of our product candidates. Any agreements we may enter into in the future with collaborators in
connection with the development or
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commercialization of our product candidates may entitle us to indemnification against product liability losses, but such indemnification may not
be available or adequate should any claim arise.

Even if our product candidates receive regulatory approval, they will be subject to ongoing regulatory requirements, and we may face
regulatory enforcement action if we do not comply with the requirements.

Manufacturers of drug products and their facilities are subject to continual review and periodic inspections by the FDA and other regulatory
authorities for compliance with current good manufacturing practices, or cGMP, and other regulations. If we or a regulatory agency discover
problems with a product which were previously unknown, such as adverse events of unanticipated severity or frequency, or problems with the
facility where the product is manufactured, a regulatory agency may impose restrictions on that product, the manufacturing facility or us,
including requiring recall or withdrawal of the product from the market or suspension of manufacturing. If we, our product candidates or the
manufacturing facilities for our product candidates fail to comply with applicable regulatory requirements, a regulatory agency may:

issue warning letters or untitled letters;

mandate modifications to promotional materials or require us to provide corrective information to healthcare practitioners;

require us to enter into a consent decree, which can include the imposition of various fines, reimbursements for inspection costs and
penalties for noncompliance, and require due dates for specific actions;

seek an injunction, impose civil penalties or monetary fines or pursue criminal prosecution;

suspend or withdraw regulatory approval;

suspend any ongoing clinical trials;

refuse to approve pending applications or supplements to applications filed by us;

suspend or impose restrictions on operations, including costly new manufacturing requirements; or

seize or detain products, refuse to permit the import or export of products, or require us to initiate a product recall.
The occurrence of any event or penalty described above may inhibit our ability to commercialize our products and generate revenue.
Risks Related to the Commercialization of Our Product Candidates

We currently have no sales or marketing capabilities and, if we are unable to develop our own sales and marketing capabilities or enter into
strategic alliances with marketing partners, we may not be successful in commercializing our product candidates.

Although our executive officers have experience marketing pharmaceutical products, we currently have no sales, marketing or distribution
capabilities. We do not intend to begin to hire marketing personnel or establish our own sales organization in the United States unless and until
we have received FDA approval of one of our product candidates. Therefore, at the time of our anticipated commercial launch of Egalet-001,
assuming regulatory approval of the product candidate by the FDA, our sales and marketing team will have worked together for only a limited
period of time. We cannot guarantee that we will be successful in marketing Egalet-001, Egalet-002 or any of our other product candidates in the
United States. We may not be able to establish a targeted sales force in a cost-effective manner or realize a positive return on this investment. In
addition, we will have to compete with other pharmaceutical and biotechnology
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companies to recruit, hire, train and retain sales and marketing personnel. Factors that may inhibit our efforts to commercialize our product
candidates in the United States include:

our inability to recruit and retain adequate numbers of effective sales and marketing personnel;

the inability of sales personnel to obtain access to or persuade adequate numbers of physicians to prescribe our product candidates;

the lack of complementary products to be offered by sales personnel, which may put us at a competitive disadvantage relative to
companies with more extensive product lines; and

unforeseen costs and expenses associated with creating an independent sales and marketing organization.

If we are not successful in recruiting sales and marketing personnel or in building a sales and marketing infrastructure or if we do not
successfully enter into appropriate collaboration arrangements, we will have difficulty commercializing our product candidates. Outside the
United States, where we intend to commercialize our product candidates by entering into agreements with third-party collaborators, we may
have limited or no control over the sales, marketing and distribution activities of these third parties, in which case our future revenues would
depend heavily on the success of the efforts of these third parties.

If physicians and patients do not accept and use our product candidates, we will not achieve sufficient product revenues and our business
will suffer.

Even if the FDA approves our product candidates, physicians and patients may not accept and use them. Acceptance and use of our product
candidates will depend on a number of factors including:

approved indications, warnings and precautions language that may be less desirable than anticipated;

perceptions by members of the healthcare community, including physicians, about the safety and efficacy of our product candidates,
and, in particular, the efficacy of our abuse-deterrent technology in reducing potential risks of unintended use;

perceptions by physicians regarding the cost benefit of our product candidates in reducing potential risks of unintended use;

published studies demonstrating the cost-effectiveness of our product candidates relative to competing products;

availability of coverage and adequate reimbursement for our product candidates from government or healthcare payors;

our ability to implement a REMS prior to the distribution of any product candidate requiring a REMS; and

effectiveness of marketing and distribution efforts by us and other licensees and distributors.

Because we expect to rely on sales generated by our current lead product candidates, if approved, for substantially all of our revenues for the
foreseeable future, the failure of any of our product candidates to find market acceptance would harm our business prospects.

If the FDA or other applicable regulatory authorities approve generic products that compete with any of our product candidates, it could
reduce our sales of those product candidates.
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regulations and policies provide incentives to manufacturers to create modified, non-infringing versions of a drug to facilitate the approval of an
ANDA or other application for generic substitutes. These manufacturers might only be required to conduct a relatively inexpensive study to
show that their product has the same active ingredient(s), dosage form, strength, route of administration, and conditions of use, or labeling, as
our product candidate and that the generic product is absorbed in the body at the same rate and to the same extent as, or is bioequivalent to, our
product candidate. These generic equivalents would be significantly less costly than ours to bring to market and companies that produce generic
equivalents are generally able to offer their products at lower prices. Thus, after the introduction of a generic competitor, a significant percentage
of the sales of any branded product are typically lost to the generic product. Accordingly, competition from generic equivalents to our product
candidates would substantially limit our ability to generate revenues and therefore to obtain a return on the investments we have made in our
product candidates.

Recently enacted and future legislation may increase the difficulty and cost for us to commercialize our product candidates and may reduce
the prices we are able to obtain for our product candidates.

In the United States and some foreign jurisdictions, there have been a number of legislative and regulatory changes and proposed changes
regarding the healthcare system that could prevent or delay marketing approval of our product candidates, restrict or regulate post-approval
activities or affect our ability to profitably sell any product candidates for which we obtain marketing approval.

In the United States, the Medicare Prescription Drug, Improvement, and Modernization Act of 2003, or the Medicare Modernization Act,
established the Medicare Part D program and provided authority for limiting the number of drugs that will be covered in any therapeutic class
thereunder. The Medicare Modernization Act, including its cost reduction initiatives, could decrease the coverage and reimbursement rate that
we receive for any of our approved products. Furthermore, private payors often follow Medicare coverage policies and payment limitations in
setting their own reimbursement rates. Therefore, any reduction in reimbursement that results from the Medicare Modernization Act may result
in a similar reduction in payments from private payors.

The Patient Protection and Affordable Care Act, as amended by the Health Care and Education Affordability Reconciliation Act, or
collectively, the Affordable Care Act, among other things, imposes a significant annual fee on companies that manufacture or import branded
prescription drug products. It also contains substantial new provisions intended to, among other things, broaden access to health insurance,
reduce or constrain the growth of health care spending, enhance remedies against healthcare fraud and abuse, add new transparency
requirements for the healthcare and health insurance industries, impose new taxes and fees on pharmaceutical and medical device manufacturers,
and impose additional health policy reforms, any of which could negatively impact our business. A significant number of provisions are not yet,
or have only recently become, effective, but the Affordable Care Act is likely to continue the downward pressure on pharmaceutical pricing,
especially under the Medicare program, and may also increase our regulatory burdens and operating costs.

Other legislative changes have also been proposed and adopted since the Affordable Care Act was enacted. For example, the Budget Control
Act of 2011 resulted in aggregate reductions in Medicare payments to providers of up to 2% per fiscal year, starting in 2013, and the American
Taxpayer Relief act of 2012, among other things, reduced Medicare payments to several types of providers and increased the statute of
limitations period for the government to recover overpayments to providers from three to five years. These new laws may result in additional
reductions in Medicare and other healthcare funding, which could impose additional financial pressure on our customers, which could in turn
diminish demand for our products or result in pricing pressure on us.

We expect that the Affordable Care Act, as well as other healthcare reform measures that have been and may be adopted in the future, may
result in more rigorous coverage criteria and in additional downward
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pressure on the price that we receive for any approved product, and could seriously harm our future revenues. Any reduction in reimbursement
from Medicare or other government programs may result in a similar reduction in payments from private payors. The implementation of cost
containment measures or other healthcare reforms may compromise our ability to generate revenue, attain profitability or commercialize our
products.

In addition, state pharmacy laws may permit pharmacists to substitute generic products for branded products if the products are therapeutic
equivalents, or may permit pharmacists and pharmacy benefit managers to seek prescriber authorization to substitute generics in place of our
product candidates, which could significantly diminish demand for them and significantly impact our ability to successfully commercialize our
product candidates and generate revenues.

Even if we are able to commercialize our product candidates, our products may become subject to unfavorable pricing regulations,
third-party reimbursement practices or healthcare reform initiatives, which could harm our business.

The regulations that govern marketing approvals, pricing and reimbursement for new drug products vary widely from country to country.
Current and future legislation may significantly change the approval requirements in ways that could involve additional costs and cause delays in
obtaining approvals. Some countries require approval of the sale price of a drug before it can be marketed. In many countries, the pricing review
period begins after marketing or product licensing approval is granted. In some foreign markets, prescription pharmaceutical pricing remains
subject to continuing governmental control even after initial approval is granted. As a result, we might obtain marketing approval for a product
in a particular country, but then be subject to price regulations that delay our commercial launch of the product, possibly for lengthy time
periods, which could negatively impact the revenues we are able to generate from the sale of the product in that particular country. Adverse
pricing limitations may hinder our ability to recoup our investment in one or more product candidates even if our product candidates obtain
marketing approval.

Our ability to commercialize any products successfully will also depend in part on the extent to which coverage and adequate reimbursement
for these products and related treatments will be available from government health administration authorities, private health insurers and other
organizations. Government authorities and third-party payors, such as private health insurers and health maintenance organizations, determine
which medications they will cover and establish reimbursement levels. A primary trend in the United States healthcare industry and elsewhere is
cost containment. Government authorities and other third-party payors have attempted to control costs by limiting coverage and the amount of
reimbursement for particular medications. Increasingly, third-party payors are requiring that drug companies provide them with predetermined
discounts from list prices and are challenging the prices charged for medical products. We cannot be sure that coverage and reimbursement will
be available for any product that we commercialize and, if reimbursement is available, what the level of reimbursement will be and whether it
will be satisfactory. Coverage and reimbursement may impact the demand for, or the price of, any product candidate for which we obtain
marketing approval. If coverage and reimbursement are not available or reimbursement is available only to limited levels, we may not be able to
successfully commercialize any product candidate for which we obtain marketing approval.

There may be significant delays in obtaining coverage and reimbursement for newly approved drugs, and coverage may be more limited than
the purposes for which the drug is approved by the FDA or comparable foreign regulatory authorities. Moreover, eligibility for coverage and
reimbursement does not imply that any drug will be paid for in all cases or at a rate that covers our costs, including research, development,
manufacture, sale and distribution. Interim reimbursement levels for new drugs, if applicable, may also not be sufficient to cover our costs and
may only be temporary. Reimbursement rates may vary according to the use of the drug and the clinical setting in which it is used, may be based
on reimbursement levels already set for lower cost drugs and may be incorporated into existing payments for
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other services. Net prices for drugs may be reduced by mandatory discounts or rebates required by government healthcare programs or private
payors and by any future relaxation of laws that presently restrict imports of drugs from countries where they may be sold at lower prices than in
the United States. Third-party payors often rely upon Medicare coverage policy and payment limitations in setting their own reimbursement
policies. Our inability to promptly obtain coverage and profitable reimbursement rates from both government-funded and private payors for any
approved products that we develop could reduce our future revenues.

Failure to comply with ongoing governmental regulations for marketing our product candidates could delay or inhibit our ability to generate
revenues from their sale and could also expose us to claims or other sanctions.

Advertising and promotion of any product candidate that obtains approval in the United States will be heavily scrutinized by the FDA, the
U.S. Department of Justice, the U.S. Department of Health and Human Services' Office of the Inspector General, state attorneys general,
members of Congress and the public. Violations, including promotion of our products for unapproved or off-label uses, are subject to
enforcement letters, inquiries and investigations, and civil and criminal sanctions by the FDA. Additionally, advertising and promotion of any
product candidate that obtains approval outside of the United States will be heavily scrutinized by comparable foreign regulatory authorities.

In the United States, engaging in impermissible promotion of our products for off-label uses can also subject us to false claims litigation under
federal and state statutes, which can lead to civil and criminal penalties and fines and agreements that materially restrict the manner in which we
promote or distribute our drug products. These false claims statutes include the federal False Claims Act, which allows any individual to bring a
lawsuit against a pharmaceutical company on behalf of the federal government alleging submission of false or fraudulent claims, or causing to
present such false or fraudulent claims, for payment by a federal program such as Medicare or Medicaid. If the government prevails in the
lawsuit, the individual will share in any fines or settlement funds. Since 2004, these False Claims Act lawsuits against pharmaceutical companies
have increased significantly in volume and breadth, leading to several substantial civil and criminal settlements based on certain sales practices
promoting off-label drug uses. This growth in litigation has increased the risk that a pharmaceutical company will have to defend a false claim
action, pay settlement fines or restitution, agree to comply with burdensome reporting and compliance obligations, and be excluded from the
Medicare, Medicaid and other federal and state healthcare programs. If we do not lawfully promote our approved products, we may become
subject to such litigation and, if we are not successful in defending against such actions, those actions could compromise our ability to become
profitable.

In addition, later discovery of previously unknown problems with a product, manufacturer or facility, or our failure to update regulatory files,
may result in restrictions, including withdrawal of the product from the market. Any of the following or other similar events, if they were to
occur, could delay or preclude us from further developing, marketing or realizing the full commercial potential of our product candidates:

failure to obtain or maintain requisite governmental approvals;

failure to obtain approvals of labeling with abuse-deterrent claims; or

FDA required product withdrawals or warnings arising from identification of serious and unanticipated adverse side effects in our
product candidates.

Social issues around the abuse of opioids, including law enforcement concerns over diversion of opioid and regulatory efforts to combat
abuse, could decrease the potential market for our product candidates.

Media stories regarding prescription drug abuse and the diversion of opioids and other controlled substances are commonplace. Law
enforcement and regulatory agencies may apply policies that seek to limit the availability of opioids. Such efforts may inhibit our ability to

commercialize our product
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candidates. Aggressive enforcement and unfavorable publicity regarding, for example, the use or misuse of oxycodone or other opioid drugs, the
limitations of abuse-resistant formulations, public inquiries and investigations into prescription drug abuse, litigation or regulatory activity, sales,
marketing, distribution or storage of our drug products could harm our reputation. Such negative publicity could reduce the potential size of the
market for our product candidates and decrease the revenues we are able to generate from their sale. Similarly, to the extent opioid abuse
becomes less prevalent or less urgent of a public health issue, regulators and third party payers may not be willing to pay a premium for
abuse-deterrent formulations of opioids.

Additionally, efforts by the FDA and other regulatory bodies to combat abuse of opioids may negatively impact the market for our product
candidates. For example, on September 10, 2013, the FDA announced its intention to effect labeling changes to all approved ER and long-acting
opioids. In particular, the FDA intends to update the indication for ER and long-acting opioids so that ER and long-acting opioids will be
indicated only for the management of pain severe enough to require daily, around-the-clock, long-term opioid treatment and for which
alternative treatment options are inadequate. It is possible that such changes could reduce the number of prescriptions for opioids written by
physicians and negatively impact the potential market for our product candidates.

We intend to market our products outside of the United States, and we will be subject to the risks of doing business outside of the United
States.

Because we intend to market products, if approved, outside of the United States, our business is subject to risks associated with doing business
outside of the United States. Accordingly, our business and financial results in the future could be adversely affected due to a variety of factors,
including:

failure to develop an international sales, marketing and distribution system for our products;

changes in a specific country's or region's political and cultural climate or economic condition;

unexpected changes in foreign laws and regulatory requirements;

difficulty of effective enforcement of contractual provisions in local jurisdictions;

inadequate intellectual property protection in foreign countries;

trade-protection measures, import or export licensing requirements such as Export Administration Regulations promulgated by the
United States Department of Commerce and fines, penalties or suspension or revocation of export privileges;

the effects of applicable foreign tax structures and potentially adverse tax consequences; and

significant adverse changes in foreign currency exchange rates.
Risks Related to Our Dependence on Third Parties

We rely on third parties to conduct our preclinical studies and clinical trials. If these third parties do not successfully carry out their
contractual duties or meet expected deadlines, we may not be able to obtain regulatory approval for or commercialize our product
candidates.

We have relied upon and plan to continue to rely upon third-party contract research organizations, or CROs, to monitor and manage data for
our ongoing preclinical and clinical programs. We rely on these parties for execution of our preclinical studies and clinical trials, and control
only certain aspects of their activities. Nevertheless, we are responsible for ensuring that each of our studies is conducted in accordance with the
applicable protocol and legal, regulatory and scientific standards, and our reliance on the CROs does not relieve us of our regulatory
responsibilities. We also rely on third parties to assist in conducting our preclinical studies in accordance with Good Laboratory Practices, or
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Clinical Practices, or GCP, which are international standards meant to protect the rights and health of patients and to define the roles of clinical
trial sponsors, advisors and monitors, enforced by the FDA, the Competent Authorities of the Member States of the European Economic Area, or
EEA, and comparable foreign regulatory authorities for all of our products in clinical development. Regulatory authorities enforce these GCP
through periodic inspections of trial sponsors, principal investigators and trial sites. If we or any of our CROs fail to comply with applicable
GCP, the clinical data generated in our clinical trials may be deemed unreliable and the FDA or comparable foreign regulatory authorities may
require us to perform additional clinical trials before approving our marketing applications. We cannot assure you that upon inspection by a
given regulatory authority, such regulatory authority will determine that any of our clinical trials comply with GCP requirements. In addition,
our clinical trials must be conducted with product produced under cGMP requirements. Failure to comply with these regulations may require us
to repeat preclinical studies and clinical trials, which would delay the regulatory approval process.

Our CROs are not our employees, and except for remedies available to us under our agreements with them, we cannot control whether or not
they devote sufficient time and resources to our ongoing clinical and preclinical programs. If CROs do not successfully carry out their
contractual duties or obligations or meet expected deadlines or if the quality or accuracy of the clinical data they obtain is compromised due to
the failure to adhere to our clinical protocols, regulatory requirements or for other reasons, our clinical trials may be extended, delayed or
terminated and we may not be able to obtain regulatory approval for or successfully commercialize our product candidates. As a result, the
commercial prospects for our product candidates would be harmed, our costs could increase and our ability to generate revenues could be
delayed.

Because we have relied on third parties, our internal capacity to perform these functions is limited. Outsourcing these functions involves risks
that third parties may not perform to our standards, may not produce results in a timely manner or may fail to perform at all. In addition, the use
of third-party service providers requires us to disclose our proprietary information to these parties, which could increase the risk that this
information will be misappropriated. We currently have a small number of employees, which limits the internal resources we have available to
identify and monitor our third-party providers. To the extent we are unable to identify and successfully manage the performance of third-party
service providers in the future, our ability to advance our product candidates through clinical trials will be compromised. Though we carefully
manage our relationships with our CROs, there can be no assurance that we will not encounter similar challenges or delays in the future.

If we lose our relationships with CROs, our drug development efforts could be delayed.

We rely on third-party vendors and CROs for preclinical studies and clinical trials related to our drug development efforts. Switching or
adding additional CROs involves additional cost and requires management time and focus. Our CROs have the right to terminate their
agreements with us in the event of an uncured material breach. In addition, some of our CROs have an ability to terminate their respective
agreements with us if it can be reasonably demonstrated that the safety of the subjects participating in our clinical trials warrants such
termination, if we make a general assignment for the benefit of our creditors or if we are liquidated. Identifying, qualifying and managing
performance of third-party service providers can be difficult, time-consuming and cause delays in our development programs. In addition, there
is a natural transition period when a new CRO commences work and the new CRO may not provide the same type or level of services as the
original provider. If any of our relationships with our third-party CROs terminate, we may not be able to enter into arrangements with alternative
CROs or to do so on commercially reasonable terms.
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If third-party manufacturers of our product candidates fail to devote sufficient time and resources to our concerns, or if their performance is
substandard, our clinical trials and product introductions may be delayed and our costs may be higher than expected and could harm our
business.

We have no manufacturing facilities and have limited experience in drug development and commercial manufacturing. We lack the resources
and expertise to formulate, manufacture or test the technical performance of our product candidates. We currently rely on a limited number of
experienced personnel and one contract manufacturer, Halo Pharmaceutical, as well as other vendors to formulate, test, supply, store and
distribute drug supplies for our clinical trials. Our reliance on a limited number of vendors and a single manufacturer exposes us to the following
risks, any of which could delay our clinical trials, and, consequently, FDA approval of our product candidates and commercialization of our
products, result in higher costs, or deprive us of potential product revenues:

Contract commercial manufacturers, their sub-contractors or other third parties we rely on, may encounter difficulties in achieving the
volume of production needed to satisfy clinical needs or commercial demand, may experience technical issues that impact quality or
compliance with applicable and strictly enforced regulations governing the manufacture of pharmaceutical products, and may

experience shortages of qualified personnel to adequately staff production operations.

Our contract manufacturer could default on its agreements with us to provide clinical supplies or meet our requirements for
commercialization of our products.

For certain of our product candidates, the use of alternate manufacturers may be difficult because the number of potential
manufacturers that have the necessary governmental licenses to produce narcotic products is limited. Additionally, the FDA and the
DEA must approve any alternative manufacturer of our products before we may use the alternative manufacturer to produce our

product candidates.

It may be difficult or impossible for us to find a replacement manufacturer on acceptable terms quickly, or at all. Our contract
manufacturers and vendors may not perform as agreed or may not remain in the contract manufacturing business for the time required
to successfully produce, store and distribute our products.

The FDA and other regulatory authorities require that our product candidates and any products that we may eventually commercialize be
manufactured according to cGMP and similar foreign standards. Any failure by our third-party manufacturer to comply with cGMP or failure to
scale up manufacturing processes, including any failure to deliver sufficient quantities of product candidates in a timely manner, could lead to a
delay in, or failure to obtain, regulatory approval of any of our product candidates. In addition, such failure could be the basis for the FDA to
issue a warning or untitled letter, withdraw approvals for product candidates previously granted to us, or take other regulatory or legal action,
including recall or seizure, total or partial suspension of production, suspension of ongoing clinical trials, refusal to approve pending applications
or supplemental applications, detention or product, refusal to permit the import or export of products, injunction, imposing civil penalties, or
pursuing criminal prosecution.

Because we currently rely on a sole supplier to manufacture the active pharmaceutical ingredients of our product candidates, any production
problems with our supplier could adversely affect us.

We have relied upon supply agreements with third parties for the manufacture and supply of the bulk active pharmaceutical ingredients used
in our product candidates for purposes of preclinical testing and clinical trials. We presently depend upon a single source as the sole
manufacturer of our supply of APIs for our other product candidates and intend to contract with this supplier, as necessary, for commercial scale
manufacturing of our products. Although we have identified alternate sources for these supplies, it would be time-consuming and costly to
qualify these sources. Since we currently obtain our API from this manufacturer on a purchase-order basis, either we or our supplier may
terminate our arrangement, without cause, at any time without notice. If our supplier were to terminate our arrangement or fail to meet our
supply needs we might be forced to delay our development programs.
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To the extent we elect to enter into licensing or collaboration agreements to further develop or commercialize our product candidates, our
dependence on such relationships may reduce our revenues or could lengthen the time for us to generate cash flows from the sale of our
product candidates.

Our commercialization strategy for some of our product candidates in preclinical development may depend on our ability to enter into
agreements with collaborators to obtain assistance and funding for the development and potential commercialization of these product candidates.
Supporting diligence activities conducted by potential collaborators and negotiating the financial and other terms of a collaboration agreement
are long and complex processes with uncertain results. Even if we are successful in entering into one or more collaboration agreements,
collaborations may involve greater uncertainty for us, as we have less control over certain aspects of our collaborative programs than we do over
our proprietary development and commercialization programs. We may determine that continuing a collaboration under the terms provided is
not in our best interest, and we may terminate the collaboration. Our collaborators could delay or terminate their agreements, and our products
subject to collaborative arrangements may never be successfully commercialized.

Further, our future collaborators may develop alternative products or pursue alternative technologies either on their own or in collaboration
with others, including our competitors, and the priorities or focus of our collaborators may shift such that our programs receive less attention or
resources than we would like, or they may be terminated altogether. Any such actions by our collaborators would compromise our ability to earn
revenues. In addition, we could have disputes with our future collaborators, such as the interpretation of terms in our agreements. Any such
disagreements could lead to delays in the development or commercialization of any potential products or could result in time-consuming and
expensive litigation or arbitration, which may not be resolved in our favor.

Even with respect to certain other programs that we intend to commercialize ourselves, we may enter into agreements with collaborators to
share in the burden of conducting clinical trials, manufacturing and marketing our product candidates or products. In addition, our ability to
apply our proprietary technologies to develop proprietary compounds will depend on our ability to establish and maintain licensing arrangements
or other collaborative arrangements with the holders of proprietary rights to such compounds. We may not be able to establish such
arrangements on favorable terms or at all, and our future collaborative arrangements may not be successful.

We intend to rely on collaborators to market and commercialize our product candidates outside of the United States, who may fail to
effectively commercialize our product candidates.

Outside of the United States, we currently plan to utilize strategic partners or contract sales forces, where appropriate, to assist in the
commercialization of our product candidates, if approved. We currently possess limited resources and may not be successful in establishing
collaborations or co-promotion arrangements on acceptable terms, if at all. We also face competition in our search for collaborators and
co-promoters. By entering into strategic collaborations or similar arrangements, we will rely on third parties for financial resources and for
development, commercialization, sales and marketing and regulatory expertise. Our collaborators may fail to develop or effectively
commercialize our product candidates because they cannot obtain the necessary regulatory approvals, they lack adequate financial or other
resources or they decide to focus on other initiatives. Any failure of our third-party collaborators to successfully market and commercialize our
product candidates outside of the United States would diminish our revenues.

Risks Related to Our Business and Strategy

We face substantial competition, which may result in others discovering, developing or commercializing products before or more successfully
than we do.

We face and will continue to face competition from other companies in the pharmaceuticals, medical devices and drug delivery industries.
Our product candidates, if approved, will compete with currently marketed oral opioids, transdermal opioids, local anesthetic patches, stimulants

and implantable and
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external infusion pumps that can be used for infusion of opioids and local anesthetics. Products of these types are marketed by Purdue Pharma,
Johnson & Johnson, Pfizer, Durect, Endo, Mallinckrodt, Zogenix, Elite Pharmaceuticals, Pain Therapeutics, Acura, Nektar, Collegium
Pharmaceuticals, Actavis and others. Some of these companies and many others are applying significant resources and expertise to the
challenges of drug delivery, and several are focusing or may focus on drug delivery to the intended site of action. Some of these current and
potential future competitors may be addressing the same therapeutic areas or indications as we are. Many of our current and potential future
competitors have significantly greater research and development capabilities than we do, have substantially more marketing, manufacturing,
financial, technical, human and managerial resources than we do, and have more institutional experience than we do.

As a result of these factors, our competitors may obtain regulatory approval of their products more rapidly than we are able to or may obtain
patent protection or other intellectual property rights that allow them to develop and commercialize their products before us and limit our ability
to develop or commercialize our product candidates. Our competitors may also develop drugs that are safer, more effective, more widely used
and less costly than ours, and they may also be more successful than us in manufacturing and marketing their products.

Furthermore, if the FDA approves a competitor's 505(b)(2) application for a drug candidate before our application for a similar drug
candidate, and grants the competitor a period of exclusivity, the FDA may take the position that it cannot approve our NDA for a similar drug
candidate. For example, we believe that several competitors are developing extended-release oxycodone products, and if the FDA approves a
competitor's 505(b)(2) application for an extended-release oxycodone product and grants exclusivity before our NDA for Egalet-002 is filed and
approved, we could be subject to a delay that would dramatically reduce our expected market potential for Egalet-002. Additionally, even if our
505(b)(2) application for Egalet-002 is approved first, we may still be subject to competition from other oxycodone products, including
approved products or other approved 505(b)(2) NDAs for different conditions of use that would not be restricted by any grant of exclusivity to
us.

In addition, competitors have developed or are in the process of developing technologies that are, or in the future may be, the basis for
competitive products. Some of these products may have an entirely different approach or means of accomplishing similar therapeutic effects
than our product candidates. Our competitors may develop products that are safer, more effective or less costly than our product candidates and,
therefore, present a serious competitive threat to our product offerings.

The widespread acceptance of currently available therapies with which our product candidates will compete may limit market acceptance of
our product candidates even if commercialized. Oral medication, transdermal drug delivery systems, such as drug patches, injectable products
and implantable drug delivery devices are currently available treatments for chronic and post-operative pain, are widely accepted in the medical
community and have a long history of use. These treatments will compete with our product candidates, if approved, and the established use of
these competitive products may limit the potential for our product candidates to receive widespread acceptance if commercialized.

The use of legal and regulatory strategies by competitors with innovator products, including the filing of citizen petitions, may delay or
prevent the introduction or approval of our product candidates, increase our costs associated with the introduction or marketing of our
products, or significantly reduce the profit potential of our products.

Companies with innovator drugs often pursue strategies that may serve to prevent or delay competition from alternatives to their innovator
products. These strategies include, but are not limited to:

filing "citizen petitions" with the FDA that may delay competition by causing delays of our product approvals;

seeking to establish regulatory and legal obstacles that would make it more difficult to demonstrate a product's bioequivalence or
"sameness" to the related innovator product;
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filing suits for patent infringement that automatically delay FDA approval of Section 505(b)(2) products;

obtaining extensions of market exclusivity by conducting clinical trials of innovator drugs in pediatric populations or by other
methods;

persuading the FDA to withdraw the approval of innovator drugs for which the patents are about to expire, thus allowing the innovator
company to develop and launch new patented products serving as substitutes for the withdrawn products;

seeking to obtain new patents on drugs for which patent protection is about to expire; and

initiating legislative and administrative efforts in various states to limit the substitution of innovator products by pharmacies.

These strategies could delay, reduce or eliminate our entry into the market and our ability to generate revenues associated with our product
candidates.

Our future success depends on our ability to retain our key personnel.

We are highly dependent upon the services of our key personnel, including our Chief Executive Officer, Robert S. Radie, and our Chief
Financial Officer, Stan Musial. Although we have offer letter agreements with each of them and intend to enter into employment agreements
upon consummation of this offering, these agreements are at-will and do not prevent them from terminating their employment with us at any
time. We anticipate entering into new employment agreements with Messrs. Radie and Musial to be effective upon the consummation of this
offering, but we expect that they will continue to be employed at will. We do not maintain "key person" insurance for any of our executives or
other employees. The loss of the services of either Mr. Radie or Mr. Musial could impede the achievement of our research, development and
commercialization objectives.

If we are unable to attract and retain highly qualified scientific and technical employees, we may not be able to grow effectively.

Our future growth and success depend on our ability to recruit, retain, manage and motivate our scientific and technical employees. Because
of the specialized scientific nature of our business, we rely heavily on our ability to attract and retain qualified scientific and technical personnel.
The competition for qualified personnel in the pharmaceutical field is intense, and as a result, we may be unable to continue to attract and retain
qualified personnel necessary for the development of our business or to recruit suitable replacement personnel.

We will need to grow the size of our organization, and we may experience difficulties in managing this growth.

As of June 30, 2013, we had 18 full-time employees. As our development and commercialization strategies develop, we will need additional
managerial, operational, sales, marketing, financial and other resources. Our management, personnel and systems currently in place may not be
adequate to support this future growth. Future growth would impose significant added responsibilities on members of management, including:

managing our clinical trials effectively;

identifying, recruiting, maintaining, motivating and integrating additional employees;

managing our internal development efforts effectively while complying with our contractual obligations to licensors, licensees,
contractors and other third parties;

improving our managerial, development, operational and finance systems; and
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As our operations expand, we will need to manage additional relationships with various strategic partners, suppliers and other third parties.
Our future financial performance and our ability to commercialize our product candidates and to compete effectively will depend, in part, on our
ability to manage any future growth effectively. To that end, we must be able to manage our development efforts and clinical trials effectively
and hire, train and integrate additional management, administrative and sales and marketing personnel. We may not be able to accomplish these
tasks, and our failure to accomplish any of them could prevent us from successfully growing our company.

We may engage in future acquisitions that could disrupt our business, cause dilution to our stockholders or cause us to recognize accounting
charges in our financial statements.

While we currently have no specific plans to acquire any other businesses, we may, in the future, make acquisitions of, or investments in,
companies that we believe have products or capabilities that are a strategic or commercial fit with our current product candidates and business or
otherwise offer opportunities for our company. In connection with these acquisitions or investments, we may:

issue stock that would dilute our stockholders' percentage of ownership;

incur debt and assume liabilities; and

incur amortization expenses related to intangible assets or incur large and immediate write-offs.

We also may be unable to find suitable acquisition candidates and we may not be able to complete acquisitions on favorable terms, if at all. If
we do complete an acquisition, we cannot assure you that it will ultimately strengthen our competitive position or that it will not be viewed
negatively by customers, financial markets or investors. Further, future acquisitions could also pose numerous additional risks to our operations,
including:

problems integrating the purchased business, products or technologies;

increases to our expenses;

the failure to have discovered undisclosed liabilities of the acquired asset or company;

diversion of management's attention from their day-to-day responsibilities;

entrance into markets in which we have limited or no prior experience; and

potential loss of key employees, particularly those of the acquired entity.

We may not be able to successfully complete one or more acquisitions or effectively integrate the operations, products or personnel gained
through any such acquisition.

Our employees may engage in misconduct or other improper activities, including noncompliance with regulatory standards and
requirements.

We are exposed to the risk of employee fraud or other misconduct. Misconduct by employees could include intentional failures to:

comply with FDA regulations or similar regulations of comparable foreign regulatory authorities;
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provide accurate information to the FDA or comparable foreign regulatory authorities;

comply with manufacturing standards we have established;

comply with federal and state healthcare fraud and abuse laws and regulations and similar laws and regulations established and
enforced by comparable foreign regulatory authorities;

report financial information or data accurately; or

disclose unauthorized activities to us.

In particular, sales, marketing and business arrangements in the healthcare industry are subject to extensive laws and regulations intended to
prevent fraud, kickbacks, self-dealing and other abusive
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practices. These laws and regulations may restrict or prohibit a wide range of pricing, discounting, marketing and promotion, sales commission,
customer incentive programs and other business arrangements. Employee misconduct could also involve the improper use of information
obtained in the course of clinical trials, which could result in regulatory sanctions and serious harm to our reputation. We will adopt a Code of
Business Conduct and Ethics, which will be effective as of the closing of this offering, but it is not always possible to identify and deter
employee misconduct, and the precautions we take to detect and prevent this activity may not be effective in controlling unknown or unmanaged
risks or losses or in protecting us from governmental investigations or other actions or lawsuits stemming from a failure to be in compliance with
such laws or regulations. If any such actions are instituted against us, and we are not successful in defending ourselves or asserting our rights,
those actions could have a significant impact on our business and results of operations, including the imposition of significant fines or other
sanctions.

Our relationships with customers and payors will be subject to applicable anti-kickback, fraud and abuse, transparency, and other
healthcare laws and regulations, which could expose us to criminal sanctions, civil penalties, contractual damages, reputational harm,
administrative burdens, and diminished profits and future earnings.

Healthcare providers, physicians and payors play a primary role in the recommendation and prescription of any product candidates for which
we may obtain marketing approval. Our arrangements with payors and customers may expose us to broadly applicable fraud and abuse and other
healthcare laws and regulations that may constrain the business or financial arrangements and relationships through which we market, sell and
distribute any product candidates for which we may obtain marketing approval. Restrictions under applicable federal, state and foreign
healthcare laws and regulations may affect our ability to operate, including:

the federal Anti-Kickback Statute, which prohibits, among other things, knowingly and willfully soliciting, offering, receiving or
providing remuneration, directly or indirectly, in cash or in kind, to induce or reward either the referral of an individual for, or the
purchase, order or recommendation of, any good or service, for which payment may be made under federal and state healthcare

programs such as Medicare and Medicaid;

the federal False Claims Act, which imposes criminal and civil penalties, including through civil whistleblower or qui tam actions,
against individuals or entities for knowingly presenting, or causing to be presented, to the federal government, claims for payment that
are false or fraudulent or making a false statement to avoid, decrease or conceal an obligation to pay money to the federal government;

state and foreign anti-kickback and false claims laws, which may apply to sales or marketing arrangements and claims involving
healthcare items or services reimbursed by non-governmental payors, including private insurers;

the federal Health Insurance Portability and Accountability Act of 1996, or HIPAA, which imposes criminal and civil liability for
executing a scheme to defraud any healthcare benefit program or making false statements relating to healthcare matters;

HIPAA, as amended by the Health Information Technology for Economic and Clinical Health Act of 2009 and its implementing
regulations, which also imposes obligations on certain covered entity healthcare providers, health plans, and healthcare clearinghouses
as well as their business associates that perform certain services involving the use or disclosure of individually identifiable health
information, including mandatory contractual terms, with respect to safeguarding the privacy, security and transmission of individually

identifiable health information;

laws which require pharmaceutical companies to comply with the pharmaceutical industry's voluntary compliance guidelines and the
relevant compliance guidance promulgated by the federal government or otherwise restricting payments that may be made to

healthcare providers;

federal laws requiring drug manufacturers to report information related to payments and other transfers of value made to physicians
and other healthcare providers, as well as ownership or
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investment interests held by physicians and their immediate family members, including under the federal Open Payments program, as
well as other state and foreign laws regulating marketing activities; and

state and foreign laws governing the privacy and security of health information in certain circumstances, many of which differ from
each other in significant ways and often are not preempted by HIPAA, thus complicating compliance efforts.

Efforts to ensure that our business arrangements with third parties will comply with applicable healthcare laws and regulations will involve
substantial costs. If any of the physicians or other healthcare providers or entities with whom we expect to do business is found not to be in
compliance with applicable laws, that person or entity may be subject to criminal, civil or administrative sanctions, including exclusions from
government funded healthcare programs, and it is possible that governmental authorities will conclude that our business practices may not
comply with current or future statutes, regulations or case law interpreting applicable fraud and abuse or other healthcare laws and regulations. If
our operations are found to be in violation of any of these laws or any other governmental regulations that may apply to us, we may be subject to
significant civil, criminal and administrative penalties, damages, fines, imprisonment, exclusion from participation in government funded
healthcare programs, such as Medicare and Medicaid, and the curtailment or restructuring of our operations.

If we fail to comply with environmental, health and safety laws and regulations, we could become subject to fines or penalties or incur
significant costs.

In connection with our research and development activities and our manufacture of materials and product candidates, we are subject to
federal, state and local laws, rules, regulations and policies governing the use, generation, manufacture, storage, air emission, effluent discharge,
handling and disposal of certain materials, biological specimens and wastes. Although we believe that we have complied with the applicable
laws, regulations and policies in all material respects and have not been required to correct any material noncompliance, we may be required to
incur significant costs to comply with environmental and health and safety regulations in the future. Current or future laws and regulations may
impair our research, development or production efforts. Failure to comply with these laws and regulations also may result in substantial fines,
penalties or other sanctions.

Our research and development involves the use, generation and disposal of hazardous materials, including chemicals, solvents, agents and
biohazardous materials. Although we believe that our safety procedures for storing, handling and disposing of such materials comply with the
standards prescribed by state and federal regulations, we cannot completely eliminate the risk of accidental contamination or injury from these
materials. We currently contract with third parties to dispose of these substances that we generate, and we rely on these third parties to properly
dispose of these substances in compliance with applicable laws and regulations. If these third parties do not properly dispose of these substances
in compliance with applicable laws and regulations, we may be subject to legal action by governmental agencies or private parties for improper
disposal of these substances. The costs of defending such actions and the potential liability resulting from such actions are often very large. In
the event we are subject to such legal action or we otherwise fail to comply with applicable laws and regulations governing the use, generation
and disposal of hazardous materials and chemicals, we could be held liable for any damages that result, and any such liability could exceed our
resources.

Although we maintain workers' compensation insurance to cover us for costs and expenses we may incur due to injuries to our employees
resulting from the use of hazardous materials, this insurance may not provide adequate coverage against potential liabilities. We do not maintain
insurance for environmental liability or toxic tort claims that may be asserted against us in connection with our storage or disposal of biological,
hazardous or radioactive materials.
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Our business and operations would suffer in the event of computer system failures.

Despite the implementation of security measures, our internal computer systems, and those of our CROs and other third parties on which we
rely, are vulnerable to damage from computer viruses, unauthorized access, natural disasters, terrorism, war and telecommunication and
electrical failures. If such an event were to occur and cause interruptions in our operations, it could result in a material disruption of our drug
development programs. For example, the loss of clinical trial data from completed or ongoing or planned clinical trials could result in delays in
our regulatory approval efforts and significantly increase our costs to recover or reproduce the data. To the extent that any disruption or security
breach was to result in a loss of or damage to our data or applications, or inappropriate disclosure of confidential or proprietary information, we
could incur liability and the further development of our product candidates could be delayed.

Fluctuations in the value of foreign currencies could negatively impact our results of operations and increase our costs.

Some payments to our employees, suppliers and contract manufacturers are denominated in foreign currencies. Our reporting currency is the
U.S. dollar. Accordingly, we are exposed to foreign exchange risk, and our reported results of operations may be negatively impacted by
fluctuations in the exchange rate between the U.S. dollar and the foreign currency. A significant appreciation in the foreign currency relative to
the U.S. dollar would result in higher reported expenses and would cause our net losses to increase. Likewise, to the extent that we generate any
revenues denominated in foreign currencies, or become required to make payments in other foreign currencies, fluctuations in the exchange rate
between the U.S. dollar and those foreign currencies could also negatively impact our reported results of operations. We have not entered into
any hedging contracts to mitigate the effect of changes in foreign currency exchange rates.

Risks Related to Our Intellectual Property

If we are unable to obtain or maintain intellectual property rights for our technology and product candidates, we may lose valuable assets or
experience reduced market share.

We depend on our ability to protect our proprietary technology. We rely on patent and trademark laws, unpatented trade secrets and
know-how, and confidentiality, licensing and other agreements with employees and third parties, all of which offer only limited protection. Our
success depends in large part on our ability to obtain and maintain patent protection in the United States and other countries with respect to our
proprietary technology and product candidates.

The steps we have taken to protect our proprietary rights may not be adequate to preclude misappropriation of our proprietary information or
infringement of our intellectual property rights, both inside and outside the United States. The rights already granted under any of our currently
issued patents and those that may be granted under future issued patents may not provide us with the proprietary protection or competitive
advantages we are seeking. Further, given the amount of time required for the development, testing and regulatory review of new product
candidates, patents protecting such product candidates might expire before or shortly after such product candidates are commercialized. If we are
unable to obtain and maintain patent protection for our technology and products, or if the scope of the patent protection obtained is not
sufficient, our competitors could develop and commercialize technology and products identical, similar or superior to ours, and our ability to
successfully commercialize our technology and products may be adversely affected.

With respect to patent rights, our patent applications may not issue into patents, and any issued patents may not provide protection against
competitive technologies, may be held invalid or unenforceable if challenged or may be interpreted in a manner that does not adequately product
our technology or future products. Even if our owned patent applications issue into patents, they may not issue in a form that will provide us
with any meaningful protection, prevent competitors from competing with us, or otherwise provide us with any competitive advantage. The
examination process may require us to narrow the claims
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in our patents, which may limit the scope of patent protection that may be obtained. Our competitors may design around or otherwise circumvent
patents issued to us or licensed by us.

The patent prosecution process is expensive and time-consuming, and we may not be able to file and prosecute all necessary or desirable
patent applications at a reasonable cost or in a timely manner. It is also possible that we will fail to identify patentable aspects of inventions
made in the course of our development and commercialization activities before it is too late to obtain patent protection on them.

The patent position of biotechnology and pharmaceutical companies generally is highly uncertain, involves complex legal and factual
questions and has in recent years been the subject of much litigation. Changes in either the patent laws or interpretation of the patent laws in the
United States and other countries may diminish the value of our patents or narrow the scope of our patent protection. The laws of foreign
countries may not protect our rights to the same extent as the laws of the United States, and these foreign laws may also be subject to change.
Publications of discoveries in the scientific literature often lag behind the actual discoveries, and patent applications in the United States and
other jurisdictions typically are not published until 18 months after filing or, in some cases, not at all. Therefore, we cannot be certain that we
were the first to make the inventions claimed in our owned or licensed patents or pending patent applications, or that we were the first to file for
patent protection of such inventions. As a result, the issuance, scope, validity, enforceability and commercial value of our patent rights are highly
uncertain.

Recent patent reform legislation could increase the uncertainties and costs associated with the prosecution of our patent applications and the
enforcement or defense of our issued patents. The Leahy-Smith America Invents Act, or the Leahy-Smith Act, which was signed into law on
September 16, 2011, made significant changes to U.S. patent law, including provisions that affect the way patent applications are prosecuted and
litigated. Many of the substantive changes to patent law associated with the Leahy-Smith Act and, in particular, the "first to file" provisions
described below, only became effective on March 16, 2013. The Leahy-Smith Act and its implementation could increase the uncertainties and
costs surrounding the prosecution of our patent applications and the enforcement or defense of our issued patents.

Pursuant to the Leahy-Smith Act, the United States transitioned to a "first to file" system in which the first inventor to file a patent application
will be entitled to the patent. In addition, third parties are allowed to submit prior art before the issuance of a patent by the United States Patent

and Trademark Office, and may become involved in opposition, derivation, reexamination, or inter partes review challenging our patent rights
or the patent rights of others. An adverse determination in any such submission, proceeding or litigation could reduce the scope of, or invalidate,
our patent rights, which could adversely affect our competitive position with respect to third parties.

Because the issuance of a patent is not conclusive as to its inventorship, scope, validity or enforceability, issued patents that we own or have
licensed from third parties may be challenged in the courts or patent offices in the United States and abroad. Such challenges may result in the
loss of patent protection, the narrowing of claims in such patents, or the invalidity or unenforceability of such patents, which could limit our
ability to stop others from using or commercializing similar or identical technology and products, or limit the duration of the patent protection
for our technology and products. Protecting against the unauthorized use of our patented technology, trademarks and other intellectual property
rights is expensive, difficult and, may in some cases not be possible. In some cases, it may be difficult or impossible to detect third party
infringement or misappropriation of our intellectual property rights, even in relation to issued patent claims, and proving any such infringement
may be even more difficult.

We may be forced to litigate to enforce or defend our intellectual property, which could be expensive, time consuming and unsuccessful, and
result in the loss of valuable assets.

We may be forced to litigate to enforce or defend our intellectual property rights against infringement and unauthorized use by competitors,
and to protect our trade secrets. To counter infringement or unauthorized use, litigation may be necessary in the future to enforce or defend our
intellectual property rights, to protect our trade secrets or to determine the validity and scope of our own intellectual property
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rights. In so doing, we may place our intellectual property at risk of being invalidated, unenforceable, or limited or narrowed in scope. Further,
this can be expensive and time consuming. Many of our current and potential competitors have the ability to dedicate substantially greater
resources to defend their intellectual property rights than we can. Accordingly, despite our efforts, we may not be able to prevent third parties
from infringing upon or misappropriating our intellectual property. Litigation could result in substantial costs and diversion of management
resources, which could harm our business and financial results. In addition, an adverse result in any litigation proceeding could put one or more
of our patents at risk of being invalidated, held unenforceable or interpreted narrowly. Furthermore, because of the substantial amount of
discovery required in connection with intellectual property litigation, there is a risk that some of our confidential information could be
compromised by disclosure during litigation.

Unfavorable outcomes in intellectual property litigation could result in costly litigation and potentially limit our ability to commercialize our
products.

Our commercial success depends upon our ability to develop product candidates and commercialize future products without infringing the
intellectual property rights of others. Our current or future product candidates or products, or any uses of them, may now or in the future infringe
third-party patents or other intellectual property rights. This is due in part to the considerable uncertainty within the pharmaceutical industry
about the validity, scope and enforceability of many issued patents in the United States and elsewhere in the world and, to date, there is no
consistency regarding the breadth of claims allowed in pharmaceutical patents. We cannot currently determine the ultimate scope and validity of
patents which may be granted to third parties in the future or which patents might be asserted to be infringed by the manufacture, use and sale of
our products. In part as a result of this uncertainty, there has been, and we expect that there may continue to be, significant litigation in the
pharmaceutical industry regarding patents and other intellectual property rights.

Third parties may assert infringement claims against us, or other parties we have agreed to indemnify, based on existing patents or patents that
may be granted in the future. We are aware of third-party patents and patent applications related to morphine or oxycodone drugs and
formulations, including those listed in the FDA's Orange Book for oxycodone products. Since patent applications are published some time after
filing, and because applications can take several years to issue, there may be currently pending third-party patent applications that are unknown
to us, which may later result in issued patents. Because of the inevitable uncertainty in intellectual property litigation, we could lose, even if the
case against us was weak or flawed.

If we are found to infringe a third party's intellectual property rights, we could be required to obtain a license from such third party to continue
developing and commercializing our products and technology. However, we may not be able to obtain any required license on commercially
reasonable terms or at all. Even if we are able to obtain a license, it may be non-exclusive, thereby giving our competitors access to the same
technologies licensed to us. We could be forced, including by court order, to cease commercializing the infringing technology or product. In
addition, in any such proceeding or litigation, we could be found liable for monetary damages, including treble damages and attorneys' fees, if
we are found to have willfully infringed a patent. A finding of infringement could prevent us from commercializing our product candidates or
force us to cease some of our business operations.

In connection with any NDA that we file under Section 505(b)(2), we will also be required to notify the patent holder that we have certified to
the FDA that any patents listed for the approved drug, also known as a reference listed drug, or RLD, in the FDA's Orange Book publication are
invalid, unenforceable or will not be infringed by the manufacture, use or sale of our drug. If the patent holder files a patent infringement lawsuit
against us within 45 days of its receipt of notice of our certification, the FDA is automatically prevented from approving our Section 505(b)(2)
NDA until the earliest of 30 months, expiration of the patent, settlement of the lawsuit or a court decision in the infringement case that is
favorable to us. Accordingly, we may invest significant time and expense in the development of our product candidates only to be subject to
significant delay and patent litigation before our product candidates may
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be commercialized. With regard to Egalet-002, we are aware of litigation involving the sponsor for the RLD for oxycodone and a number of
generic manufacturers related to patents listed in the Orange Book that expire on various dates between 2013 and 2025. There is a risk that the
sponsor for the RLD for oxycodone may bring infringement claims against us. Even if we are found not to infringe, or a plaintiff's patent claims
are found invalid or unenforceable, defending any such infringement claim would be expensive and time-consuming, and would delay launch of
Egalet-002 and distract management from their normal responsibilities.

Competitors may sue us as a way of delaying the introduction of our products. Any litigation, including any interference or derivation
proceedings to determine priority of inventions, oppositions or other post-grant review proceedings to patents in the United States or in countries
outside the United States, or litigation against our partners may be costly and time consuming and could harm our business. We expect that
litigation may be necessary in some instances to determine the validity and scope of our proprietary rights. Litigation may be necessary in other
instances to determine the validity, scope or non-infringement of certain patent rights claimed by third parties to be pertinent to the manufacture,
use or sale of our products. Ultimately, the outcome of such litigation could compromise the validity and scope of our patent or other proprietary
rights or hinder our ability to manufacture and market our products.

We may be subject to claims by third parties of ownership of what we regard as our own intellectual property or obligations to make
compensatory payments to employees.

While it is our policy to require our employees and contractors who may be involved in the development of intellectual property to execute
agreements assigning such intellectual property to us, we may be unsuccessful in executing or obtaining such an agreement with each party who,
in fact, develops intellectual property that we regard as our own. In addition, they may breach the assignment agreements or such agreements
may not be self-executing, and we may be forced to bring claims against third parties, or defend claims they may bring against us, to determine
the ownership of what we regard as our intellectual property. If we fail in prosecuting or defending any such claims, in addition to paying
monetary damages, we may lose valuable intellectual property rights or personnel.

In accordance with the provisions of the Danish Act on inventions of employees, we may be required to make a compensatory payment to an
employee in return for the assignment to us of his or her rights to an invention made within the course of his or her employment. Any such
payment would reduce the cash available to fund our operations.

We jointly own patents and patent applications with third parties. Our ability to out-license these patent rights, or to prevent the third party
Jrom out-licensing these patent rights, may be limited in some circumstances.

We jointly own some patents and patent applications with third parties, and we may jointly own such patents and patent applications with
third parties in the future. Unless we enter into an agreement with the joint owner, we will be subject to default rules pertaining to joint
ownership. Some countries require the consent of all joint owners to license or assign jointly owned patents, and if we are unable to obtain that
consent from the joint owner, we may not be able to license or assign our rights under these patents and patent applications. In other countries,
the joint owner could license or assign its rights under these patents and patent applications to another party without our consent and without any
duty of accounting to us.

We may need to license intellectual property from third parties, and such licenses may not be available or may not be available on
commercially reasonable terms.

A third party may hold intellectual property, including patent rights, that is important or necessary to the development of our product
candidates. It may be necessary for us to use the patented or proprietary technology of a third party to commercialize our own technology or
products candidates, in which case we would be required to obtain a license from such third party. A license to such intellectual property may
not be available or may not be available on commercially reasonable terms.
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Intellectual property disputes could cause us to spend substantial resources and distract our personnel from their normal responsibilities.

Even if resolved in our favor, litigation or other legal proceedings relating to intellectual property claims may cause us to incur significant
expenses, and could distract our technical or management personnel from their normal responsibilities. In addition, there could be public
announcements of the results of hearings, motions or other interim proceedings or developments, and if securities analysts or investors perceive
these results to be negative, it could have a substantial adverse effect on the market price of our common stock. Any such litigation or
proceedings could substantially increase our operating losses and reduce the resources available for development activities or any future sales,
marketing or distribution activities. We may not have sufficient financial or other resources to adequately conduct the litigation or proceedings.
Some of our competitors may be able to sustain the costs of such litigation or proceedings more effectively than we can because of their greater
financial resources. Uncertainties resulting from the initiation and continuation of patent litigation or other proceedings could adversely impact
our ability to compete in the marketplace.

If we are unable to protect the confidentiality of our trade secrets, our business and competitive position would be harmed.

In addition to seeking patents for some of our technology and products, we also rely on trade secrets, including unpatented know-how,
technology and other proprietary information, to maintain our competitive position. We seek to protect these trade secrets, in part, by entering
into non-disclosure and confidentiality agreements with parties who have access to them, such as our employees, corporate collaborators, outside
scientific collaborators, contract manufacturers, consultants, advisors and other third parties. Despite these efforts, any of these parties may
breach the agreements and disclose our proprietary information, including our trade secrets, and we may not be able to obtain adequate remedies
for such breaches. Enforcing a claim that a party illegally disclosed or misappropriated a trade secret is difficult, expensive and time-consuming,
and the outcome is unpredictable. In addition, some courts both within and outside the United States may be less willing or unwilling to protect
trade secrets. If any of our trade secrets were to be lawfully obtained or independently developed by a competitor, we would have no right to
prevent such competitor, or those to whom they communicate them, from using that technology or information to compete with us. If any of our
trade secrets were to be disclosed or independently developed, our competitive position would be harmed.

We may not be able to protect our intellectual property rights throughout the world.

Filing, prosecuting and defending patents on all of our product candidates throughout the world would be prohibitively expensive.
Competitors may use our technologies in jurisdictions where we have not obtained patent protection to develop and sell their own products and,
further, may export otherwise infringing products to territories where we have patent protection but enforcement is not as strong as that in the
United States. These products may compete with our products in jurisdictions where we do not have any issued patents or our patent claims or
other intellectual property rights may not be effective or sufficient to prevent them from so competing.

Many companies have encountered significant problems in protecting and defending intellectual property rights in foreign jurisdictions. The
legal systems of certain countries, particularly certain developing countries, do not favor the enforcement of patents and other intellectual
property protection, particularly those relating to biopharmaceuticals, which could make it difficult for us to stop the infringement of our patents
or the marketing of competing products in violation of our proprietary rights generally. Proceedings to enforce our patent rights in foreign
jurisdictions could result in substantial cost and divert our efforts and attention from other aspects of our business.
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We may be subject to claims that our employees have wrongfully used or disclosed alleged trade secrets of their former employers.

Many of our employees, including our senior management, were previously employed at other biotechnology or pharmaceutical companies,
including our competitors or potential competitors. These employees typically executed proprietary rights, non-disclosure and non-competition
agreements in connection with their previous employment. Although we try to ensure that our employees do not use the proprietary information
or know-how of others in their work for us, we may be subject to claims that we or these employees have used or disclosed intellectual property,
including trade secrets or other proprietary information, of any such employee's former employer. We are not aware of any threatened or
pending claims related to these matters, but in the future litigation may be necessary to defend against such claims. If we fail in defending any
such claims, in addition to paying monetary damages, we may lose valuable intellectual property rights or personnel. Even if we are successful
in defending against such claims, litigation could result in substantial costs and be a distraction to management.

Risks Related to this Offering and Ownership of Our Common Stock

We do not know whether an active, liquid and orderly trading market will develop for our common stock or what the market price of our
common stock will be and as a result it may be difficult for you to sell your shares of our common stock.

Prior to this offering there has been no market for shares of our common stock. An active trading market for our shares may never develop or
be sustained following this offering. The initial public offering price for our common stock was determined through negotiations with the
underwriters, and the negotiated price may not be indicative of the market price of our common stock after this offering. The market value of our
common stock may decrease from the initial public offering price. As a result of these and other factors, you may be unable to resell your shares
of our common stock at or above the initial public offering price. The lack of an active market may impair your ability to sell your shares at the
time you wish to sell them or at a price that you consider reasonable. The lack of an active market may also reduce the fair market value of your
shares. Further, an inactive market may also impair our ability to raise capital by selling shares of our common stock and may impair our ability
to enter into strategic partnerships or acquire companies or products by using our shares of common stock as consideration. The market price of
our stock may be volatile, and you could lose all or part of your investment.

The trading price of our common stock following this offering is likely to be highly volatile and could be subject to wide fluctuations in
response to various factors, some of which are beyond our control. In addition to the factors discussed in this "Risk Factors" section and
elsewhere in this prospectus, these factors include:

the success of competitive products or technologies;

regulatory actions with respect to our products or our competitors' products;

actual or anticipated changes in our growth rate relative to our competitors;

announcements by us or our competitors of significant acquisitions, strategic partnerships, joint ventures, collaborations or capital
commitments;

results of clinical trials of our product candidates or those of our competitors;

regulatory or legal developments in the United States and other countries;

developments or disputes concerning patent applications, issued patents or other proprietary rights;

the recruitment or departure of key personnel;
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actual or anticipated changes in estimates as to financial results, development timelines or recommendations by securities analysts;

variations in our financial results or those of companies that are perceived to be similar to us;

fluctuations in the valuation of companies perceived by investors to be comparable to us;

share price and volume fluctuations attributable to inconsistent trading volume levels of our shares;

announcement or expectation of additional financing efforts;

sales of our common stock by us, our insiders or our other stockholders;

changes in the structure of healthcare payment systems;

market conditions in the pharmaceutical and biotechnology sectors; and

general economic, industry and market conditions.

In addition, the stock market in general, and pharmaceutical and biotechnology companies in particular, have experienced extreme price and
volume fluctuations that have often been unrelated or disproportionate to the operating performance of these companies. Broad market and
industry factors may negatively affect the market price of our common stock, regardless of our actual operating performance. The realization of
any of the above risks or any of a broad range of other risks, including those described in these "Risk Factors," could have a dramatic and
material adverse impact on the market price of our common stock.

If securities or industry analysts do not publish research or publish inaccurate or unfavorable research about our business, our stock price
and trading volume could decline.

The trading market for our common stock will depend in part on the research and reports that securities or industry analysts publish about us
or our business. Securities and industry analysts do not currently, and may never, publish research on our company. If no securities or industry
analysts commence coverage of our company, the trading price for our stock would likely be negatively impacted. In the event securities or
industry analysts initiate coverage, if one or more of the analysts who cover us downgrade our stock or publish inaccurate or unfavorable
research about our business, our stock price would likely decline. If one or more of these analysts cease coverage of our company or fail to
publish reports on us regularly, demand for our stock could decrease, which might cause our stock price and trading volume to decline.

Sales of a substantial number of shares of our common stock in the public market could cause our stock price to fall.

Sales of a substantial number of shares of our common stock in the public market could occur at any time. These sales, or the perception in the
market that the holders of a large number of shares intend to sell shares, could reduce the market price of our common stock. After this offering,
we will have outstanding shares of common stock based on the number of shares outstanding as of , 2013. This includes the shares
that we are selling in this offering, which may be resold in the public market immediately without restriction, unless purchased by our affiliates.
The remaining shares will be restricted as a result of securities laws or lock-up agreements but will be able to be sold after the offering as
described in the "Shares Eligible for Future Sale" section of this prospectus. Moreover, after this offering, holders of an aggregate
of shares of our common stock will have rights, subject to certain conditions, to require us to file registration statements covering their
shares or to include their shares in registration statements that we may file for ourselves or other stockholders. We also intend to register all
shares of common stock that we may issue under our equity compensation plans. Once we register these shares, they can be freely sold in the
public market upon issuance, subject to volume limitations applicable to affiliates and the lock-up agreements described in the "Underwriting"
section of this prospectus.
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Future issuances of our common stock or rights to purchase common stock, including pursuant to our equity incentive plans, could result in
additional dilution of the percentage ownership of our stockholders and could cause our stock price to fall.

We expect that significant additional capital will be needed in the future to continue our planned operations. To raise capital, we may sell
substantial amounts of common stock or securities convertible into or exchangeable for common stock. These future issuances of common stock
or common stock-related securities, together with the exercise of outstanding options and any additional shares issued in connection with
acquisitions, if any, may result in material dilution to our investors. Such sales may also result in material dilution to our existing stockholders,
and new investors could gain rights, preferences and privileges senior to those of holders of our common stock, including shares of common
stock sold in this offering.

Pursuant to our 2013 Stock-Based Incentive Plan, our compensation committee is authorized to grant equity-based incentive awards to our
directors, executive officers and other employees and service providers, including officers, employees and service providers of our subsidiaries
and affiliates. The number of shares of our common stock we will reserve for issuance under our 2013 Stock-Based Incentive Plan is ,and
future option grants and issuances of common stock under our 2013 Stock-Based Incentive Plan may adversely affect the market price of our
common stock.

In addition, some of our directors, executive officers and other employees are currently entitled to receive awards of up to an aggregate of
12% of the proceeds payable in connection with certain changes of control before any payments to our equityholders. If and to the extent we do
not replace these rights with grants under our 2013 Stock-Based Incentive Plan, we could be required to make additional awards that would
result in dilution in addition to any dilution as a result of awards and the Stock-Based Incentive Plan, and may adversely affect the market price
of our common stock.

We have broad discretion in the use of the net proceeds from this offering and may not use them effectively.

Our management will have broad discretion in the application of the net proceeds from this offering, and you will be relying on the judgment
of our management regarding the application of these proceeds. Our management may not apply our net proceeds in ways that ultimately
increase the value of your investment. We expect to use the net proceeds from this offering to fund clinical trials of and establish commercial
manufacturing capability for Egalet-001 and Egalet-002 and for working capital and general corporate purposes. Pending their use, we may
invest the net proceeds from this offering in short-term, investment-grade, interest-bearing securities. These investments may not yield a
favorable return to our stockholders. If we do not invest or apply the net proceeds from this offering in ways that enhance stockholder value, we
may fail to achieve expected financial results, which could cause the price of our common stock to decline.

We may be subject to securities litigation, which is expensive and could divert management attention.

The market price of our common stock may be volatile, and in the past companies that have experienced volatility in the market price of their
stock have been subject to securities class action litigation. We may be the target of this type of litigation in the future. Securities litigation
against us could result in substantial costs and divert our management's attention from other business concerns, which could seriously harm our
business.

QOur principal stockholders and management own all of our stock prior to this offering and will continue to be able to exert significant
control over matters subject to stockholder approval after the offering.

Prior to this offering, our executive officers, directors, holders of 5% or more of our capital stock and their respective affiliates beneficially
owned 100% of our voting stock and, upon the closing of this offering, that same group will hold approximately % of our outstanding voting
stock, assuming no exercise of the underwriters' over-allotment option. These stockholders will be able to determine the outcome of all matters
requiring stockholder approval. For example, these stockholders will be able to
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determine the outcome of elections of directors, effect amendments of our organizational documents, or approve any merger, sale of assets or
other major corporate transaction. This may prevent or discourage unsolicited acquisition proposals or offers for our common stock that you may
feel are in your best interest. The interests of this group of stockholders may not always coincide with your interests or the interests of other
stockholders and they may act in a manner that advances their best interests and not necessarily those of other stockholders, including seeking a
premium value for their common stock, and might affect the prevailing market price for our common stock.

Some provisions of our charter documents and Delaware law may have anti-takeover effects that could discourage an acquisition of us by
others, even if an acquisition would be beneficial to our stockholders and may prevent attempts by our stockholders to replace or remove our
current management.

Provisions in our amended and restated certificate of incorporation and our amended and restated bylaws that will become effective in
connection with the closing of this offering, as well as provisions of Delaware law, could make it more difficult for a third-party to acquire us or
increase the cost of acquiring us, even if doing so would benefit our stockholders, or remove our current management. These provisions include:

authorizing the issuance of "blank check" preferred stock, the terms of which may be established and shares of which may be issued
without stockholder approval;

prohibiting cumulative voting in the election of directors, which would otherwise allow for less than a majority of stockholders to elect
director candidates;

prohibiting stockholder action by written consent, thereby requiring all stockholder actions to be taken at a meeting of our
stockholders;

eliminating the ability of stockholders to call a special meeting of stockholders;

establishing a staggered board of directors; and

establishing advance notice requirements for nominations for election to the board of directors or for proposing matters that can be
acted upon at stockholder meetings.

These provisions may frustrate or prevent any attempts by our stockholders to replace or remove our current management by making it more
difficult for stockholders to replace members of our board of directors, who are responsible for appointing the members of our management.

Because we are incorporated in Delaware, we are governed by the provisions of Section 203 of the Delaware General Corporation Law, which
may also discourage, delay or prevent a third party from acquiring us or merging with us whether or not it is desired by or beneficial to our
stockholders. Under Delaware law, a corporation may not, in general, engage in a business combination with any holder of 15% or more of its
capital stock unless the holder has held the stock for three years or, among other things, the board of directors has approved the transaction. Any
provision of our amended and restated certificate of incorporation or amended and restated bylaws or Delaware law that has the effect of
delaying or deterring a change in control could limit the opportunity for our stockholders to receive a premium for their shares of our common
stock, and could also affect the price that some investors are willing to pay for our common stock.

If you purchase our common stock in this offering, you will incur immediate and substantial dilution in the book value of your shares.

The initial public offering price is substantially higher than the net tangible book value per share of our common stock. Investors purchasing
common stock in this offering will pay a price per share that substantially exceeds the book value of our tangible assets after subtracting our
liabilities. As a result, investors purchasing common stock in this offering will incur immediate dilution of $ per share, based on an
assumed initial public offering price of $ per share , which is the midpoint of the price range set forth on the cover of this prospectus. As a
result of the dilution to investors purchasing shares in
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this offering, investors may receive significantly less than the purchase price paid in this offering, if anything, in the event of our liquidation.
Further, investors purchasing common stock in this offering will contribute approximately % of the total amount invested by stockholders
since our inception, but will own, as a result of such investment, only approximately % of the shares of common stock outstanding
immediately following giving effect to this offering. For a further description of the dilution that you will incur as a result of purchasing shares
in this offering, see "Dilution."

Because we do not anticipate paying any cash dividends on our capital stock in the foreseeable future, capital appreciation, if any, will be
your sole source of gain.

We have never declared or paid cash dividends on our capital stock. We currently intend to retain all of our future earnings, if any, to finance
the growth and development of our business. In addition, the terms of any future debt agreements may preclude us from paying dividends. As a
result, capital appreciation, if any, of our common stock will be your sole source of gain for the foreseeable future.

We are an "emerging growth company'' and we intend to take advantage of reduced disclosure and governance requirements applicable to
emerging growth companies, which could result in our common stock being less attractive to investors.

We are an "emerging growth company," as defined in the JOBS Act, and we intend to take advantage of certain exemptions from various
reporting requirements that are applicable to other public companies that are not emerging growth companies including, but not limited to, not
being required to comply with the auditor attestation requirements of Section 404 of the Sarbanes-Oxley Act, reduced disclosure obligations
regarding executive compensation in our periodic reports and proxy statements, and exemptions from the requirements of holding a nonbinding
advisory vote on executive compensation and stockholder approval of any golden parachute payments not previously approved. We cannot
predict if investors will find our common stock less attractive because we will rely on these exemptions. We may take advantage of these
reporting exemptions until we are no longer an emerging growth company, which could be for up to five years. See "Summary Implications of
Being an Emerging Growth Company."

If investors find our common stock less attractive as a result of our reduced reporting requirements, there may be a less active trading market
for our common stock and our stock price may be more volatile. We may also be unable to raise additional capital as and when we need it.

If we fail to maintain an effective system of internal control over financial reporting, we may not be able to accurately report our financial
condition, results of operations or cash flows, which may adversely affect investor confidence in us and, as a result, the value of our common
stock.

The Sarbanes-Oxley Act requires, among other things, that we maintain effective internal controls for financial reporting and disclosure
controls and procedures. Commencing with our annual report on Form 10-K for the year ending December 31, 2014, we will be required, under
Section 404 of the Sarbanes-Oxley Act, to furnish a report by management on, among other things, the effectiveness of our internal control over
financial reporting. This assessment will need to include disclosure of any material weaknesses identified by our management in our internal
control over financial reporting. A material weakness is a control deficiency, or combination of control deficiencies, in internal control over
financial reporting that results in more than a reasonable possibility that a material misstatement of annual or interim financial statements will
not be prevented or detected on a timely basis. Section 404 of the Sarbanes-Oxley Act also generally requires an attestation from our
independent registered public accounting firm on the effectiveness of our internal control over financial reporting. However, for as long as we
remain an emerging growth company as defined in the JOBS Act, we intend to take advantage of certain exemptions from various reporting
requirements that are applicable to other public companies that are not emerging growth companies including, but not limited to, not being
required to comply with the independent registered public accounting firm attestation requirement.
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Our compliance with Section 404 will require that we incur substantial accounting expense and expend significant management efforts. We
currently do not have an internal audit group, and we will need to hire additional accounting and financial staff with appropriate public company
experience and technical accounting knowledge, and compile the system and process documentation necessary to perform the evaluation needed
to comply with Section 404. We may not be able to complete our evaluation, testing and any required remediation in a timely fashion, which
could potentially subject us to sanctions or investigations by the SEC or other regulatory authorities. During the evaluation and testing process, if
we identify one or more material weaknesses in our internal control over financial reporting, we will be unable to assert that our internal control
over financial reporting is effective. We cannot assure you that there will not be material weaknesses or significant deficiencies in our internal
control over financial reporting in the future. Any failure to maintain internal control over financial reporting could severely inhibit our ability to
accurately report our financial condition, results of operations or cash flows. If we are unable to conclude that our internal control over financial
reporting is effective, or if our independent registered public accounting firm determines we have a material weakness or significant deficiency
in our internal control over financial reporting once that firm begin its reviews, we could lose investor confidence in the accuracy and
completeness of our financial reports, the market price of our common stock could decline, and we could be subject to sanctions or
investigations by NASDAQ, the Securities and Exchange Commission, or the SEC, or other regulatory authorities. Failure to remedy any
material weakness in our internal control over financial reporting, or to implement or maintain other effective control systems required of public
companies, could also restrict our future access to the capital markets.

If we are unable to successfully remediate the existing material weaknesses in our internal control over financial reporting, the accuracy and
timing of our financial reporting may be adversely affected.

In connection with the audit of Egalet UK's consolidated financial statements for the year ended December 31, 2012, our management and
independent registered public accounting firm identified control deficiencies in our internal control over financial reporting that constitute
material weaknesses in our internal control over financial reporting. Our management and independent registered public accounting firm did not
perform an evaluation of Egalet UK's internal control over financial reporting as of December 31, 2012 in accordance with the provisions of the
Sarbanes-Oxley Act. Had we and our independent registered public accounting firm performed such an evaluation, additional control
deficiencies may have been identified by management or our independent registered public accounting firm, and those control deficiencies could
have also represented one or more material weaknesses.

Our management and independent registered public accounting firm identified material weaknesses in our control over financial reporting
attributable to the combination of our lack of sufficient financial reporting and accounting personnel with appropriate training in generally
accepted accounting principles in the United States, or U.S. GAAP, and SEC rules and regulations with respect to financial reporting and a lack
of segregation of duties. As such, our controls over financial reporting were not designed or operating effectively, and as a result there were
adjustments required, including with respect to revenue recognition, in connection with closing our books and records and preparing our
consolidated financial statements for the year ended December 31, 2012. These control deficiencies resulted in more than a remote likelihood
that a material misstatement of our annual and interim financial statements would not be prevented or detected.

In an effort to remediate our material weakness, we have recently hired a Chief Financial Officer. We intend to hire additional finance and
accounting personnel with appropriate training, build our financial management and reporting infrastructure, and further develop and document
our accounting policies and financial reporting procedures. There can be no assurance that we will be successful in pursuing these measures or
that these measures will significantly improve or remediate the material weaknesses described above. There is also no assurance that we have
identified all of our material weaknesses or that we will not in the future have additional material weaknesses. If we fail to remediate the
material weaknesses or to
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meet the demands that will be placed upon us as a public company, we may be unable to accurately report our financial results, or report them
within the timeframes required by law or stock exchange regulations. There is no assurance that we will be able to remediate the material
weaknesses in a timely manner, or at all, or that in the future, additional material weaknesses will not exist or otherwise be discovered. If our
efforts to remediate the material weaknesses identified are not successful, or if other material weaknesses or other deficiencies occur, our ability
to accurately and timely report our financial position could be impaired, which could result in late filings of our annual and quarterly reports
under the Exchange Act, restatements of our consolidated financial statements, a decline in our stock price or suspension or delisting of our
common stock from the NASDAQ Global Market.

Our disclosure controls and procedures may not prevent or detect all errors or acts of fraud.

Upon consummation of this offering, we will become subject to the periodic reporting requirements of the Exchange Act. Our disclosure
controls and procedures are designed to reasonably assure that information required to be disclosed by us in reports we file or submit under the
Exchange Act is accumulated and communicated to management, recorded, processed, summarized and reported within the time periods
specified in the rules and forms of the SEC. We believe that any disclosure controls and procedures or internal controls and procedures, no
matter how well conceived and operated, can provide only reasonable, not absolute, assurance that the objectives of the control system are met.

These inherent limitations include the realities that judgments in decision-making can be faulty, and that breakdowns can occur because of
simple error or mistake. Additionally, controls can be circumvented by the individual acts of some persons, by collusion of two or more people
or by an unauthorized override of the controls. Accordingly, because of the inherent limitations in our control system, misstatements due to error
or fraud may occur and not be detected.

We will incur increased costs as a result of operating as a public company, and our management will be required to devote substantial time
to new compliance initiatives.

We will incur increased legal, accounting, administrative and other costs and expenses as a public company. Compliance with the
Sarbanes-Oxley Act of 2002, the Dodd-Frank Act of 2010, as well as rules of the Securities and Exchange Commission and NASDAQ, for
example, will result in significant initial cost to us as well as ongoing increases in our legal, audit and financial compliance costs, particularly
after we are no longer an "emerging growth company." The Exchange Act, requires, among other things, that we file annual, quarterly and
current reports with respect to our business and financial condition. Our board of directors, management and other personnel need to devote a
substantial amount of time to these compliance initiatives. Moreover, these rules and regulations make it more difficult and more expensive for
us to obtain director and officer liability insurance, and require us to incur substantial costs to maintain the same or similar coverage.

We expect to incur significant expense and devote substantial management effort toward ensuring compliance with Section 404 of the
Sarbanes-Oxley Act of 2002 once we lose our status as an "emerging growth company." We currently do not have an internal audit group, and
we will need to hire additional accounting and financial staff with appropriate public company experience and technical accounting knowledge.
Implementing any appropriate changes to our internal controls may require specific compliance training for our directors, officers and
employees, entail substantial costs to modify our existing accounting systems, and take a significant period of time to complete. Such changes
may not, however, be effective in maintaining the adequacy of our internal controls, and any failure to maintain that adequacy, or consequent
inability to produce accurate consolidated financial statements or other reports on a timely basis, could increase our operating costs and could
materially impair our ability to operate our business.
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SPECIAL NOTE REGARDING FORWARD-LOOKING STATEMENTS AND INDUSTRY DATA

non non

This prospectus includes forward-looking statements. We may, in some cases, use terms such as "believes," "estimates," "anticipates,"
"expects," "plans," "intends," "may," "could," "might," "will," "should," "approximately" or other words that convey uncertainty of future events
or outcomes to identify these forward-looking statements. Forward-looking statements appear in a number of places throughout this prospectus
and include statements regarding our intentions, beliefs, projections, outlook, analyses or current expectations concerning, among other things,
our ongoing and planned preclinical development and clinical trials, the timing of and our ability to make regulatory filings and obtain and
maintain regulatory approvals for our product candidates, our intellectual property position, the degree of clinical utility of our products,
particularly in specific patient populations, our ability to develop commercial functions, expectations regarding clinical trial data, our results of
operations, cash needs, spending of the proceeds from this offering, financial condition, liquidity, prospects, growth and strategies, the industry
in which we operate and the trends that may affect the industry or us.

By their nature, forward-looking statements involve risks and uncertainties because they relate to events, competitive dynamics and industry
change, and depend on the economic circumstances that may or may not occur in the future or may occur on longer or shorter timelines than
anticipated. Although we believe that we have a reasonable basis for each forward-looking statement contained in this prospectus, we caution
you that forward-looking statements are not guarantees of future performance and that our actual results of operations, financial condition and
liquidity, and the development of the industry in which we operate may differ materially from the forward-looking statements contained in this
prospectus. In addition, even if our results of operations, financial condition and liquidity, and the development of the industry in which we
operate are consistent with the forward-looking statements contained in this prospectus, they may not be predictive of results or developments in
future periods.

Actual results could differ materially from our forward-looking statements due to a number of factors, including risks related to:

our estimates regarding expenses, future revenues, capital requirements and needs for additional financing;

the success and timing of our preclinical studies and clinical trials;

the difficulties in obtaining and maintaining regulatory approval of our product candidates, and the labeling under any approval we
may obtain;

our plans and ability to develop and commercialize our product candidates;

our failure to recruit or retain key scientific or management personnel or to retain our executive officers;

the accuracy of our estimates of the size and characteristics of the potential markets for our product candidates and our ability to serve
those markets;

regulatory developments in the United States and foreign countries;
the rate and degree of market acceptance of any of our product candidates;
our use of the proceeds from this offering;

our ability to obtain additional financing;
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our ability to operate our business without infringing the intellectual property rights of others;
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the successful development of our commercialization capabilities, including sales and marketing capabilities;

recently enacted and future legislation regarding the healthcare system;

the success of competing products that are or become available; and

the performance of third parties, including contract research organizations and manufacturers.

Any forward-looking statements that we make in this prospectus speak only as of the date of such statement, and we undertake no obligation
to update such statements to reflect events or circumstances after the date of this prospectus or to reflect the occurrence of unanticipated events.
Comparisons of results for current and any prior periods are not intended to express any future trends or indications of future performance,
unless expressed as such, and should only be viewed as historical data.

You should also read carefully the factors described in the "Risk Factors" section of this prospectus and elsewhere to better understand the
risks and uncertainties inherent in our business and underlying any forward-looking statements. As a result of these factors, we cannot assure
you that the forward-looking statements in this prospectus will prove to be accurate. Furthermore, if our forward-looking statements prove to be
inaccurate, the inaccuracy may be material. In light of the significant uncertainties in these forward-looking statements, you should not regard
these statements as a representation or warranty by us or any other person that we will achieve our objectives and plans in any specified
timeframe, or at all. The Private Securities Litigation Reform Act of 1995 and Section 27A of the Securities Act do not protect any
forward-looking statements that we make in connection with this offering.

We obtained the industry, market and competitive position data in this prospectus from our own internal estimates and research as well as
from industry and general publications and research surveys and studies conducted by third parties. While we believe that each of these studies
and publications is reliable, we have not independently verified market and industry data from third-party sources. While we believe our internal
company research is reliable and the market definitions we use are appropriate, neither such research nor these definitions have been verified by
any independent source.

Any information in this prospectus provided by IMS Health Incorporated, or IMS, is an estimate derived from the use of information under
license from the following IMS Health information service: IMS National Sales Perspectives and NPA Audits, in each case, for the period
2007-2012. IMS expressly reserves all rights, including rights of copying, distribution and republication.
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USE OF PROCEEDS
We estimate that our net proceeds from the sale of the shares of common stock in this offering will be approximately $ million,
assuming an initial public offering price of $ per share, which is the midpoint of the price range set forth on the cover page of this

prospectus, and after deducting the estimated underwriting discounts and commissions and estimated offering costs payable by us. If the
underwriters exercise their over-allotment option in full, we estimate that our net proceeds from this offering will be approximately
$ million.

We intend to use the net proceeds of this offering for the following purposes:

approximately $ million to fund pivotal bioequivalence trials and abuse deterrence studies for Egalet-001;

approximately $ million to fund Phase 3 efficacy and safety trials, as well as alcohol interaction studies and abuse deterrence
studies for Egalet-002;

approximately $ million to establish commercial manufacturing capability for Egalet-001 and Egalet-002;

approximately $ million to fund our other research and development operations; and

the remainder for working capital and general corporate purposes.

Pending the application of the net proceeds as described above, we intend to invest the net proceeds of the offering in short-term,
investment-grade, interest-bearing securities.

Our management will have broad discretion to allocate the net proceeds to us from this offering and investors will be relying on the judgment
of our management regarding the application of the proceeds from this offering. We reserve the right to change the use of these proceeds as a
result of certain contingencies such as competitive developments, the results of our commercialization efforts, acquisition and investment
opportunities and other factors.

A $1.00 increase or decrease in the assumed initial public offering price of $ per share, which is the midpoint of the price range set
forth on the cover page of this prospectus would increase or decrease the net proceeds to us from this offering by approximately
$ million, assuming the number of shares offered by us, as set forth on the cover page of this prospectus, remains the same and after
deducting the estimated underwriting discounts and commissions and estimated offering expenses payable by us. Each increase or decrease of
1.0 million shares in the number of shares offered by us at the assumed initial public offering price would increase or decrease the net proceeds
to us in this offering by approximately $ million. We do not expect that a change in the offering price or the number of shares by these
amounts would have a material effect on our uses of the proceeds from this offering, although it may impact the amount of time prior to which
we will need to seek additional capital.

We believe that the net proceeds from this offering and our existing cash, together with interest thereon, will be sufficient to fund our
operations for a period of months after the consummation of this offering.

DIVIDEND POLICY

We have never declared or paid any cash dividends on our capital stock. We currently intend to retain all available funds and any future
earnings to support our operations and finance the growth and development of our business. We do not intend to pay cash dividends on our
common stock for the foreseeable future. Any future determination related to dividend policy will be made at the discretion of our board of
directors and will depend on then-existing conditions, including our financial condition, operating results, contractual restrictions, capital
requirements, business prospects and other factors our board of directors may deem relevant.
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CAPITALIZATION

The following table sets forth cash and capitalization as of June 30, 2013:

on an actual historical basis for Egalet UK;

on a pro forma basis to give effect to:

the Share Exchange;

the conversion of all outstanding shares of Egalet US preferred stock into 4,441,217 shares of our common stock, which will
occur immediately prior to the consummation of this offering;

the issuance of convertible bridge notes in August 2013 and our receipt of $10.0 million in net proceeds from that issuance;

and
the issuance of an aggregate of shares of our common stock upon the conversion of all outstanding principal and
accrued interest on the convertible bridge notes, assuming the initial public offering price in this offering is $ per

share, the midpoint of the range set forth on the cover page of this prospectus, and assuming that this offering is closed
on ,2013; and

on a pro forma as adjusted basis for Egalet US to give effect to the sale of shares of our common stock in this offering,
assuming an initial public offering price of $ per share, the midpoint of the price range set forth on the cover page of this
prospectus, after deducting estimated underwritten discounts and commissions and estimated offering expenses payable by us.

You should read the information in this table together with Egalet UK's financial statements and accompanying notes and "Management's
Discussion and Analysis of Financial Condition and Results of Operations" appearing elsewhere in this prospectus.
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As of June 30, 2013

Egalet UK Egalet US Pro Forma
Actual Pro Forma as Adjusted
Cash $ 3,108,000 $ $
Related party convertible debt, net of discount $ 1,343,000
Preferred shares, $0.01 par value per share:
Series A-1 convertible preferred shares; 1,406,894 shares authorized, issued and
outstanding, actual; no shares issued or outstanding, pro forma and pro forma as adjusted 1,443,000
Series A-2 convertible preferred shares; 593,106 shares authorized, issued and
outstanding, actual; no shares issued or outstanding, pro forma and pro forma as adjusted 770,000
Series B convertible preferred shares, 2,327,301 shares authorized, issued and
outstanding, actual; no shares issued or outstanding, pro forma and pro forma as adjusted 12,628,000
Series B-1 convertible preferred shares, 113,916 shares authorized, issued and
outstanding, actual; no shares issued or outstanding, pro forma and pro forma as adjusted 116,000
Total preferred shares 14,957,000
Shareholders' (deficit) equity:
Ordinary shares, $0.01 par value; 1,076,923 shares authorized, issued and outstanding,
actual; no shares issued or outstanding, pro forma and pro forma as adjusted 11,000
Preferred stock, $0.01 par value per share; no shares authorized, issued and outstanding,
actual; shares authorized, no shares issued and outstanding, pro forma and pro
forma as adjusted
Common stock, $0.001 par value per share; no shares authorized, issued and outstanding,
actual; shares authorized, shares issued and outstanding, pro
forma; shares issued and outstanding, pro forma as adjusted
Additional paid-in capital 5,188,000
Accumulated other comprehensive income 246,000
Accumulated deficit (17,258,000)
Total shareholders' (deficit) equity (11,813,000)
Total capitalization $ 4,487,000 $ $

The pro forma as adjusted information set forth above is illustrative only and will change based on the actual initial public offering price and
other terms of this offering determined at pricing. Each $1.00 increase or decrease in the assumed initial public offering price of $ per
share, which is the midpoint of the range set forth on the cover page of this prospectus, would increase or decrease pro forma as adjusted cash,
additional paid-in capital, total shareholders' (deficit) equity and total capitalization by approximately $ million, assuming that the
number of shares offered by us, as set forth on the cover page of this prospectus, remains the same. Each $1.00 increase in the assumed initial
public offering price of $ per share would decrease the aggregate number of shares issued upon the conversion of the convertible bridge
notes by shares, and each $1.00 decrease in the assumed initial public offering price per share would increase the aggregate number of
shares issued by the same amount. Every
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additional month after , 2013 that lapses before the closing of this offering would increase the aggregate number of shares issued
upon the conversion of the convertible bridge notes by shares.

The number of shares of common stock outstanding in the table above as of June 30, 2013 excludes:

up to 500,000 shares of our common stock issuable upon exercise of warrants that may become exercisable immediately prior to the
consummation of this offering; and

shares of our common stock to be reserved for future issuance under our equity incentive plans following this offering.
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DILUTION

If you invest in our common stock in this offering, your interest will be diluted to the extent of the difference between the initial public
offering price per share of our common stock and the pro forma as adjusted net tangible book value per share of our common stock upon
consummation of this offering. Dilution results from the fact that the initial public offering price is substantially in excess of the book value per
share attributable to the existing stockholders for the presently outstanding stock after giving effect to Share Exchange.

The historical net tangible book value (deficit) of Egalet UK's ordinary shares as of June 30, 2013 was approximately $(12.0) million, or
approximately $(11.15) per ordinary share. Historical net tangible book value (deficit) per share is determined by dividing the number of Egalet
UK's outstanding ordinary shares into its total tangible assets (total assets less intangible assets) less total liabilities and preferred shares.

On a pro forma basis, after giving effect to the Share Exchange, the conversion of the outstanding shares of Egalet US preferred stock after the
Share Exchange, the issuance of convertible bridge notes in August 2013 and our receipt of the net proceeds from that issuance, and the
conversion of outstanding principal and accrued interest on the convertible bridge notes, assuming the initial public offering price in this offering

is$ per share, the midpoint of the range set forth on the cover page of this prospectus, and assuming that this offering is closed
on , 2013, our net tangible book value at June 30, 2013 would have been approximately $ million, or approximately
$ per share of common stock.

Investors purchasing in this offering will incur immediate and substantial dilution. After giving effect to the sale of common stock offered in
this offering assuming an initial public offering price of $ per share, the midpoint of the price range set forth on the cover page of this
prospectus, and after deducting the estimated underwriting discounts and commissions and estimated offering costs payable by us, our pro forma
as adjusted net tangible book value as of June 30, 2013 would have been approximately $ million, or approximately $ per share.
This represents an immediate increase in pro forma net tangible book value of $ share to existing stockholders, and an immediate dilution
in the pro forma net tangible book value of $ per share to investors purchasing shares of our common stock in this offering. The following
table illustrates this per share dilution:

Assumed initial public offering price per share $
Historical net tangible book value (deficit) per ordinary share as of June 30, 2013 $ (11.15)
Increase in net tangible book value per share attributable to the Share Exchange, the conversion of all outstanding

shares of Egalet US preferred stock into shares of Egalet US common stock, issuance of the convertible

bridge notes in August 2013 and the issuance of shares of common stock upon conversion of bridge notes

Pro forma net tangible book value per share before this offering
Increase in pro forma net tangible book value per share attributable to investors purchasing in this offering

Pro forma as adjusted net tangible book value per share after this offering
Dilution per share to investors purchasing in this offering $

The dilution information discussed above is illustrative only and will change based on the actual initial public offering price and other terms
of this offering determined at pricing. A $1.00 increase or decrease in the assumed initial public offering price of $ per share, the
midpoint of the price range set forth on the cover page of this prospectus, would increase or decrease the pro forma as adjusted net tangible book
value per share by $ million, or approximately $ per share, and the dilution per share to investors participating in this offering by

approximately $ per share, assuming the number of shares
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of common stock offered by us, as set forth on the cover page of this prospectus, remains the same and after deducting the estimated
underwriting discounts and commissions and estimated offering expenses payable by us.

The discussion and table above assume no exercise of the underwriters' over-allotment option. If the underwriters fully exercise their option to
purchase additional shares of common stock in the offering, our pro forma as adjusted net tangible book value after this offering,
calculated in the manner set forth above, would be approximately $ million, our pro forma as adjusted net tangible book value per share
after this offering would be $ per share, the increase in our pro forma as adjusted net tangible book value per share attributable to
investors participating in this offering would be $ per share and the pro forma as adjusted dilution per share to new investors in this
offering would be $ per share.

The following table summarizes, on the pro forma as adjusted basis described above as of June 30, 2013, the differences between the number
of shares of common stock purchased from us, the total consideration paid, and the weighted average price per share paid by existing
stockholders and by investors purchasing shares of our common stock in this offering at an assumed initial public offering price of $ per
share, which is the midpoint of the range set forth on the cover page on this prospectus, before deducting estimated underwriting discounts and
commissions and estimated offering costs payable by us.

Total

Shares Purchased Consideration Weighted

Average Price
Number Percent Amount Percent Per Share
Existing shareholders before this offering % $ % $
Investors purchasing in this offering

Total 100.00% $ 100.00% $

If the underwriters exercise their option to purchase additional shares in full, the common stock held by existing stockholders will be reduced
to % of the total number of shares of common stock outstanding after this offering, and the number of shares of common stock held by
investors participating in this offering will be increased to shares, or % of the total number of shares of common stock outstanding
after this offering.

The table above excludes:

up to 500,000 shares of common stock issuable upon exercise of warrants that may become exercisable immediately prior the
consummation of this offering; and

shares of our common stock to be reserved for future issuance under our equity incentive plans following this offering.

To the extent that warrants are exercised after the offering, stock options are issued under our equity compensation plans, or we issue
additional shares of common stock in the future, there will be further dilution to investors participating in this offering. In addition, we may
choose to raise additional capital through the sale of equity or convertible debt securities due to market conditions or strategic considerations
even if we believe we have sufficient funds for our current or future operating plans. To the extent that we issue additional shares of common
stock or other equity securities in the future, there will be further dilution to investors purchasing in this offering.
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SELECTED CONSOLIDATED FINANCIAL DATA

The following selected consolidated historical financial information relates to Egalet UK and its consolidated subsidiary, which upon
effectiveness of the Share Exchange became directly controlled by Egalet US. Prior to the share exchange, Egalet US had nominal assets and no
operations. The selected consolidated historical statement of operations data of Egalet UK and its consolidated subsidiary for the years ended
December 31, 2011 and 2012 and balance sheet data as of December 31, 2012 have been derived from the audited consolidated financial
statements of Egalet UK appearing elsewhere in this prospectus and have been prepared in accordance with U.S. GAAP. The balance sheet data
as of June 30, 2013 and the statement of operations data for the six months ended June 30, 2012 and 2013 is derived from Egalet UK's unaudited
condensed consolidated financial statements appearing elsewhere in this prospectus and have been prepared in accordance with U.S. GAAP. Our
historical results are not necessarily indicative of the results that may be expected in the future, and our interim period results are not necessarily
indicative of the results of operations that may be expected for our full year performance or for any other interim period. The selected
consolidated historical financial data of Egalet UK should be read together with "Management's Discussion and Analysis of Financial Condition
and Results of Operations" and the consolidated financial statements and unaudited condensed consolidated financial statements of Egalet UK
and related notes included elsewhere in this prospectus.

Year Ended Six Months Ended
December 31, June 30,
2011 2012 2012 2013
Consolidated Statement of Operations Data:
Revenues $ 626,000 $ 1,201,000 $ 719,000 $
Operating expenses:
Research and development 4,466,000 4,256,000 1,912,000 2,163,000
General and administrative 2,068,000 2,241,000 1,081,000 1,971,000
Total operating expenses 6,534,000 6,497,000 2,993,000 4,134,000
Loss from operations (5,908,000) (5,296,000) (2,274,000) (4,134,000)
Interest expense 513,000 75,000 76,000 1,367,000
Loss (gain) on foreign currency exchange 36,000 27,000 20,000 (11,000)
549,000 102,000 96,000 1,356,000
Net loss $ (6,457,000) $ (5,398,000) $ (2,370,000) $ (5,490,000)
Per share information:
Net loss per ordinary share, basic and diluted $ (6.00) $ (5.01) $ 2.20) $ (5.10)
Basic and diluted weighted average ordinary shares outstanding 1,076,923 1,076,923 1,076,923 1,076,923

Pro forma information:
Pro forma net loss per ordinary share, basic and diluted
Pro forma basic and diluted weighted average ordinary shares outstanding

As of As of
December 31, 2012 June 30, 2013
Consolidated Balance Sheet Data:

Cash $ 3,404,000 $ 3,108,000

Total assets 5,593,000 5,663,000

Total liabilities 1,934,000 2,519,000

Accumulated deficit (11,768,000) (17,258,000)

Total stockholders' (deficit) equity (11,298,000) (11,813,000)
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MANAGEMENT'S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF
OPERATIONS

You should read the following discussion and analysis of our financial condition and results of operations together with the historical
consolidated financial statements of Egalet UK and the related notes thereto appearing in this prospectus. In addition to historical information,
some of the information contained in this discussion and analysis or set forth elsewhere in this prospectus, including information with respect to
our plans and strategy for our business and related financing, includes forward-looking statements that involve risks and uncertainties. As a
result of many factors, including those factors set forth in the "Risk Factors" section of this prospectus, our actual results could differ materially
from the results described in or implied by the forward-looking statements contained in the following discussion and analysis.

Overview

Egalet US is a Delaware corporation formed in August 2013 and prior to this offering had no operations. On , 2013, Egalet US
acquired all of the outstanding shares of Egalet UK. As a result, Egalet UK became a wholly owned subsidiary of Egalet US, and the former
shareholders of Egalet UK now hold shares of Egalet US. The historical discussion below relates to Egalet UK prior to the Share Exchange,
except that any share and per share information has been restated on a pro forma basis to give effect to such exchange.

We are a specialty pharmaceutical company developing and planning to commercialize proprietary, abuse-deterrent oral products for the
treatment of pain and in other indications. Using our proprietary technology platform, we have developed a pipeline of clinical-stage,
opioid-based product candidates in tablet form that are specifically designed to deter abuse by physical and chemical manipulation while also
providing the ability to tailor the release of the APIL.

Our lead product candidate, Egalet-001, is an abuse-deterrent, extended-release, oral morphine formulation in development for the treatment
of moderate to severe pain. There are currently no commercially available abuse-deterrent formulations of morphine, and we believe that
Egalet-001, if approved, would fill a significant unmet need in the marketplace. We are conducting Phase 1 clinical trials of Egalet-001 and we
expect to initiate pivotal trials to establish bioequivalence of Egalet-001 to MS-Contin, a currently approved oral morphine formulation, in the
first quarter of 2014 and to submit an NDA, to the FDA in the fourth quarter of 2014.

Our second product candidate, Egalet-002, is an abuse-deterrent, extended-release, oral oxycodone formulation in development for the
treatment of moderate to severe pain. We believe that Egalet-002, if approved, will have advantages over other currently commercially available,
long-acting, abuse-deterrent oxycodone products due to its differentiated abuse-deterrent properties and a PK profile that exhibits low
peak-to-trough concentration variability in drug exposure. We have conducted Phase 1 trials of Egalet-002 and have completed initial abuse
deterrence studies in compliance with the FDA draft guidance. We expect to initiate the first of two Phase 3 safety and efficacy trials for
Egalet-002 in the fourth quarter of 2014 and to submit an NDA to the FDA in the first half of 2016.

We plan to seek U.S. regulatory approval of Egalet-001 and Egalet-002 pursuant to Section 505(b)(2), which permits companies to rely upon
the FDA's previous findings of safety and effectiveness for an approved product, such as morphine and oxycodone. If either of our clinical-stage
product candidates achieve regulatory approval, we intend to establish our own specialty sales force to market such product in the United States
by targeting physicians specializing in pain management. To supplement our internal U.S. sales force, we intend to contract with third parties to
access sales representatives who target primary care and internal medicine physicians in the United States.

Egalet UK commenced operations in July 2010. Since commencing operations we have dedicated a significant portion of our resources to our
development efforts for our clinical-stage product candidates.
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We have funded our operations primarily through the sale of preferred stock for net proceeds of $10.2 million, as well as $21.0 million in
proceeds from the issuance of convertible debt, of which $6.0 million was later converted into shares of our preferred stock. We have also
received an aggregate of $2.0 million in revenues from several research and development agreements. We had $3.4 million and $3.1 million in
cash as of December 31, 2012 and June 30, 2013, respectively. We have no products currently available for sale.

Our net losses were $6.5 million and $5.4 million for the years ended December 31, 2011 and 2012, respectively, and $2.4 million and
$5.5 million for the six months ended June 30, 2012 and 2013, respectively. We recognized revenues of $626,000 and $1.2 million for the years
ended December 31, 2011 and 2012, respectively, and $719,000 for the six months ended June 30, 2012. We did not recognize any revenues for
the six months ended June 30, 2013. As of June 30, 2013, we had an accumulated deficit of $17.3 million. We expect to incur significant
expenses and operating losses for the foreseeable future as we continue the development and clinical trials of, and seek regulatory approval for,
our product candidates, as well as scale-up manufacturing capabilities, protect and expand our intellectual property portfolio and hire additional
personnel. If we obtain regulatory approval for any of our product candidates, we expect to incur significant commercialization expenses in
establishing a sales, marketing and distribution infrastructure to sell our products in the United States.

We will seek to license the development and commercial rights to our products outside the United States to a third-party organization that has
an established track record of success in commercializing pain products outside the United States. We expect that this organization would be
responsible for any further development and commercialization of the products in those regions.

Furthermore, following the completion of this offering, we expect to incur additional costs associated with operating as a public company,
hiring additional personnel and expanding our facilities. We expect that these costs will include significant legal, accounting, investor relations
and other expenses that we did not incur as a private company. In addition, the Sarbanes-Oxley Act, as well as rules adopted by the SEC and the
NASDAQ Stock Market, requires public companies to implement specified corporate governance practices that are currently inapplicable to us
as a private company. These additional rules and regulations applicable to public companies will increase our legal and financial compliance
costs and will make some activities more time-consuming and costly. We currently estimate that we will incur incremental annual costs,
including costs for additional personnel, of approximately $2.0 million to $3.0 million associated with operating as a public company, although
it is possible that our actual incremental costs will be higher than we currently estimate. The increased costs will increase our net loss.
Accordingly, we will need to obtain substantial additional funding in connection with our continuing operations.

We will seek to fund our operations primarily through public or private equity or debt financings or other sources. Other additional financing
may not be available to us on acceptable terms, or at all. Our failure to raise capital as and when needed could have a material adverse effect on
our financial condition and our ability to pursue our business strategy. If we are unable to raise capital when needed or on attractive terms, we
could be forced to delay, reduce or eliminate our research and development programs or any future commercialization efforts.

Internal Control Over Financial Reporting

In preparing our consolidated financial statements as of and for the year ended December 31, 2012, we and our independent registered public
accounting firm identified control deficiencies in the design and operation of our internal control over financial reporting that constituted
material weaknesses in our internal control over financial reporting. A material weakness is a deficiency, or a combination of deficiencies, in
internal control over financial reporting such that there is a reasonable possibility that a material misstatement of our financial statements will
not be prevented or detected on a timely basis. The material weaknesses identified was that we did not have sufficient financial reporting and
accounting staff
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with appropriate training in U.S. GAAP and SEC rules and regulations with respect to financial reporting and a lack of segregation of duties. As
such, our controls over financial reporting were not designed or operating effectively, and as a result there were adjustments, including with
respect to revenue recognition, required in connection with closing our books and records and preparing our 2011 and 2012 consolidated
financial statements.

In response to these material weaknesses, we intend to hire additional finance and accounting personnel with appropriate training, build our
financial management and reporting infrastructure, and further develop and document our accounting policies and financial reporting
procedures. However, we cannot assure you that we will be successful in pursuing these measures or that these measures will significantly
improve or remediate the material weaknesses described above. We also cannot assure you that we have identified all of our existing material
weaknesses, or that we will not in the future have additional material weaknesses.

We have not yet remediated the material weaknesses described above, and the remediation measures that we have implemented and intend to
implement may be insufficient to address our existing material weakness or to identify or prevent additional material weaknesses. See "Risk
Factors Risks Relating to this Offering and Ownership of Our Common Stock If we are unable to successfully remediate the existing material
weaknesses in our internal control over financial reporting, the accuracy and timing of our financial reporting may be adversely affected.”

Neither we nor our independent registered public accounting firm has performed an evaluation of our internal control over financial reporting
during any period in accordance with the provisions of the Sarbanes-Oxley Act. In light of the control deficiencies and the resulting material
weaknesses that were identified as a result of the limited procedures performed, we believe that it is possible that, had we and our independent
registered public accounting firm performed an evaluation of our internal control over financial reporting in accordance with the provisions of
the Sarbanes-Oxley Act, additional material weaknesses and significant control deficiencies may have been identified. However, for as long as
we remain an "emerging growth company" as defined in the JOBS Act, we intend to take advantage of the exemption permitting us not to
comply with the requirement that our independent registered public accounting firm provide an attestation on the effectiveness of our internal
control over financial reporting.

Financial Operations Overview
Revenue

To date, we have derived revenue principally from activities pursuant to our collaboration arrangements and research and development
agreements. We have not generated any revenue from commercial product sales and do not expect to generate any such sales in the near future.
If any of our product candidates currently under development are approved for commercial sale in the United States and Europe, we may
generate revenue from product sales, or alternatively, we may choose to select a collaborator to commercialize our product candidates in these
markets.

Research and Development Expenses

Research and development expenses consist primarily of costs associated with the development and clinical testing of Egalet-001, Egalet-002
and our preclinical product candidates. Our research and development expenses consist of:

employee-related expenses, including salaries, benefits, and travel expense;

expenses incurred under agreements with CROs and investigative sites that conduct our clinical trials and preclinical studies;

the cost of acquiring, developing and manufacturing clinical trial materials;
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facilities, depreciation and other expenses, which include direct and allocated expenses for rent and maintenance of facilities,
insurance and other supplies; and

costs associated with preclinical activities and regulatory operations.

We expense research and development costs to operations as incurred. We account for non-refundable advance payments for goods and
services that will be used in future research and development activities as expenses when the service has been performed or when the goods have
been received, rather than when the payment is made.

Research and development activities are central to our business model. Product candidates in later stages of clinical development generally
have higher development costs than those in earlier stages of clinical development, primarily due to the increased size and duration of later-stage
clinical trials. We plan to increase our research and development expenses for the foreseeable future.

We do not currently utilize a formal time allocation system to capture expenses on a project-by-project basis because we record expenses by
functional department. Accordingly, we do not allocate expenses to individual projects or product candidates, although we do allocate some
portion of our research and development expenses to our two clinical-stage product candidates, as shown in the table below.

The following table summarizes our research and development expenses for the years ended December 31, 2011 and 2012 and for the six
months ended June 30, 2012 and 2013:

Year Ended December 31, Six Months Ended June 30,
2011 2012 2012 2013
Egalet-001 $ 148,000 $ 265,000 $ 119,000 $ 547,000
Egalet-002 1,409,000 1,250,000 593,000 275,000
Other clinical and preclinical development 1,493,000 1,158,000 641,000 586,000
Personnel related 1,416,000 1,583,000 559,000 755,000

$ 4,466,000 $ 4,256,000 $ 1,912,000 $ 2,163,000

We incurred research and development expenses of $4.5 million and $4.3 million during the years ended December 31, 2011 and 2012,
respectively, and $1.9 million and $2.2 million during the six months ended June 30, 2012 and 2013, respectively. We anticipate that a
significant portion of our operating expenses will continue to be related to research and development as we continue to advance our preclinical
programs and our clinical-stage product candidates.

It is difficult to determine with certainty the duration and completion costs of our current or future preclinical programs and clinical trials of
our product candidates, or if, when or to what extent we will generate revenues from the commercialization and sale of any of our product
candidates that obtain regulatory approval. We may never succeed in achieving regulatory approval for any of our product candidates. The
duration, costs and timing of clinical trials and development of our product candidates will depend on a variety of factors, including the
uncertainties of future clinical and preclinical studies, uncertainties in clinical trial enrollment rate and significant and changing government
regulation. In addition, the probability of success for each product candidate will depend on numerous factors, including competition,
manufacturing capability and commercial viability. A change in the outcome of any of these variables with respect to the development of
Egalet-001, Egalet-002, or any other product candidate could mean a significant change in the costs and timing associated with the development
of that product candidate. For example, if regulatory authorities were to require us to conduct clinical trials beyond those which we currently
anticipate will be required for the completion of our clinical pipeline or if we experience significant delays in enrollment in any clinical trials, we
could be required to expend significant additional financial resources and time on the completion of the clinical development.
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The successful development of our product candidates is highly uncertain due to the numerous risks and uncertainties associated with
developing drugs, including the uncertainty of:

the scope, rate of progress and expense of our research and development activities;

clinical trial results;

the terms and timing of regulatory approvals; and

the expense of filing, prosecuting, defending and enforcing patent claims and other intellectual property rights.

As a result of these uncertainties, we are unable to determine with certainty the duration and completion costs of our development projects or
when and to what extent we will receive revenue from the commercialization and sale of our product candidates.

General and Administrative Expenses

General and administrative expenses consist primarily of salaries and related costs for personnel in our executive and finance areas. Other
general and administrative expenses include facility costs and professional fees for legal, patent, consulting and accounting services.

We anticipate that our general and administrative expenses will increase in the future with the continued research and development and
potential commercialization of our product candidates and as we operate as a public company. These increases will likely include increased costs
for insurance, costs related to the hiring of additional personnel and payments to outside consultants, investor relations, lawyers and accountants,
among other expenses. Additionally, if and when we believe a regulatory approval of a product candidate appears likely, we anticipate an
increase in payroll and expense as a result of our preparation for commercial operations, especially as it relates to the sales and marketing of our
product candidates.

Loss (Gain) on Foreign Currency Exchange

The functional currency of our non-U.S. subsidiaries is the local currency. Transaction gains and losses are recorded within our consolidated
statements of operations.

Critical Accounting Policies and Significant Judgments and Estimates

Our management's discussion and analysis of our financial condition and results of operations is based on our financial statements, which we
have prepared in accordance with U.S. GAAP. The preparation of these financial statements requires us to make estimates and judgments that
affect the reported amounts of assets, liabilities and expenses and the disclosure of contingent assets and liabilities in our financial statements.
On an ongoing basis, we evaluate our estimates and judgments, including those related to revenue recognition, useful lives of assets, allowance
for doubtful accounts, debt, equity, income taxes and accrued expenses, as described in greater detail below. We base our estimates on our
limited historical experience, known trends and events and various other factors that we believe are reasonable under the circumstances, the
results of which form the basis for making judgments about the carrying values of assets and liabilities that are not readily apparent from other
sources. Actual results may differ from these estimates under different assumptions or conditions.

Our significant accounting policies are described in more detail in the notes to our financial statements appearing at the end of this prospectus.
However, we believe that the following accounting policies are the most critical to aid you in fully understanding and evaluating our financial

condition and results of operations.
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We generate revenue primarily from collaborative research and development agreements with pharmaceutical companies to perform
feasibility studies. Our feasibility studies are typically completed within one year. Under these collaborative agreements, the research and
development services have more than one phase. Each of the phases is critical in the continuation of the study and builds on one another. We
provide a feasibility report upon completion of a feasibility study and determine whether the final feasibility report represents a significant
performance obligation to us. We defer revenue recognition until all substantive performance obligations are completed. Therefore, due to the
significant performance obligations we have to perform at the end of the contract period, our contracts are of relatively short duration, and due to
the fact that we did not keep adequate records to show costs by each project in accordance with U.S. GAAP we recognize revenues for our
collaborative research and development agreements under a completed contract method whereby revenue is recognized upon delivery of the
feasibility report. We may receive non-refundable upfront payments for funding of research and development services. Upfront payments are
recorded as deferred revenue in the consolidated balance sheet and are recognized as revenue upon the completion of all services and no future
performance obligations are present. Direct costs incurred in fulfilling the research and development services are expensed as incurred.

Under our collaborative research and development agreements, we recognized revenue of $626,000, $1.2 million and $719,000 during the
years ended December 31, 2011 and 2012 and the six months ended June 30, 2012, respectively. We did not recognize any revenue during the
six months ended June 30, 2013.

Valuation of Long-Lived Assets

Long-lived assets, including property and equipment assets, are assessed for impairment whenever events or changes in circumstances
indicate the carrying amount of the asset may not be recoverable. Recoverability of long-lived assets that will continue to be used in our
operations is measured by comparing the carrying amount of the asset to the forecasted undiscounted future cash flows related to that asset. In
the event the carrying value of the asset exceeds the undiscounted future cash flows, and the carrying value is not considered recoverable, an
impairment loss is measured as the excess of the asset's carrying value over its fair value, generally based on a discounted future cash flow
method.

Events giving rise to impairment are an inherent risk in the pharmaceutical industry and cannot be predicted. Factors that we consider in
deciding when to perform an impairment review include significant under-performance of the asset in relation to expectations, significant
negative industry or economic trends and significant changes or planned changes in our use of the assets. We have not recorded any impairment
charges for the six months ended June 30, 2012 and 2013 or the years ended December 31, 2011 and 2012.

Indefinite-Lived Intangible Asset

The intangible asset related to our acquired in-process research and development, or IPR&D, asset for our technology platform is considered
an indefinite-lived intangible asset and is assessed for impairment annually, or more frequently if impairment indicators exist. We use an income
approach using a discounted cash flow model to estimate the fair value of our indefinite-lived assets. Our discounted cash flow models are
highly reliant on various assumptions, including estimates of future cash flow, probability of commercial feasibility of our product candidates,
discount rates and expectations about variations in the amount and timing of cash flows and the probability of achieving the estimated cash
flows.

No impairment charges related to our indefinite-lived asset was recorded for the six months ended June 30, 2012 and 2013 or the years ended
December 31, 2011 and 2012.
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Since January 1, 2009, acquired businesses are accounted for using the acquisition method of accounting, which requires that the purchase
price be allocated to the net assets acquired at their respective fair values. Any excess of the purchase price over the estimated fair values of the
net assets acquired is recorded as goodwill. In connection with the acquisition of Egalet A/S, amounts allocated to IPR&D related to our
technology platform were recorded at the date of the acquisition based on its estimated fair value.

We use the "income method" to determine the fair value of our IPR&D, beginning with our forecast of expected future net cash flows. These
cash flows are then adjusted to present value by applying an appropriate discount rate that reflects the risk factors associated with the cash flow
streams. Some of the more significant estimates and assumptions inherent in the income method include the amount and timing of projected
future cash flows, the amount and timing of projected costs to develop the IPR&D into commercially viable products and the discount rate
selected to measure the risks inherent in the future cash flows.

Accrued Research and Development Expenses

As part of the process of preparing our financial statements, we are required to estimate our accrued expenses, including clinical trial
expenses. This process involves reviewing quotations and contracts, identifying services that have been performed on our behalf and estimating
the level of service performed and the associated cost incurred for the service when we have not yet been invoiced or otherwise notified of the
actual cost. The majority of our service providers invoice us monthly in arrears for services performed or when contractual milestones are met.
We make estimates of our accrued expenses as of each balance sheet date in our financial statements based on facts and circumstances known to
us at that time. We periodically confirm the accuracy of our estimates with the service providers and make adjustments if necessary. The
significant estimates in our accrued research and development expenses are related to fees paid to vendors in connection with research and
development activities for which we have not yet been invoiced. The financial terms of these agreements are subject to negotiation, vary from
contract to contract and may result in uneven payment flows in accruing service fees, we estimate the time period over which services will be
performed and the level of effort to be expended in each period. If the actual timing of the performance of services or the level of effort varies
from our estimate, we will adjust the accrual accordingly. If we do not identify costs that we have begun to incur or if we underestimate or
overestimate the level of services performed or the costs of these services, our actual expenses could differ from our estimates. We do not
anticipate the future settlement of existing accruals to differ materially from our estimates.

Income Taxes

Our income tax expense, deferred tax assets and reserves for unrecognized tax benefits reflect management's best assessment of estimated
future taxes to be paid. We are subject to income taxes in Denmark, the United Kingdom and the United States. Significant judgments and
estimates are required in determining the consolidated income tax expense, including a determination of whether and how much of a tax benefit
taken by us in our tax filings or positions is more likely to be realized than not.

We believe that it is more likely than not that the benefit from some of our U.S. federal, U.S. state, U.K. and Denmark net operating loss
carryforwards will not be realized. At December 31, 2012, in recognition of this risk, we have provided a valuation allowance of approximately
$2.9 million on the deferred tax assets relating to these net operating loss carryforwards and other deferred tax assets. If our assumptions change
and we determine we will be able to realize these net operating losses, the tax benefits relating to any reversal of the valuation allowance on
deferred tax assets at December 31, 2012 will be accounted for as a reduction of income tax expense.
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Changes in tax laws and rates could also affect recorded deferred tax assets and liabilities in the future. Management is not aware of any such
changes that would be expected to have a material effect on our results of operations, cash flows or financial position.

We recognize tax liabilities in accordance with Accounting Standard Codification Topic 740 and we adjust these liabilities when our
judgment changes as a result of the evaluation of new information not previously available. Due to the complexity of some of these
uncertainties, the ultimate resolution may result in a payment that is materially different from our current estimate of the tax liabilities. These
differences will be reflected as increases or decreases to income tax expense in the period in which they are determined.

Basic and Diluted Net Loss Per Ordinary Share

We compute basic net loss per ordinary share by dividing net loss applicable to ordinary shareholders by the weighted-average number of
ordinary shares outstanding during the period, excluding the dilutive effects of preferred shares. We compute diluted net loss per ordinary share
by dividing the net loss applicable to ordinary shareholders by the sum of the weighted-average number of ordinary shares outstanding during
the period plus the potential dilutive effects of preferred shares outstanding during the period calculated in accordance with the treasury stock
method, but such items are excluded if their effect is anti-dilutive. Because the impact of these items is anti-dilutive during periods of net loss,
there was no difference between our basic and diluted net loss per ordinary share for the years ended December 31, 2011 and 2012 and for the
six months ended June 30, 2012 and 2013.

Results of Operations

Comparison of Six Months Ended June 30, 2012 and 2013

Six Months Ended June 30,
2012 2013 Change

Revenues $ 719,000 $ $ (719,000)
Operating expenses:
Research and development 1,912,000 2,163,000 251,000
General and administrative 1,081,000 1,971,000 890,000
Total operating expenses 2,993,000 4,134,000 1,141,000
Loss from operations (2,274,000) (4,134,000) (1,860,000)
Interest expense 76,000 1,367,000 1,291,000
Loss (gain) on foreign currency exchange 20,000 (11,000) (31,000)

96,000 1,356,000 1,260,000
Net loss $ (2,370,0000 $ (5,490,000) $ (3,120,000)
Revenues

Revenues decreased from $719,000 for the six months ended June 30, 2012 to zero for the six months ended June 30, 2013, as a result of the
completion of all research and development services under our collaborative agreements during 2012.

Research and development expenses

Research and development expenses increased by $251,000, or 13.1%, from $1.9 million for the six months ended June 30, 2012 to
$2.2 million for the six months ended June 30, 2013. This increase was driven primarily by increases in our development costs for Egalet-001
and compensation of $428,000 and $196,000, respectively. These increases were offset by decreases in clinical trial expenses for Egalet-002 and
other clinical and preclinical expenses of $318,000, and $55,000, respectively.
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General and administrative expenses increased by $890,000, or 82.3%, from $1.1 million for the six months ended June 30, 2012 to
$2.0 million for the six months ended June 30, 2013. The increase was attributable to increases in compensation, travel costs and facility-related

expenses of $104,000, $55,000 and $58,000, respectively. We also had increases in professional fees, patent costs and communication expenses
of $334,000, $112,000 and $227,000, respectively.

Interest expense

Interest expense increased from $76,000 for the six months ended June 30, 2012 to $1.4 million for the six months ended June 30, 2013. This
change was primarily attributable to the $1.3 million in additional interest expense we are recognizing in 2013 related to the accretion of the
beneficial conversion feature that was recorded in connection with our April 2013 convertible debt issuance.

Loss (Gain) on Foreign Currency Exchange

We recognized a loss on foreign currency exchange of $20,000 during the six months ended June 30, 2012 compared to a gain of $11,000
during the six months ended June 30, 2013. The change was primarily attributable the change in the average rates of currency in which we
transacted during 2013 when compared to 2012.

Comparison of Years Ended December 31, 2011 and 2012

Year Ended December 31,
2011 2012 Change

Revenues $ 626,000 $ 1,201,000 $ 575,000
Operating expenses:
Research and development 4,466,000 4,256,000 (210,000)
General and administrative 2,068,000 2,241,000 173,000
Total operating expenses 6,534,000 6,497,000 37,000
Loss from operations (5,908,000) (5,296,000) 612,000
Interest expense 513,000 75,000 (438,000)
Loss (gain) on foreign currency exchange 36,000 27,000 (9,000)

549,000 102,000 (447,000)
Net loss $ (6,457,000) $ (5,398,000) $ 1,059,000
Revenues

Revenues increased by $575,000, from $626,000 for the year ended December 31, 2011 to $1.2 million for the year ended December 31,
2012, primarily as a result of the timing in which we completed feasibility studies under our collaborative research and development agreements
with third parties.

Research and development expenses

Research and development expenses decreased by $210,000, or 4.7%, from $4.5 million for the year ended December 31, 2011 to $4.3 million
for the year ended December 31, 2012. The decrease was driven primarily by decreases in our clinical trial expenses for Egalet-002 and other
clinical and preclinical expenses of $159,000 and $335,000, respectively. These decreases were partially offset by increases in clinical trial
expenses for Egalet-001 of $117,000 and $167,000, respectively.
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General and administrative expenses

General and administrative expenses increased by $173,000, or 8.4%, from $2.1 million for the year ended December 31, 2011 to $2.2 million
for the year ended December 31, 2012. The increase was primarily attributable to increases in compensation, professional fees and
communication expenses of $237,000, $282,000 and $39,000, respectively. These increases were partially offset by decreases in facility- and
supply-related expenses and a write-off of receivables with Egalet A/S of $208,000 and $160,000, respectively. We also had a decrease in legal
fees related to patent filings of $17,000.

Interest expense

Interest expense decreased by $438,000, from $513,000 for the year ended December 31, 2011 to $75,000 for the year ended December 31,
2012. The decrease was primarily attributable to the amortization of deferred financing fees on our convertible debt during 2011. This
convertible debt was converted into Series B and B-1 convertible preferred shares in March 2012, at which time the remaining amortization of
deferred financing fees terminated.

Loss on Foreign Currency Exchange

We recognized a loss on foreign currency exchange of $36,000 for the year ended December 31, 2011 compared to $27,000 for the year ended
December 31, 2012. The change was primarily attributable to the change in the average rates of currency in which we transacted during 2012
when compared to 2011.

Liquidity and Capital Resources

Since our inception, we have incurred net losses and generally negative cash flows from our operations. We incurred net losses of $6.5 million
and $5.4 million for the years ended December 31, 2011 and 2012, respectively, and $2.4 million and $5.5 million for the six months ended
June 30, 2012 and 2013, respectively. Our operating activities used $2.1 million and $5.2 million of cash flows during the six months ended
June 30, 2012 and 2013, respectively. At June 30, 2013, we had an accumulated deficit of $17.3 million, working capital of $2.1 million and
cash of $3.1 million. From our inception through June 30, 2013, we have received gross proceeds of $31.2 million from the issuance of preferred
shares and convertible debt. We have also financed our operations with the $2.0 million in payments received to date from our collaborative
research and development agreements.

Debt Facilities

In January and April of 2011, we issued convertible debt to several of our equity investors to fund our short-term working capital and
operational needs. The convertible debt provided us with cash proceeds of $6.0 million and bore interest at 8%.

In March 2012, we completed an equity financing and issued Series B and B-1 convertible preferred shares. Pursuant to the financing, the
holders of the outstanding convertible promissory notes agreed not to demand repayment of the debt and converted their outstanding principal
and unpaid interest into an aggregate of 907,467 Series B convertible preferred shares and 113,916 Series B-1 convertible preferred shares.

In April and August of 2013, we issued additional convertible debt to several of our equity investors. The April and August 2013 issuances
provided us with aggregate cash proceeds of $15.0 million to fund current working capital and operational needs. The loans bear interest at 6%
and mature on December 31, 2013 and August 29, 2014, respectively. Upon maturity of the April and August 2013 loans, payment is due upon
request from holders of 65% of the outstanding principal amount of the loan and 66% of the outstanding principal amount of the loan,
respectively.

Pursuant to the April 2013 convertible debt issuances, the loans will automatically convert into (i) shares of common stock upon the closing of
an initial public offering that yields a minimum of $26.4 million in net
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proceeds to us, or (ii) Series B and Series B-1 convertible preferred shares upon the earlier of the affirmative vote of 65% of the outstanding loan
amount or a change in control of our company. In connection with the issuance of the $5.0 million convertible debt in April 2013, we recorded a
beneficial conversion feature of $5.0 million, which represents the intrinsic value of the conversion feature.

Pursuant to the August 2013 convertible debt issuances, the lenders are required to convert any portion of the outstanding principal and
interest in exchange for equity instruments upon the completion of an initial public offering that generates aggregate proceeds in excess of
$26.7 million (based on the exchange rate on August 29, 2013), which we refer to as the IPO Scenario. In the event of a conversion under the
IPO Scenario, the holder will obtain a number of shares at a conversion price equal to 50% of the offering price that was initially offered to the
public.

Pursuant to the August 2013 convertible debt issuances, the holders have the right to convert any portion of the outstanding principal and
interest in exchange for equity instruments upon the completion of an equity offering that generates aggregate proceeds in excess of
$3.0 million, but if less than $5.0 million, with the consent of the holders of at least 66% of the outstanding principal under the August 2013
loan, or if in excess of $5.0 million and an offering in which the August 2013 noteholders invest, with the consent of the holders of at least 51%
of the outstanding principal under the August 2013 loan, which we refer to collectively as the Equity Scenario. In the event of a conversion
under the Equity Scenario, the holders will receive equity instruments equivalent to those issued in the Equity Scenario and based on the lenders'
pro rata portion of outstanding principal and interest.

If we sell substantially all of our assets or merge with another company while the August 2013 convertible debt remains outstanding,
immediately after which our shareholders own less than 50% of the voting shares of the surviving company, which we refer to as the Sale
Scenario, then any outstanding principal and interest under the August 2013 convertible debt will be required to be redeemed for an amount
equal to two times the outstanding principal amount together with any unpaid and accrued interest. The holders will also receive ordinary shares
immediately prior to the Sale Scenario at a price equal to 50% of the aggregate consideration paid at closing.

In connection with issuing the August 2013 convertible debt, the lenders received warrants to purchase ordinary shares that may become
exercisable immediately prior to consummation of an initial public offering. Pursuant to the terms of the warrant agreement, the holder retains
the right to convert into ordinary shares at a price of $0.01 per ordinary share (based on the exchange rate on August 29, 2013).

Cash Flows

The following table summarizes our cash flows for the years ended December 31, 2011 and 2012 and the six months ended June 30, 2012 and
2013:

Year Ended December 31, Six Months Ended June 30,
2011 2012 2012 2013

Net cash (used in) provided by:

Operating activities $ (4962,0000 $ (5460,0000 $ (2,125,000) $ (5,186,000)
Investing activities 65,000 (314,000) (229,000) (132,000)
Financing activities 5,708,000 8,218,000 8,218,000 5,000,000
Effect of foreign currency translation on cash 163,000 (92,000) (104,000) 22,000
Net increase (decrease) in cash and cash equivalents $ 974,000 $ 2,352,000 $ 5,760,000 $ (296,000)

Cash Flows from Operating Activities

Net cash used in operating activities was $2.1 million for the six months ended June 30, 2012 and consisted primarily of a net loss of
$2.4 million partially offset by $209,000 of noncash depreciation and
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amortization expense and a $36,000 net cash inflow from changes in operating assets and liabilities. Cash inflows from operating activities were
primarily due to decreases in accounts receivable and prepaid expenses of $97,000 and $29,000, respectively. Additional cash inflows were due

to an increase in accounts payable of $309,000. These cash inflows were partially offset by cash outflows driven by an increase in other current

assets of $165,000. Additional cash outflows were due to a decrease in accrued expenses of $246,000.

Net cash used in operating activities was $5.2 million for the six months ended June 30, 2013 and consisted primarily of a net loss of
$5.5 million partially offset by $207,000 of noncash depreciation and amortization, $1.3 million in accretion of the beneficial conversion feature
and a $1.2 million net cash outflow from changes in operating assets and liabilities. Cash outflows from changes in operating assets and
liabilities were primarily due to an increase in prepaid expenses of $474,000 as well as a decrease in accounts payable of $850,000. The outflows
were partially offset by inflows primarily due to an increase in accrued expenses of $48,000, as well as an increase in other current liabilities of
$36,000.

Net cash used in operating activities was $5.0 million for the year ended December 31, 2011 and consisted primarily of a net loss of
$6.5 million offset by $592,000 of noncash depreciation and amortization expense, $186,000 due to the write-off of related party receivables,
$157,000 due to amortization of beneficial conversion feature and deferred financing fees and a $542,000 net cash inflow from changes in
operating assets and liabilities. The cash inflows from changes in operating assets and liabilities included a decrease in other receivables of
$105,000. Additional cash inflows were attributable to increases in accounts payable, accrued expenses, deferred revenues and other current
liabilities of $50,000, $153,000, $338,000 and $14,000, respectively. These inflows were offset by cash outflows related to increases in accounts
receivable and prepaid expenses of $90,000 and $18,000, respectively.

Net cash used in operating activities was $5.5 million for the year ended December 31, 2012 and consisted primarily of a net loss of
$5.4 million including $404,000 of noncash depreciation and amortization expense and a $466,000 net cash outflow from changes in operating
assets and liabilities. The changes in operating assets and liabilities included cash inflows from increases of $72,000 in accounts payable and
$169,000 in accrued expenses, more than offset by cash outflows from a decrease of $508,000 in deferred revenues.

Cash Flows from Investing Activities

Net cash used in investing activities for the six months ended June 30, 2012 and 2013 and for the year ended December 31, 2012 was
$229,000, $132,000 and $314,000, respectively. Net cash provided by investing activities was $65,000 for the year ended December 31, 2011. In
all of these periods, our cash flows from investing activities consisted of purchases and sales of property and equipment.

Cash Flows from Financing Activities

Net cash provided by financing activities was $8.3 million for the six months ended June 30, 2012 and consisted of proceeds from the
issuance of convertible Series B preferred shares in March 2012. Net cash provided by financing activities was $5.0 million for the six months
ended June 30, 2013 and consisted of proceeds from the convertible debt issuance in April 2013.

Net cash provided by financing activities was $5.7 million for the year ended December 31, 2011 and $8.3 million for the year ended
December 31, 2012. Net cash provided by financing activities for the year ended December 31, 2011 consisted primarily of $6.0 million in
proceeds from the issuance of convertible debt that was partially offset by $12,000 in deferred financing fee payments and $248,000 in
repayments of capital lease obligations. Net cash provided by financing activities for the year ended December 31, 2012 consisted of proceeds
from the issuance of Series B convertible preferred shares in March 2012.
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Operating and Capital Expenditure Requirements

We have not achieved profitability since our inception and we expect to continue to incur net losses for the foreseeable future. Our primary
uses of capital are, and we expect will continue to be, compensation and related expenses, third-party clinical research and development services,
laboratory and related supplies, clinical costs, legal and other regulatory expenses and general overhead costs. We expect our cash expenditures
to increase in the near term as we fund our clinical development of Egalet-001 and Egalet-002.

Because our product candidates are in various stages of clinical and preclinical development and the outcome of these efforts is uncertain, we
cannot estimate the actual amounts necessary to successfully complete the development and commercialization of our product candidates or
whether, or when, we may achieve profitability. Until such time, if ever, as we can generate substantial product revenues, we expect to finance
our cash needs through a combination of equity or debt financings and collaboration arrangements. Upon consummation of this offering, we will
not have any committed external source of liquidity. In order to meet these additional cash requirements, we may seek to sell additional equity or
convertible debt securities that may result in dilution to our stockholders. If we raise additional funds through the issuance of convertible debt
securities, these securities could have rights senior to those of our common stock and could contain covenants that restrict our operations. If we
raise additional funds through collaboration arrangements in the future, we may have to relinquish valuable rights to our technologies, future
revenue streams or product candidates or grant licenses on terms that may not be favorable to us. There can be no assurance that we will be able
to obtain additional equity or debt financing on terms acceptable to us, if at all. If we are unable to raise capital when needed or on attractive
terms, we could be forced to delay, reduce or eliminate our research and development programs or any future commercialization efforts or grant
rights to develop and market product candidates that we would otherwise prefer to develop and market ourselves.

We believe that our existing capital resources, together with the net proceeds from this offering, will be sufficient to fund our operations for at
least the next months. However, our future operating and capital requirements will depend on many factors, including:

the results of our clinical trials;

the costs, timing and outcome of regulatory review;

the cost of commercialization activities if any future product candidates are approved for sale, including marketing, sales and
distribution costs;

our ability to establish collaborations on favorable terms, if at all;

the scope, progress, results and costs of product development of our product candidates; and

the costs of preparing, filing and prosecuting patent applications, maintaining and protecting our intellectual property rights and
defending intellectual property-related claims.

Please see "Risk Factors" for additional risks associated with our substantial capital requirements.
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Contractual Obligations and Commitments

The following table represents our contractual obligations and commitments as of June 30, 2013:

Payments Due By Period
Less More
than than
Total 1 year 1-3years 3-Syears S5years
Related party convertible debt(1)  $ 5,000,000 $ 5,000,000 $ $ $
Other(2)(3)
Total $ 5,000,000 $ 5,000,000 $ $ $

©)
In August 2013, we issued an additional $10.0 million in related party convertible debt. The debt bears interest at 6% and matures on
August 29, 2014. The loans will automatically convert to Series B and Series B-1 convertible preferred shares upon the occurrence of
specified events.

@
In December 2012, we contracted with Halo Pharmaceutical, Inc., or Halo, in order to develop a manufacturing process to supply a
drug product employing our proprietary release and formulation technology. The services to be provided by Halo under our agreement
with them will include development batch manufacturing and analytical testing, design and scale-up of manufacturing, clinical trial
batch manufacturing and drug product stability testing. The term of the agreement continues until Halo's completion of the requested
services. As of December 31, 2012, we had paid a $625,000 initiation fee and had committed to pay approximately $3.0 million
contract manufacturing development costs. We expect these amounts will be paid through June 2014.

3
We have employment agreements with our executive officers that require the funding of a specific level of payments, if specified
events, such as a change in control or termination without cause, occur. However, because of the contingent nature of those payments,
they are not presented in the table.

In addition, in the course of normal business operations, we have agreements with contract service providers to assist in the performance of
our research and development and manufacturing activities. We can elect to discontinue the work under these agreements at any time. We could
also enter into additional collaborative research, contract research, manufacturing and supplier agreements in the future, which may require
upfront payments or long-term commitments of cash.

Purchase Commitments

Other than described above with respect to Halo, we have no material non-cancelable purchase commitments with service providers as we
have generally contracted on a cancelable purchase order basis.

Off-Balance Sheet Arrangements

We did not have during the periods presented, and we do not currently have, any off-balance sheet arrangements, as defined under Securities
and Exchange Commission rules.

JOBS Act

As an "emerging growth company" under the Jumpstart Our Business Startups Act of 2012, we can take advantage of an extended transition
period for complying with new or revised accounting standards. This allows an emerging growth company to delay the adoption of certain
accounting standards until those standards would otherwise apply to private companies. We are electing not to delay our adoption of such new or
revised accounting standards. As a result of this election, we will comply with new or revised accounting standards on the relevant dates on
which adoption of such standards is required for non-emerging growth companies.
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Quantitative and Qualitative Disclosure About Market Risk

We are exposed to market risks in the ordinary course of our business. These market risks are principally limited to interest rate and foreign
currency fluctuations.

Interest Rate Risk

We had cash of $3.4 million and $3.1 million at December 31, 2012 and June 30, 2013, respectively, consisting primarily of funds in cash and
money market accounts. The primary objective of our investment activities is to preserve principal and liquidity while maximizing income
without significantly increasing risk. We do not enter into investments for trading or speculative purposes. Due to the short-term nature of our
investment portfolio, we do not believe an immediate 10% increase in interest rates would have a material effect on the fair market value of our
portfolio, and accordingly we do not expect our operating results or cash flows to be materially affected by a sudden change in market interest
rates.

Foreign Currency Exchange Risk

With international operations, we face exposure to adverse movements in foreign currency exchange rates. These exposures may change over
time as business practices evolve. If our exposure increases, adverse movement in foreign currency exchange rates would have a material
adverse impact on our financial results. As the majority of our sales contracts are denominated in Euros and Danish Krone, our primary
exposures have historically been related to non-Danish Krone denominated sales in Europe. As a result, our results of operations would
generally be adversely affected by a material decline in the value of foreign currencies relative to the Euro. We would not expect a 10% decline
in the value of the Euro to have a material effect on our financial position or results of operations.
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BUSINESS
Overview

We are a specialty pharmaceutical company developing and planning to commercialize proprietary, abuse-deterrent oral products for the
treatment of pain and in other indications. Using our proprietary technology platform, we have developed a pipeline of clinical-stage,
opioid-based product candidates in tablet form that are specifically designed to deter abuse by physical and chemical manipulation while also
providing the ability to tailor the release of the API. Our lead product candidate, Egalet-001, is an abuse-deterrent, extended-release, oral
morphine formulation in development for the treatment of moderate to severe pain. We plan to initiate pivotal bioequivalence clinical trials for
Egalet-001 in the first quarter of 2014 and to submit an NDA to the FDA in the fourth quarter of 2014. Our second product candidate,
Egalet-002, is an abuse-deterrent, extended-release, oral oxycodone formulation in development for the treatment of moderate to severe pain.
We plan to initiate the first of two Phase 3 safety and efficacy trials for Egalet-002 in the fourth quarter of 2014 and to submit an NDA to the
FDA in the first half of 2016. In addition to our two clinical-stage product candidates, we are also developing a portfolio of preclinical,
abuse-deterrent product candidates for the treatment of pain and in other indications.

IMS estimates that total U.S. sales of analgesic narcotics, or opioids, for therapeutic purposes were $8.3 billion for the 12 months ended
September 30, 2012. Of this total opioid market, long-acting opioids accounted for approximately $4.1 billion in total sales on 14.8 million
prescriptions. Egalet-001, our abuse-deterrent oral morphine product candidate, and Egalet-002, our abuse-deterrent oral oxycodone product
candidate, will target this long-acting opioid market. Long-acting morphine-based products and oxycodone-based products are the two most
commonly prescribed long-acting, oral opioids, with over 13.3 million prescriptions in the aggregate resulting in sales of $3.4 billion in the
United States for the 12 months ended September 30, 2012.

Drug-related deaths, 40% of which involved the use of opioids in 2008 according to the National Center for Health Statistics, became the
leading cause of accidental death in the United States in 2009, surpassing deaths caused by automobile accidents, according to a 2011 report by
the U.S. Centers for Disease Control and Prevention, or the CDC. A 2011 research report prepared by SAMHSA estimated that nearly 35 million
Americans have used prescription pain relievers, including opioid-containing drugs, for non-prescription purposes at least once in their lifetime,
and that between 1999 and 2009 there was a 430% increase in substance abuse treatment facility admissions resulting from the use of
prescription pain relievers. According to a 2011 report by the American College of Preventive Medicine, approximately 5.3 million Americans
use prescription pain relievers, including opioids, each month for purposes other than those for which they were prescribed. The American
Journal of Managed Care estimated in a 2013 report that the total costs of prescription drug abuse for public and private healthcare payors,
largely the result of emergency room visits, rehabilitation and associated health problems, are up to $72.5 billion annually.

Prescription medications, particularly opioids, are prone to being abused through physical and chemical manipulation for the purpose of
increasing drug concentration in the bloodstream in order to accelerate and intensify their effects. Common methods of manipulating
medications in pill or tablet form include crushing in order to swallow, snort or smoke, and dissolving in order to inject. Our product candidates
are specifically designed to deter these common methods of abuse, as well as to prevent alcohol dose dumping, which is the acceleration of the
release of the API by consuming alcohol at the same time.

In reaction to the increasing costs and other consequences of widespread prescription opioid abuse, the U.S. government and a number of state
legislatures have introduced, and in some cases have enacted, legislation and regulations intended to encourage the development and adoption of
abuse-deterrent forms of pain medications. In January 2013, the FDA issued draft guidance that for the first time outlined a regulatory pathway
for the approval of drugs with abuse-deterrent claims in their product label. In addition to our planned clinical trials for Egalet-001 and
Egalet-002, we are conducting abuse deterrence studies
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with both product candidates in accordance with the FDA draft guidance, with the goal of obtaining abuse-deterrent claims in our product labels.

Our lead product candidate, Egalet-001, is an abuse-deterrent, extended-release, oral morphine formulation. There are currently no
commercially available abuse-deterrent formulations of morphine, and we believe that Egalet-001, if approved, would fill a significant unmet
need in the marketplace. We are conducting Phase 1 clinical trials of Egalet-001 and we plan to initiate pivotal trials to establish the
bioequivalence of Egalet-001 to MS-Contin, a currently approved oral morphine formulation, in the first quarter of 2014. We also plan to initiate
abuse deterrence studies in the fourth quarter of 2013 that are designed with the goal of obtaining abuse-deterrent claims in our product label.
We plan to seek U.S. regulatory approval of Egalet-001 pursuant to Section 505(b)(2) using MS-Contin as our reference drug. Section 505(b)(2)
permits companies to rely upon the FDA's previous findings of safety and effectiveness for an approved product, such as MS-Contin in the case
of Egalet-001. Under this proposed approval pathway, we anticipate submitting an NDA for Egalet-001 in the fourth quarter of 2014.

Our second product candidate, Egalet-002, is an abuse-deterrent, extended-release oral oxycodone formulation. We believe that Egalet-002, if
approved, will have advantages over commercially available, long-acting, abuse-deterrent oxycodone products, such as OxyContin OP, due to its
differentiated abuse-deterrent properties and a PK profile that demonstrates low peak-to-trough concentration variability in drug exposure. We
have conducted Phase 1 trials of Egalet-002 and have completed initial abuse deterrence studies in compliance with the FDA draft guidance. We
plan to initiate the first of two Phase 3 safety and efficacy trials of Egalet-002 in the fourth quarter of 2014, which have been designed to
demonstrate the safety and efficacy of Egalet-002 and a PK profile that exhibits low peak-to-trough concentration variability in drug exposure.
We also intend to initiate additional abuse deterrence studies in the fourth quarter of 2013, in accordance with the FDA draft guidance, with the
goal of obtaining abuse-deterrent claims in our product label. We also plan to seek U.S. regulatory approval of Egalet-002 pursuant to
Section 505(b)(2) using OxyContin OP as our reference drug and anticipate submitting an NDA for Egalet-002 in the first half of 2016.

If either of our clinical-stage product candidates achieves regulatory approval, we intend to establish our own specialty sales force to market
such product in the United States targeting physicians specializing in pain management and access third-party sales representatives who target
primary care and internal medicine physicians in the United States. We also intend to enter into collaborations with other companies to develop
and commercialize our product candidates outside the United States.

Our platform consists of two novel abuse-deterrent drug delivery systems, each of which utilizes our proprietary technology to produce tablets
with physical and chemical barriers intended to deter the most common methods of abuse that are specific to a particular drug. Our
one-component system consists of a hard matrix that erodes as it passes through the gastrointestinal tract, while our two-component system
consists of a similar matrix surrounded by a biodegradable coating, or shell. Using these two systems, we have produced oral formulations of
morphine and oxycodone with physical characteristics that make particle size reduction difficult and that also resist dissolution by becoming
gelatinous in the presence of water or other common household solvents. Our two systems are designed to inhibit alcohol dose dumping and do
not produce changes in the rate of absorption of API in the GI tract based on the presence or absence of food, also known as a food effect. In
addition to its abuse-deterrent benefits, our proprietary technology enables us to tailor the release profile of the API, allowing us to formulate
immediate release, or IR, extended release, or ER, and sustained release, or SR, profiles for each of our current product candidates and any that
we may develop in the future.

Our technology can be applied broadly across different classes of pharmaceutical products and can be used to develop combination products
that include two APIs that can be released at the same or different rates. We have completed initial research and development efforts on 13
potential product candidates, including candidates containing hydrocodone and hydromorphone, two other commonly prescribed
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opioids. We have developed prototypes, conducted feasibility studies and are exploring additional applications of our technology, both
independently and in collaboration with major pharmaceutical companies, for the development of both single-agent and combination products
for indications other than pain in which a potential for abuse exists. Our exclusively-owned product candidates and proprietary technology are
protected by 100 patents and 47 patent applications, as well as unpatented know-how and trade secrets.

Members of our management team have substantial experience in product development, manufacturing, clinical development, regulatory
affairs and sales and marketing and have been closely involved with the development and commercialization of several pain and central nervous
system products, including Opana, Zyprexa and Prozac. We believe this experience will help us to successfully develop and commercialize our
abuse-deterrent product candidates.

Strategy

Our goal is to be a leading specialty pharmaceutical company focused on the development, manufacture and commercialization of
abuse-deterrent pharmaceutical products. Our strategy for achieving this goal is to:

Develop and obtain FDA approval for Egalet-001 as an abuse-deterrent morphine product for the treatment of moderate to severe
pain. We are developing Egalet-001 to treat moderate to severe chronic pain in patients requiring around-the-clock opioid therapy.

We intend to demonstrate bioequivalence to MS-Contin and plan to submit an NDA in the fourth quarter of 2014.

Develop and obtain FDA approval for Egalet-002 as an abuse-deterrent oxycodone product for the treatment of moderate to severe
pain. We are developing Egalet-002 to treat moderate to severe chronic pain in patients requiring around-the-clock opioid therapy.
We intend to demonstrate Egalet-002's safety and efficacy and a PK profile that exhibits low peak-to-trough concentration variability

in drug exposure and plan to submit an NDA in the first half of 2016.

Commercialize Egalet-001 and Egalet-002. If either of our our clinical-stage product candidates achieve regulatory approval, we
intend to establish our own specialty sales force to market the product in the United States by targeting physicians specializing in pain
management. To supplement our internal U.S. sales force, we intend to contract with third parties to access sales representatives who
target primary care and internal medicine physicians in the United States. We will seek to license the development and commercial
rights to our products outside the United States to a third-party organization that has an established track record of success in

developing and commercializing pain products outside the United States.

Leverage our proprietary technology platform to develop additional product candidates and create out-licensing opportunities. We
plan to employ our technology to develop additional abuse-deterrent products containing APIs other than morphine and oxycodone. In
addition, we will seek to out-license our proprietary technology in areas outside of our current focus, such as for abuse-deterrent
combination products and in therapeutic areas beyond the treatment of pain.

Background
The Chronic Pain Market

Chronic pain, typically defined as pain that lasts beyond the healing of an injury or that persists beyond three months, is a worldwide problem
with serious health and economic consequences. The Institute of Medicine estimates that as of 2008, approximately 100 million Americans
suffered from chronic pain, costing up to $635 billion each year in medical treatment and lost productivity. Common types of chronic pain
include lower back pain, arthritis, headache, and face and jaw pain. Moderate pain may prevent an
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individual from participating in his or her daily activities, and severe pain typically stops an individual from participating in those activities and
induces a patient to exhibit pain avoidance behaviors.

Opioids are the most commonly prescribed drugs in the United States to address moderate to severe chronic pain. IMS estimates that for the
12 months ended September 30, 2012, long-acting opioids were prescribed 14.8 million times in the United States resulting in total sales of
$4.1 billion. The most commonly prescribed long-acting opioids include morphine, oxycodone, oxymorphone and hydromorphone.

Prescription Opioid Abuse is an Epidemic in the United States

Drug-related deaths, 40% of which involved the use of opioids in 2008 according to the National Center for Health Statistics, became the
leading cause of accidental death in the United States in 2009 surpassing deaths caused by automobile accidents, according to a 2011 report by
the CDC. According to a 2011 report by the American College of Preventive Medicine, approximately 5.3 million Americans use prescription
pain relievers, including opioids, each month for purposes other than those for which they were prescribed. A 2011 SAMHSA research report
estimates that nearly 35 million Americans have used prescription pain relievers, including opioid-containing drugs, for non-prescription
purposes at least once in their lifetime, and that between 1999 and 2009 there was a 430% increase in substance-abuse treatment facility
admissions resulting from the use of prescription pain relievers. Further, according to a 2011 study by the University of Michigan, one in 12 high
school seniors reported non-medical use of Vicodin, a combination of acetaminophen and hydrocodone, and one in 20 high school seniors
reported non-medical use of OxyContin. Overall, the costs associated with prescription drug abuse have been estimated to be up to $72.5 billion
annually for public and private healthcare payors in the United States, according to a 2013 report by the American Journal of Managed Care.

Legislative and Regulatory Reaction

In reaction to the increasing costs and other consequences of widespread prescription opioid abuse, the U.S. government and a number of state
legislatures have introduced, and in some cases have enacted, legislation and regulations intended to encourage the development and adoption of
abuse-deterrent forms of pain medications. Recent activities include:

STOPP Act: In July 2012, a bipartisan group of Congressional leaders introduced the STOPP (Stop the Tampering of Prescription
Pills) Act. Reintroduced in February 2013, this bill, if approved, would require that non-abuse-deterrent opioids be removed from the

market if an abuse-deterrent formulation of that opioid has already been approved for marketing by the FDA.

48 state and territorial attorneys general support development of abuse-deterrent opioids: In March 2013, the National Association of
Attorneys General urged the FDA to adopt standards requiring manufacturers and marketers of prescription opioids to develop
abuse-deterrent versions of those products. Their letter, signed by 48 state and territorial attorneys general, commended the FDA for
expeditiously proposing guidance that establishes clear standards for manufacturers who develop and market tamper- and
abuse-resistant opioid products, while considering incentives for undertaking the research and development necessary to bring such
products to market. It also encouraged the FDA to ensure that generic versions of such products are designed with similar

tamper-resistant features.

Abuse-deterrent language in OxyContin OP label: In April 2013, the FDA approved the enhancement of Purdue Pharma L.P.'s
OxyContin OP product label by approving the inclusion of language supporting the product's ability to deter abuse and suggested that
the completion of abuse-deterrent studies by Purdue demonstrated the product's abuse-deterrent features. This decision by the FDA is
consistent with its public statement that the development of abuse-deterrent opioid analgesics is a public health priority for the FDA.
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FDA's authority to support abuse deterrence: In an April 2013 letter to the U.S. House of Representatives' Committee on Energy and
Commerce, the FDA outlined its authority to address the issue of prescription opioid abuse in the United States, stating that it believes
it has the authority to refrain from approving non-abuse-deterrent formulations of a drug and to initiate procedures to withdraw

non-abuse-deterrent versions already on the market.

FDA release: On September 10, 2013, the FDA announced its intention to effect labeling changes to all approved ER and long-acting
opioids. In particular, the FDA intends to update the indication for ER and long-acting opioids so that such opioids will be indicated
only for the management of pain severe enough to require daily, around-the-clock, long-term opioid treatment and for which

alternative treatment options are inadequate. The FDA will also require post-market studies for any such opioids.

FDA draft guidance: In January 2013, the FDA introduced draft guidance that for the first time provided direction as to the necessary
study design and data recommendations for obtaining abuse-deterrent claims in a product label. The FDA's draft guidance has
undergone a public comment period and may remain in its draft form, may be revised and finalized, or may be withdrawn at the FDA's
discretion. The guidance describes four tiers of label claims that a product with abuse-deterrent properties may obtain based on studies
completed either prior to NDA submission or after NDA approval:

Tier 1 the product is formulated with physical or chemical barriers to abuse.

Tier 2 the product is expected to reduce or block effects of the opioid when the product is manipulated.

Tier 3 the product is expected to result in a meaningful reduction in abuse.

Tier 4 the product has demonstrated reduced abuse in the community.

Depending on the tier of abuse deterrence claimed, the required studies include laboratory-based in vitro manipulation and extraction
studies, pharmacokinetic studies, clinical abuse-potential studies and studies analyzing post-marketing data to assess the impact of an
abuse-deterrent formulation on actual abuse. If a product is approved by the FDA to include these claims in its label, the applicant may
seek to use that information in its marketing efforts, and its sales representatives will be able to provide detail to physicians as to the
abuse-deterrent features of the product.
We believe that these actions by regulators and legislators indicate a commitment to address the issue of prescription opioid abuse in the
United States and highlight their desire to encourage the development of abuse-deterrent opioid products. We also believe these actions create an
opportunity for us to develop and commercialize product candidates with abuse-deterrent claims on the product label.

Our Abuse Deterrence Solution: The Egalet Technology Platform
Overview of Our Drug Delivery Systems

We have created two distinct systems, each with novel abuse-deterrent features and the ability to control an API's release profile. Our
one-component system is used to produce tablets, such as Egalet-001, that consist of a matrix that controls the release of the API. The matrix,
which contains the API as well as inactive agents known as excipients, erodes over time in the GI tract, releasing the API. Our two-component
system is used to produce tablets, such as Egalet-002, that consist of a matrix similar to the matrix that is a part of our one-component system,
but that is surrounded by a water-impermeable, non-eroding, hard shell made of PLA that creates a cylinder, with the API-containing matrix
exposed at both ends. The shell is a polymer blend that includes PLA as an inactive substance. The shell serves to limit the portion of the
matrix's surface area that is exposed to the GI tract, which allows us to tailor the release
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rate of the API and makes it even more difficult to crush or grind the tablet, thereby enhancing its abuse-deterrent properties. The unchanged,
excreted shell degrades over several months into lactic acid, which is a natural chemical entity found in the body and is also used as a food
additive. Other than the APIs and, in the case of Egalet-002, the PLA contained in the shell, our tablets consist of substances included in the
FDA's Inactive Ingredient Database. As a result, we believe that the use of these substances in our product candidates will not require extensive
review by the FDA.

The following diagram illustrates our two-component system, with the matrix eroding as it passes through the GI tract. The shell, which
remains unchanged, is shown in dark gray and the matrix containing the API is shown in light gray.

One-component tablets, such as Egalet-001, are made to resist crushing in order to swallow, snort or smoke, and dissolving in order to inject.
With its gelling effect, the one-component system was designed in particular to further deter abuse by injection, which is the most common
method of abuse of morphine-based products, according to a 2011 article in the Harm Reduction Journal.

Both the shell and the matrix of our two component tablets, such as Egalet-002, have abuse-deterrent characteristics as a result of their
physical hardness and the gelling effect of the matrix. Our two-component system was specifically designed to address abuse by crushing and
snorting, which is the most common method of manipulating oxycodone-based products for abuse, according to a 2011 article in the Harm
Reduction Journal.

Our technology employs a proven, reproducible, scalable and cost-efficient manufacturing process. While other pharmaceutical companies
typically manufacture their abuse-deterrent products using conventional compression methods, injection molding involves the simultaneous use
of both pressure and heat to form tablets using a customized mold. We use an injection molding technology that is also used in the manufacture
of medical devices, including implants and diagnostics, to create our matrix and shell. We believe that we are the first company to combine
standard pharmaceutical production with plastic injection molding to produce orally delivered pharmaceutical products.

Abuse-deterrent Features

Abusers often seek to accelerate the absorption of opioids into the bloodstream by crushing in order to swallow, snort or smoke, or dissolving
in order to inject, the drug. Tablets produced using our systems have physical and chemical barriers that are intended to minimize the potential
for these forms of abuse. We believe that tablets made using our proprietary technology deter the most common methods of manipulating

opioids for abuse because of their features described in the table below.
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Abuse-deterrent Features of Egalet Technology

Egalet Abuse-Deterrent Type of Abuse
Feature Deterred Advantages
Extremely Hard Chewing
Snorting
Injecting Our iniecti . L ..
. ur injection molding process and the combination of excipients allow us to produce tablets
Smoking that are difficult to crush using common techniques, including through the use of coffee
grinders, graters, knives and blenders and through chewing.
The hardness of our tablets also resists transformation into snortable or soluble powder.
Combustion Resistant Smoking
Our formulations cannot be easily smoked or vaporized and create an unpleasant, plastic-like
odor when heated by using conventional household methods.
Gelling Effect Injecting
Our formulations contain gelling agents that form a highly viscous gel when attempting to
dissolve in water or other common household solvents, making injection essentially
impossible.
Our formulations exhibit resistance to extraction of the API from the matrix in water and other
common household solvents.
Matrix Composition Alcohol

Dose-Dumping

Our tablets do not accelerate the release of the API when combined with the consumption of
alcohol.

Our one-component tablets, including Egalet-001, are made to resist crushing, in order to swallow, snort or smoke, and dissolving in order to
inject, and are designed to further deter abuse by injection in particular, which is the most common method of abuse of morphine-based
products. Embeda®, a controlled-release morphine formulation that was voluntarily removed from the market by Pfizer in 2011 due to stability
and manufacturing issues, has abuse-deterrent properties but does not inhibit these common methods of abuse. Rather, Embeda contains
naltrexone, an antagonist intended to nullify the effect of the API if the tablet is manipulated. Unlike Embeda, our one-component tablets do not
contain a second API that could have adverse side effects.

Our two-component tablets, including Egalet-002, are designed to deter crushing and snorting in particular, which is the most common
method of manipulating oxycodone-based products for abuse. While OxyContin OP also has been shown to be resistant to crushing and snorting,
we believe our product candidates have superior abuse-deterrent properties, based on preclinical testing we performed.

There are other drugs on the market with abuse-deterrent features, such as Opana® ER, a long-acting oxycodone formulation. While Opana
ER has shown some resistance to crushing and snorting, we believe our product candidates have superior abuse-deterrent properties, based on
preclinical testing we performed.

Ability to Tailor Release

In addition to its abuse-deterrent features, our proprietary technology enables us to tailor the release profiles for many classes of oral
pharmaceutical products. In our tablets, the API is integrated into the matrix, which makes it difficult for abusers to quickly extract; however,
when the tablet is exposed to GI fluids, the matrix erodes, thereby releasing the API. Using our technology, we can change the amount and
composition of the polymer used to create the matrix formulation and can vary the surface area of the tablet. A larger surface area results in
faster release of the API, while a smaller surface area results in

79

103



Edgar Filing: Egalet Corp - Form S-1

104



Edgar Filing: Egalet Corp - Form S-1

Table of Contents

slower release. By changing the matrix composition and surface area, we can control the rate of erosion of the matrix and the rate of release of
the API in the GI tract, which allows us to develop products with IR, ER or SR profiles. Once correlation has been established between the rate
of release of an API in laboratory testing and the rate of its release inside the body, the targeted release profile can be achieved with high
predictability using our technology.

Additional Applications of our Technology

Our technology can also be used to develop other abuse-deterrent products with other APIs, as well as combination products containing two
APIs regardless of the desired release rate for each API. We have developed prototypes and conducted feasibility studies of these combination
products both independently and in collaboration with major pharmaceutical companies. We apply three distinct approaches for making
combination products. In the first approach, two APIs are mixed with excipients to produce a tablet that releases both APIs at the same rate. In
the second approach, two APIs are mixed with two separate blends and molded into a shell, allowing different rates of release of the two APIs.
The third approach is used when one API needs to be released instantly and the other requires a controlled release. The immediate-release API is
added to a separate coat, which surrounds a tablet containing the controlled-release API. We are continuing to evaluate potential combination
product candidates using these three approaches.

Our Product Candidates
Product
Candidate Indication Delivery System Projected Near-Term Milestones
Egalet-001 Oral morphine for the treatment One-Component Q4 2013 Initiate and complete Phase 1 formulation selection PK
of moderate to severe chronic trial
pain Q4 2013 Initiate tier 1 abuse deterrence studies
Q1 2014 Initiate bioequivalence trials
Q2 2014 Initiate tier 2 and tier 3 abuse deterrence studies
Q4 2014 Submit NDA to FDA
Egalet-002 Oral oxycodone for the Two-Component Q4 2013 Complete tier 1 abuse deterrence studies
treatment of moderate to severe Q2 2014 Initiate tier 2 and tier 3 abuse deterrence studies
chronic pain Q2 2014 Initiate alcohol interaction trial
Q4 2014 Initiate Phase 3 safety trial
Q1 2015 Initiate Phase 3 efficacy and safety trial
H1 2016 Submit NDA to FDA
Egalet-003 Oral opioid for the treatment of Two-Component 2014 Initiate Phase 1 trial

moderate to severe chronic pain

Each of our product candidates is being developed to seek FDA approval in accordance with Section 505(b)(2).
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Egalet-001: Morphine for the Treatment of Moderate to Severe Chronic Pain
Overview

Our lead product candidate, Egalet-001, is an abuse-deterrent, extended-release, oral morphine formulation for the treatment of moderate to
severe chronic pain in patients requiring chronic opioid therapy. Egalet-001 consists of a well-characterized drug substance, morphine sulfate,
approved by the FDA and by regulators around the world in a number of IR and ER drug products, together with inactive ingredients deemed
safe for chronic oral use. Morphine-based products including MS-Contin have been available in the U.S. market for many years and have a
well-established safety profile. We are developing Egalet-001 for two to three times a day dosing.

We developed Egalet-001 using our proprietary, abuse-deterrent, one-component delivery system to address common methods of abuse, such
as crushing in order to swallow, snort or smoke, or dissolving in order to inject, with an emphasis on the most common method of abuse of
morphine-based products, which is abuse by injection. In a series of in-house studies we performed, Egalet-001 has significantly resisted
manipulation into an injectable form due to the gelling effect that occurred when attempting to dissolve it in water and other common household
solvents.

We are seeking to establish bioequivalence of Egalet-001 to MS-Contin in a series of pivotal bioequivalence trials under fasted and fed
conditions. In parallel, we will conduct studies consistent with the FDA draft guidance to establish its abuse-deterrent properties, with the goal of
obtaining abuse-deterrent claims in our product label. With no additional efficacy trials required, and with all excipients used in the formulation
not expected to require extensive review since they are included in the FDA's Inactive Ingredient Database, we believe Egalet-001 should have
an accelerated path to approval if we can establish bioequivalence in our Section 505(b)(2) filing.

Market Opportunity

Egalet-001 will target the long-acting opioid market. IMS estimates that for the 12 months ended September 30, 2012, long-acting opioids
were prescribed 14.8 million times in the United States, resulting in total sales of approximately $4.1 billion. Long-acting morphine is the most
commonly prescribed opioid in this market, representing approximately $560 million in total sales on 7.1 million prescriptions in the United
States for the 12 months ended September 30, 2012. There are currently three branded long-acting, oral morphine products on the market,
MS-Contin, Kadian® and Avinza®, as well as several generic forms. These three branded products comprised 66.4% of the sales of morphine
products for the 12 months ended September 30, 2011, while representing only 11.1% of the total number of prescriptions. We believe
Egalet-001, if approved, will be able to capture a share of the branded component of this market.

In one third-party market research study that we commissioned, representatives from 15 healthcare payors covering a total of 168 million
individuals were asked how they would expect Egalet-001 to be priced as compared to other commercially available brands of morphine
products. In this study, ten of the payors surveyed indicated that they would be likely to reimburse for Egalet-001 on a basis comparable to that
of other branded morphine products, while another four of the payors suggested that they would be likely to reimburse for Egalet-001 at a
premium ranging from 5% to 20% more than that of the other branded morphine products. In another third-party market research study that we
commissioned, 16 medical professionals were asked how often they would prescribe Egalet-001 and other currently available medications for
the treatment of their next 20 patients with chronic, moderate to severe pain. Based on the responses to this hypothetical, Egalet-001 would have
been the most frequently prescribed drug.

In addition to these studies, we believe that the sales results of Embeda illustrate the potential market for an abuse-deterrent formulation of
morphine. Embeda was launched in September 2009 as an oral morphine formulation. Even though its manufacturer was not able to include the
product's abuse-deterrent feature on its label, Embeda was designed with an abuse-deterrent feature that distinguished it from other
commercially available morphine-based products. Unlike Egalet-001, Embeda uses an abuse-deterrent
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approach that involves the introduction of naltrexone as a second API to nullify the effect of the morphine if the tablet was manipulated.
Abuse-deterrent approaches that include opioid-receptor antagonists, such as naltrexone, add additional pharmaceutical agents that may have
potential adverse effects. Additionally, Embeda was removed from the market four times, most recently in early 2011, and it is not currently
available due to stability and formulation issues relating to the degradation of naltrexone in the product. Prior to its removal from the market,
IMS estimated that Embeda garnered 9.2% of the total sales in the long-acting morphine market within its first year. For the 12 months ended
February 28, 2011, Embeda achieved approximately $71.4 million in sales, which represented 19.2% growth compared to the 12 months ended
September 30, 2010.

With no currently available abuse-deterrent morphine product on the market and the growing abuse of oral morphine, we believe Egalet-001
has the potential to be an important therapeutic alternative to existing morphine products, as we believe there is a significant need for an
abuse-deterrent oral morphine formulation.

Product Features of Egalet-001

We believe that Egalet-001, if approved, would provide patients and physicians with the following benefits when compared to existing
morphine-based products:

Abuse-deterrent features: Egalet-001 is designed to resist the most common methods of abuse, including crushing in order to
swallow, snort or smoke, and dissolving in order to inject. Egalet-001 uses our one-component system, which is designed to enhance

the deterrence of abuse by injection in particular, the most common method of abuse of morphine-based products.

No alcohol dose dumping: Egalet-001 slows the release of the API in the presence of alcohol, contrary to the effects seen with some
other morphine-based products, in which the release of the API is accelerated in the presence of alcohol.

No food effect: The PK profile of Egalet-001 is similar to that of other long-acting morphine formulations with or without the
presence of food. This feature provides more consistent pain relief, as well as improved patient convenience.

Morphine only: Egalet-001 has the potential to be the first abuse-deterrent, ER morphine product that does not contain opioid-receptor
antagonists.

Convenient dosing: Egalet-001 offers patients the option of a convenient two-to-three times daily dosing regimen, thereby increasing
the likelihood of patient adherence. We plan to make Egalet-001 in 15, 30, 60 and 100mg doses, which are consistent with currently

available morphine formulations.

Consistent relief: Two to three times daily dosing can offer around-the-clock pain relief. Egalet-001, with its ER profile, is designed
to provide consistent relief of moderate to severe chronic pain over an eight- or 12-hour period per dose.

Clinical Development

We plan to seek approval of Egalet-001 under the FDA's Section 505(b)(2) approval pathway, and as a result we believe that Egalet-001
should have an accelerated path to approval if we are able to establish bioequivalence. We are conducting Phase clinical 1 trials of Egalet-001
and have completed initial abuse deterrence studies in compliance with the FDA draft guidance. We plan to initiate pivotal clinical trials of
Egalet-001 in the first quarter of 2014 to establish its bioequivalence to MS-Contin. We also plan to conduct additional abuse deterrence studies
in the fourth quarter of 2013 designed with the goal of obtaining abuse-deterrent claims in our product label. We intend to rely on the FDA's
previous conclusions of safety and effectiveness for MS-Contin, and we do not expect that any additional preclinical studies or clinical trials will
be required for our formulation, as all the substances included in Egalet-001 tablets, other than the API, are included in the FDA's Inactive
Ingredient Database and we do not expect them to
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require extensive review. We have consulted with the FDA and obtained feedback that this approach is acceptable to the FDA. Based on the
expected timing of our studies and trials, we anticipate submitting an NDA for Egalet-001 in the fourth quarter of 2014.

Completed Clinical Studies

In a Phase 1 trial, Egalet-001 demonstrated a similar PK profile to MS-Contin, which we intend to use as its reference drug. Based on the
results of this trial, we believe that we will be able to achieve bioequivalence to MS-Contin with our formulation. The graph below shows the
PK profiles of Egalet-001 and MS-Contin in the Phase 1 trial, with the concentration of API in the bloodstream for 48 hours after administration
of Egalet-001 to five healthy patients and MS-Contin to five different healthy patients. These results demonstrate the similarity of the PK
profiles of Egalet-001 and MS-Contin based on standard bioequivalence parameters, including the total concentration, expressed as area under
the curve, or AUC, and peak concentration level, or C .

Completed Preclinical Abuse Deterrence Studies

We developed Egalet-001 to address the most common method of abuse of morphine-based products, which is abuse by injection. In
preclinical studies we performed, Egalet-001 prevented manipulation into an injectable form due to the gelling effect that occurred when the
product was dissolved in water and other common household solvents. Egalet-001 also created barriers to other common methods of abuse,
including crushing in order to swallow, snort, or smoke. For example, in one in-house study, testers attempted to grind Egalet-001, OxyContin
OP and Opana ER tablets into smaller particles using a nutmeg grater, a household tool commonly used for manipulation. For each of the three
products, both the intact tablet and the corresponding ground tablet particles were placed in water. In each case, we compared the amount of time
it took for 80% of the API to be released from the ground product in water to the time it took for 80% of the API to be released from the intact
product in water. As shown in the figure below, the manipulated OxyContin OP and Opana ER tablets exhibited significantly accelerated release
profiles as compared to their respective intact forms (approximately 20 times and 35 times faster, respectively), while the manipulated
Egalet-001 was only released at approximately five times the rate of release of its intact form. These results indicate that it was more difficult to
accelerate the release of the API in Egalet-001 through particle size reduction than it was for OxyContin OP or Opana ER.
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Increase in Release Rate of API (expressed as a multiple of intact API release rate)

In another in-house study, we evaluated the resistance of Egalet-001 to abuse by injection. In this study, Egalet-001, MS-Contin, OxyContin
OP and Opana ER tablets were placed in a microwave and heated for up to 16 minutes in a process known as crisping. The resulting substance
was then mixed with 3 mL of water, the maximum volume a typical abuser would want to inject, and then attempted to be drawn into a syringe
in order to measure its viscosity. The results of this study are shown in the table below. Egalet-001 remained highly viscous after crisping for
each of the time periods shown and was not injectable, as demonstrated by the 2400 cP limit in the table, which represents the limit of what can
be measured and a form that is too viscous to inject. Centipoise, or cP, is a common unit of measurement of viscosity, with water at room
temperature having a viscosity of approximately 1 cP. The other products had much lower levels of viscosity and were readily injectable.

MS-Contin
Egalet-001 viscosity OxyContin OP Opana ER
Crisping time, min viscosity (3 mL water) viscosity viscosity
(microwave oven, 900W) (3 mL water) cP cP (3 mL water) cP (3 mL water) cP
0 min >2400 75 >2400 >2400
8 min >2400 93 60 >2400
16 min >2400 0 0 30

Planned Clinical Trials and Abuse Deterrence Studies

We are planning to initiate and complete a formulation-selection PK trial in the fourth quarter of 2013 to select the optimal formulation of

Egalet-001 to demonstrate bioequivalence to MS-Contin. After we complete this PK trial, we intend to perform the following bioequivalence
trials:

A PK trial comparing single-dose 15 mg MS-Contin with single-dose 15 mg Egalet-001 tablets under fasting conditions in 24 to 30
patients, which we intend to initiate in the first quarter of 2014 and from which we expect to receive final data in the fourth quarter of
2014.

In vitro dose proportionality trials for 30 and 60 mg doses, which we intend to initiate in the first quarter of 2014 and from which we
expect to receive final data in the fourth quarter of 2014.
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A PK trial comparing single-dose and steady-state 100 mg MS-Contin with 100 mg Egalet-001 tablets under fasting conditions in 24
to 30 patients, which we intend to initiate in the first quarter of 2014 and from which we expect to receive final data in the fourth
quarter of 2014.
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A PK trial comparing 100 mg MS-Contin with 100 mg Egalet-001 tablets under fed conditions in 24 to 30 patients, which we intend to
initiate in the first quarter of 2014 and from which we expect to receive final data in the fourth quarter of 2014.

We also intend to perform the following abuse deterrence studies for Egalet-001 consistent with the FDA draft guidance:

Tier 1 in vitro studies to test Egalet-001's ability to resist a broad range of the common methods of anticipated manipulation for the
purpose of abuse, such as particle size reduction or extraction through crushing or dissolving, and common modes of intake, such as

swallowing, snorting, and injecting. We intend to initiate these studies in the fourth quarter of 2013.

A tier 2 abuse deterrence study comparing PK characteristics of manipulated Egalet-001 and manipulated MS-Contin in 15 patients,
which we intend to initiate in the second quarter of 2014.

A tier 3 randomized, double-blind, placebo-controlled and comparator-controlled crossover study to compare the likeability of
Egalet-001 and MS-Contin in 30 experienced abusers, which we intend to initiate in second quarter of 2014. The purpose of a
likeability study is to assess how probable it is that the formulation will be attractive to abusers of the drug.

Egalet-002: Oxycodone for the Treatment of Moderate to Severe Chronic Pain
Overview

Egalet-002 is an abuse-deterrent, extended-release, oral oxycodone formulation entering Phase 3 development for the treatment of moderate to
severe chronic pain. Egalet-002 consists of an approved and well-characterized drug substance, oxycodone hydrochloride, approved by the FDA
and by regulators around the world in a number of IR and ER drug products, together with inactive ingredients deemed safe for chronic oral use.
Oxycodone-based products, including OxyContin, have been available in the United States for many years and have a well-established safety
profile. PLA, the primary component making up the outer shell, has been used extensively in the medical devices industry, including in the
manufacture of implants and diagnostics.

We developed Egalet-002 using our proprietary, abuse-deterrent, two-component delivery system to address common methods of abuse,
including crushing in order to swallow, snort or smoke, or dissolving in order to inject, with an emphasis on abuse by crushing and snorting,
which is the most common method of manipulating oxycodone-based products for the purpose of abuse. In Phase 1 PK trials we performed,
Egalet-002 resulted in less peak-to-trough concentration variability in drug exposure than OxyContin OP. We believe this lower variability will
result in fewer side effects from use of Egalet-002 as compared to OxyContin, as well as better, more consistent pain relief and reduced use of
rescue medication to treat breakthrough pain. We have also completed initial tier 1 in vitro studies, and the results of these studies confirmed the
abuse-deterrent features of Egalet-002. We plan to seek approval of Egalet-002 through the FDA's Section 505(b)(2) approval pathway using
OxyContin OP as our reference drug. In parallel, we will conduct additional abuse deterrence studies in accordance with the draft FDA draft
guidance, with the goal of obtaining abuse-deterrent claims in our product label.

Market Opportunity

Egalet-002 will target the long-acting opioid market. IMS estimates that for the 12 months ended September 30, 2012, long-acting opioids
were prescribed 14.8 million times in the United States, resulting in total sales of $4.1 billion. Oxycodone-based products are the market leader
in sales among long-acting opioids in the United States with U.S. sales of long-acting oxycodone totaling approximately $2.8 billion for the 12

months ended September 30, 2012 on approximately 6.2 million prescriptions, up from $1.0 billion in sales in 2007.
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Until recently, no company with an oxycodone-based product had been permitted to make label claims describing the abuse-deterrent
characteristics of its product. Purdue Pharma L.P. conducted a number of abuse deterrence studies on its OxyContin OP product, which was
launched in 2012. In April 2013, the FDA determined that Purdue had been successful in demonstrating OxyContin OP's abuse-deterrent
characteristics and permitted Purdue to amend its label to include these claims. The FDA also concluded that the benefits of non-abuse-deterrent
OxyContin no longer outweighed its risks and removed it from the list of drugs eligible to serve as a reference product for future generic or
Section 505(b)(2) approvals. As a result, we expect that all long-acting oxycodone products will now be required to have abuse-deterrent claims
as part of the FDA approval process. We believe this change in FDA policy creates a significant opportunity for Egalet-002, if approved, to
capture a portion of the long-acting oxycodone market.

Product Features of Egalet-002

We believe that Egalet-002, if approved, would provide patients and physicians with the following benefits when compared to existing
oxycodone-based products:

Abuse-deterrent features: Egalet-002 was developed to address the most common methods of abuse, including crushing in order to
swallow, snort or smoke, and dissolving in order to inject. Egalet-002 uses our two-component system, which is designed to enhance
the deterrence of abuse by crushing and snorting in particular, which is the most common method of manipulating oxycodone-based

products for abuse.

PK profile: We believe that Egalet-002 provides less peak-to-trough concentration variability in drug exposure when compared to
OxyContin OP, which should result in Egalet-002 having fewer side effects and providing better and more consistent pain relief,

resulting in reduced use of rescue medication to treat breakthrough pain.

No alcohol dose dumping: Egalet-002 slows the API's release in the presence of alcohol, contrary to the effects seen with other
oxycodone products.

No formulation-related food effect: The PK profile of Egalet-002 is similar to that of other long-acting oxycodone formulations in the
presence of food.

Consistent relief and convenient dosing: Egalet-002, with its ER profile, is designed to provide consistent relief of moderate to severe
chronic pain for a 12-hour period per dose. Egalet-002 permits twice-daily dosing, consistent with currently available oxycodone
formulations, to provide around-the-clock pain relief. We intend to make Egalet-002 in 10, 20, 40 and 80 mg doses, which are
consistent with currently available oxycodone formulations.

Clinical Development

We plan to seek approval of Egalet-002 under the FDA's Section 505(b)(2) approval pathway using OxyContin OP as our reference drug. We
plan to conduct Phase 3 safety and efficacy trials consistent with written feedback we have received from the FDA over the course of the
development of Egalet-002. We have conducted Phase 1 trials of Egalet-002 and have completed initial abuse deterrence studies in compliance
with the FDA draft guidance. We plan to initiate the first of two Phase 3 safety and efficacy trials of Egalet-002 in the fourth quarter of 2014
designed to demonstrate the safety and efficacy of Egalet-002 and a PK profile that exhibits low peak-to-trough concentration variability in drug
exposure. In addition to the safety and efficacy trials, we intend to initiate additional abuse deterrence studies in the fourth quarter of 2013, in
accordance with the FDA draft guidance, with the goal of obtaining abuse-deterrent claims in our product label. Based on the expected timing of
our trials and studies, we anticipate submitting an NDA for Egalet-002 in the first half of 2016.
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Completed Clinical Trials

We have performed three Phase 1 clinical trials of Egalet-002. The first Phase 1 PK trial, a single-dose, crossover study, examined three

different sizes of a 40 mg Egalet-002 tablet (6 mm, 7.5 mm and 9 mm) and an OxyContin OP tablet to determine their relative in vivo release
profiles in 16 patients. The graph below shows the concentration of the API in the bloodstream over a period of 24 hours after administration of
a single dose of each product. Each formulation of Egalet-002 offered slightly different release profiles from each other, and in all cases showed
lower peak-to-trough variability than OxyContin OP.

We then conducted a second Phase 1 trial, which was a multiple-dose, crossover study involving 22 subjects over a dosing period of five days.
The results from the multiple-dose study were consistent with the single-dose study. Based on the results of these two Phase 1 trials, we selected
the 6 mm formulation of Egalet-002 because it was consistent with the twice-daily dosing schedule of OxyContin OP, with a slightly higher
plasma concentration at the 12-hour point.

In these two Phase 1 trials, Egalet-002 exhibited superior PK characteristics relative to OxyContin OP. In particular, the concentration of API
in the bloodstream after administration of Egalet-002 had a narrower peak-to-trough range than OxyContin OP, while maintaining a similar
range of total concentration. These results are shown in the table below by the peak, expressed as C_ ; the trough, expressed as C_, ; and the
total concentration, expressed as AUC. These results suggest that the PK profile of Egalet-002 may be more advantageous than that of
OxyContin OP, which could provide more consistent pain relief and reduce side effects associated with a higher peak concentration level.

Steady State Egalet-002 OxyContin OP Percent improvement
Ci, (ng/mL) 22 18 20%
C,,.x (ng/mL) 48 59 23%
AUC (ng/hr/mL) 1008 942 N/A
[range] [687 - 1519] [620 - 1782]
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We completed a third Phase 1 dose proportionality trial with Egalet-002 examining 10, 20, 40 and 80 mg doses combined with a food-effect
arm for the 80 mg dose. In this trial, Egalet-002 showed linear dose proportionality across the full dose range. We observed a food effect in this
trial, but it was minimal and was consistent with the food effect observed in previous OxyContin studies. Based on these observations, we
believe that the food effect was most likely attributable to the intrinsic characteristics of the API, oxycodone, rather than to our formulation.

Completed Preclinical Toxicity Studies

Based on feedback we received from the FDA, we commissioned a series of third-party preclinical animal studies to evaluate the safety of
oral doses of PLA and the potential for PLA to degrade within the GI tract of dogs. In a preclinical study, the PLA had no observable effect on
the GI tract. We did not observe any clinical toxicity or gross or microscopic changes attributed to oral dosing with PLA in the GI lymphoid
tissue or in any organ. In another preclinical study, there was no degraded PLA following incubation of PLA granules in artificial intestinal
fluid, simulating both the fasted and fed states, and only very minor breakdown products (less than 0.0125% of the original volume) following
incubation of the PLA in artificial gastric fluid. Based on these preclinical studies, and the fact that PLA is currently used in approved and
cleared medical devices, including in implants and diagnostics, we believe that oral use of PLA as an excipient in Egalet-002 is safe, a position
that is consistent with feedback we have received from the FDA.

We plan to supplement our preclinical data by relying on the FDA's previous conclusions of safety and effectiveness with respect to
OxyContin OP.

Completed Abuse Deterrence Studies

In compliance with the FDA draft guidance, we commissioned a third party to conduct initial tier 1 in vitro testing of Egalet-002 to compare
the ease of achieving particle size reduction of Egalet-002 and OxyContin OP through the use of conventional mechanical and electrical tools, as
well as the relative ease of manipulating the tablets into an injectable form. In one study, five Egalet-002 tablets and five OxyContin OP tablets
were milled in a coffee grinder, a household tool commonly used for manipulation, for 20 seconds and then placed on a sieve stack with
progressively less permeable sieves, beginning with a 1 micrometer, or pm, opening and continuing to a 0.053 pm opening. After milling, the
particles were shaken for one minute and allowed to settle. As shown in the graph below, approximately 60% of the Egalet-002 tablet, as
measured by weight, was captured in the first, most permeable sieve with a 1 um opening, meaning that approximately 40% passed through the
opening to be captured by one of the sieves with a smaller opening size. On the other hand, approximately 24% of the milled OxyContin OP was
captured by the first sieve, meaning that approximately 76% of that tablet's weight was small enough to
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pass through to the next sieve. This result indicates that the Egalet-002 tablet was not able to be manipulated as easily through particle size
reduction as compared to OxyContin OP.

Planned Clinical Trials and Abuse Deterrence Studies

Based on feedback we received from the FDA, we intend to conduct a clinical development program for Egalet-002 that we expect to consist
of the following clinical trials:

A Phase 3 randomized, multi-center, double-blind, placebo-controlled efficacy and safety trial for the analgesic management of 300
patients with moderate to severe chronic lower back pain requiring around-the-clock opioid therapy, with efficacy endpoints of
reduced pain scores and potentially reduced relief medication. The proposed trial will consist of three parts: a baseline period of up to
two weeks prior to administration of Egalet-002 40 mg, an open-label titration period of up to four weeks and a double-blind
placebo-controlled treatment period of 12 weeks. We intend to commence enrollment for this trial in the first quarter of 2015, and we

expect to receive final data in the second half of 2015.

A second Phase 3 open-label, long-term safety trial in which up to 250 patients will be treated with Egalet-002 for a period of either
one year, six months or three months in order to demonstrate the safety of the shell. We intend to commence enrollment for this trial in

the fourth quarter of 2014.

A single-dose, alcohol-interaction PK trial in which subjects will ingest an Egalet-002 80 mg tablet followed by 240 mL of four liquid
combinations: water with no alcohol and water with alcohol concentrations of 4%, 20% and 40%. We intend to commence enrollment
for this trial in the second quarter of 2014.

We also intend to perform the following abuse deterrence studies for Egalet-002 consistent with the FDA draft guidance:
Tier 1 in vitro studies to test Egalet-002's ability to resist a broad range of the common methods of anticipated manipulation for the
purpose of abuse, such as particle size reduction and extraction through crushing or dissolving, and common modes of administration,

such as swallowing, snorting, and injecting. The first part of these studies has been completed, and the results confirmed our
expectations with respect to Egalet-002's abuse-deterrent features. The second part will focus on
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extraction of the API from the product candidate when combined with various liquids. We intend to initiate the second part of these
studies in the fourth quarter of 2013.

A tier 2 abuse deterrence study demonstrating the PK characteristics of manipulated Egalet-002 compared to manipulated OxyContin
OP in 45 he